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While I spend my weekdays in the Better 
Farming/Farms.com office, I’m also very much 
involved in my family farm operation. I work on 
the farm in the evenings and weekends – wheth-
er it be assisting with fieldwork and barn chores 
or managing the business record-keeping with 
my sister. Our farm, as are many others in the 
province, is truly a family operation. Everyone 
contributes, regardless of age or gender. 

Despite the increasing visibility of youth 
and women in ag through such organizations 
as the Junior Farmers and the Ag Women’s 

Network, I am periodically shocked and saddened by the approach of some 
industry representatives to members of farm operations who do not fit the 
typical profiles. 

Just this spring, for example, I received two rather jarring comments while in 
an industry meeting with my father. One of the businessmen (who has worked 
with our family for years) said that the most stress I must face is deciding “where 
my boyfriend should take me for supper.” The other stopped the conversation to 
ask if I had any questions, as the discussion was “complex.” Walking away from 
the meeting, I wondered: were these comments based on my gender? My relative 
youth? The fact that I’ve chosen to work both on- and off-farm?

Writer Jeff Culp, in our main feature, explores the challenges and opportu-
nities for the next generation of farmers. Contributing editor Mary Baxter 
highlights the experiences of Kate Procter, a Huron County farmer, in our Up 
Close department. As our industry continues to grow and develop, I hope that 
everyone will become more welcoming and receptive to the diverse faces of 
agriculture. BF 
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So often in life, timing is everything. This was clear 
with the rainfall this year. In many locations, the 
rainfall during August made up for the shortfall in 
the summer months and closed the gap on the 
30-year norms. Between May 1 and publication time, 
for example, Peterborough received approximately 
211 mm of rain, in contrast to its 30-year average of 
347 mm, while Exeter received approximately 412 
mm, in contrast to its 365-mm average. 

The rain came too late to offer much benefit to 
developing corn yields; it did, however, arrive in time for soybeans. August 
rain makes beans. We are seeing increased pod retention and larger soybeans 
filling the pods. This will add to the yield potential and we may see some 
excellent soybean yields. 

The renewed soil moisture levels will help with the planting of the winter 
wheat crop. Overall, we can agree the timing of rains was not ideal this 
growing season. But, the rain will help to recharge wells and depleted subsoil 
moisture. BF

Dale Cowan is a senior agronomist with AGRIS Wanstead Cooperatives. Data 
from WIN and the Ag Grower Daily Dashboard Program.

FARM WEATHER REPORT

August rain makes up for summer shortfall 

BetterFarming.com
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The diverse faces of agriculture
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CELEBRATING ONTARIO 
AGRICULTURE WEEK

The week before Thanksgiving has a special designation for agriculture. 
Since 1998, it has been recognized as Ontario Agriculture Week, 
drawing special attention to the food produced and enjoyed in Ontario. 
This fall, October 3-9 is a great time to pause and celebrate the 
amazing array of local food grown in Ontario.

Ontario Agriculture Week gives us lots of reasons and ways 
to celebrate.

 Ontario farmers grow more than 200 different commodities 

 Our farm sector provides 158,000 jobs in the province 

 Agriculture contributes $13.7 billion to the Ontario economy 
every year

OFA encourages everyone to purchase local Ontario food for their 
Thanksgiving meal, and celebrate the bounty of our diverse agri-food 
sector during Ontario Agriculture Week on October 3-9, 2016.

Local Bounty

OFA: 80 years of celebrating Ontario agriculture.

ofa.on.ca  |    @OntarioFarms  @OFABenefits  |    /OntarioFarms  |    /OntarioFarms

http://ofa.on.ca/
http://www.ofa.on.ca/
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SHORTTAKES

The United Nation’s global food price index dropped in 
July, following a period of rising numbers for the first five 
months of 2016. This recent drop resumes a decline that, 
until the early 2016 rally, had persisted for five years. 

The mid-summer index was 68 points below its 2011 
peak, but University of Guelph Food Institute director 
Evan Fraser played down Canadi-
an implications. The index 
averaged 161.9 points in July, 
down eight per cent from June 
and 1.4 per cent below July of 
2015, the UN’s Food and Agricul-
ture Organization website says. 
Lower cereal and vegetable oil 
prices outweighed dairy, meat 
and sugar gains.

The index is a reliable measure of world markets, but 
can mask regional factors such as weather and currency 
values, Fraser said in an interview.

Low oil prices linked with a low Canadian dollar 
created food price inflation in 2015, mostly because of the 
volume of food that’s imported, he said. 

Prevailing world markets may create hardship, “espe-
cially for farmers that took on significant loans during 
that 2011 period,” Fraser said. But current prices remain 
generally above the level of the past 20 years, he said.

Agriculture continues to be an area of significant 
growth, Fraser said.  BF

A new way for Ontario vineyards to keep their grape 
vines clear and clean is starting to take hold. And it’s not a 
baaa-d idea at all.

Some vineyards in Niagara now use sheep and lambs 
to eat the vines’ lower leaves that cover grape clusters. 

Normally, growers remove the leaves by hand or with 
machines. “It’s a slow and methodical 
process” that can cost $330 an acre, said 
Featherstone Estate Winery winemaker 
and co-owner David Johnson. Remov-
ing a vine’s lower leaves helps prevent 
mould and mildew. 

 Johnson first learned of the practice 
of using sheep to do the work during a 
work placement in New Zealand in 2007. 

Johnson says each year he seeks out a small workforce of 
Southdown lambs (an English breed) to tend to the vines. 
The lambs must be short – 22 inches to the shoulder – to 
ensure they only eat the lower leaves. They arrive in July 
and graze through mid-September. Johnson says the lambs 
don’t touch the grapes and only eat the leaves. 

“They really work in established vineyards where the 
plants have strength and root structure,” he said.

Others, such as nearby Tawse Winery and Southbrook 
Vineyards Inc., have followed suit. BF

According to 
Agriculture and 
Agri-Food Canada’s 
report, 2016 
Overview of the 
Canadian Agricul-
ture and Agri-Food 
System, public 
investments into 
agriculture research 
and innovation were projected to total $649.5 million in 
2015-2016. This spending has shrunk since 2007, but, 
according to the Overview, “continues to exceed that of 
the United States,” in terms of the share of gross farm 
receipts. 

Despite the decreases in funding, a number of 
organizations remain actively engaged in public agricul-
tural research and innovation. This month’s installment 
highlights a number of relevant Twitter accounts. This 
list does not indicate endorsement.

@UofGuelphOAC (Ontario Agricultural College, 
University of Guelph)
The OAC Twitter account shares updates on the research 
conducted by its students and faculty. The university’s 
researchers study, for example, poultry cage enrichments 
and invasive insect species in crops.   

@AgInnovationOnt (AgInnovation Ontario)
AgInnovation Ontario is published by the Agri-Technol-
ogy Commercialization Centre. AgInnovation recently 
covered University of Waterloo’s research into identify-
ing fake pesticides and Trent University’s research into 
indoor grape production.  

@ONAgFoodRuralRI (Agriculture, Food and Rural 
research and innovation)
The Ontario Ministry of Agriculture, Food and Rural 
Affairs tweets findings relevant to Ontario ag. It high-
lighted, for example, global research into alternative 
methods for sustainable livestock production.  

@USDA-ARS (U.S. Department of Agriculture
Agricultural Research Service)
If you’re interested in ag research south of the border, 
the USDA Agricultural Research Service is a good place 
to start. This account’s recent topics included faba beans 
and food labelling. 

What social media accounts do you like to follow? 
Tweet us, post on our Facebook page or email us at 
letters@betterfarming.com. We always appreciate your 
thoughts. BF

Global trend masks local gains

Lunching lambs are labour savers

Social (Ag)Media: Agricultural
research and innovation

Martin Konz/Hemera /Getty Images Plus
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IF ONLY THE WEATHER   
CAME WITH A 6-YEAR WARRANTY.
At Kubota Canada we make exceptional quality products. To prove it, 
 we’ve introduced our best warranty ever: Enjoy a Free 6-year warranty   
or 3,000 hours* on BX, B and L Series tractors, and 6 years or 5,000*   
hours on applicable M Series tractors. Because we’re not only confident  
 in our products, we’re also committed to providing our customers  
 with the best possible experience.

kubota.ca  |  

*Whichever comes first. This warranty is only valid in Canada to Canadian Market Products distributed by Kubota Canada Ltd. Available on BX, B, L, MX, M, M5 and M6 Series tractors. See your dealer for complete details.

http://kubota.ca/
http://www.kubota.ca/en
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SHORTTAKES

Rural upbringing can reduce allergies and asthma, a 
growing body of health research shows.

A study published Aug. 4 in the New England Journal of 
Medicine compares school-aged children among two 
distinct U.S. farming populations. Researchers found 
much lower levels of “allergic sensitization” among Amish 
children compared with a similar Hutterite group.

Although similar in genetic background and lifestyle, 
Amish and Hutterites 
farm differently. Amish 
farmers employ 
traditional, livestock-
based practices while 
Hutterites use industri-
al methods.

Several studies since 
1999 show protective 

health effects from rural living for asthma and allergies, 
University of Saskatchewan researcher Joshua Lawson 
said in an interview. Why the lifestyle produces such a 
benefit continues to elude researchers exploring what 
Lawson described as “the Hygiene Hypothesis.”

Early exposure to bacteria and infection appears to 
increase a person’s initial immune response, which in turn 
decreases the allergic immune response, Lawson said from 
Saskatoon where he works in the Canadian Centre for 
Health and Safety in Agriculture.

“Whether or not the hypothesis is true for all situations 
or explains all of it, there are still a lot of questions about 
that,” he said.

Even with the rural/farm benefit, however, the inci-
dence of asthma among rural children remains at 10 to 15 
per cent, Lawson said. For those who do develop the 
disease, farm environments can aggravate symptoms. BF

Healthy breathing on the farm

U.S. Midwest bankers predict tighter 
credit amid a “general, gradual 
decline in the farm economy,” Federal 
Reserve Bank of Kansas City surveys 
said for the first half of 2016.

Even so, Canadian farmers remain 
isolated from the trend mainly 
because of comparative currency 
values, said J.P. Gervais, Farm Credit 
Canada chief economist, when asked 
about the downbeat U.S. news.

Agricultural credit conditions 
“continued to deteriorate,” reserve 
bank spokesman Nathan Kauffman 
said in a mid-August report. The 
Kansas City region of the U.S. central 
bank serves seven, mainly agricultur-
al, states.

Farm loan repayment problems 
doubled, Kauffman’s August report 
said, to more than seven per cent. 

Canadian farmers didn’t experi-
ence the income drop recorded for 
U.S. farmers during 2015, Gervais 

said. In the United States, the Califor-
nia drought and structural differences 
in dairy weighed heavily on farm 
income, he said.

But the main factor creating the 
difference is Canada’s low-value 
currency. It isolates Canadian farmers 
from international distress, Gervais 
said. He expected the loonie to 
remain about 80 cents through 
year-end compared to the U.S. dollar. 
FCC is telling its clients the threshold 
for concern is an 85-cent loonie. Most 
economists put the loonie well below 
that amount into 2017, Gervais said.

“It’s more likely we’ll see it coming 
down between now and the end of 
2016,” he said. BF

Low loonie buffers Canadian farmers from market woes

Farmers typically run tractors and grain carts alongside 
their combines to speed harvest, as combines can only 
hold 250 to 400 bushels of grain. 

Boasting a 1,000-bushel grain bin, the Tribine Harvest-
er eliminates the need for a grain buggy.

The combine’s official debut was held at the 2016 Farm 
Progress Show in Iowa. 

Reducing soil compaction is one of the goals behind 
the design of the machine, and its four tires are aligned so 
it only makes two tracks in a trip across the field. 

According to Tribine Industries, LLC’s press release, 
the machine has “the world’s largest threshing and 
cleaning system.” The operator can unload the harvester 
in two minutes and can make fewer stops for fuel as the 
fuel tank has a 500-gallon capacity.

The machine has also been designed with an emphasis 
on the operator’s field visibility. It features 360-degree 
LED lighting and a glass cab floor. 

Ben Dillon, president of Tribine Industries, LLC, spent 
20 years on prototypes. He tried them in his own fields in 
Indiana, said Greg Terjesen, Tribine vice president, sales 
and marketing.

Terjesen explained in a late summer phone call that the 
machines will be “sold on a first-come, first-serve basis,” 
in time for the 2017 harvest. 

In terms of international distribution, Terjesen said the 
western Canadian market will probably be reached first. BF

Revolutionizing the nature of harvest?

Johnny Chih-Chung Chang/iStock/Getty Images Plus
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MEMBER BENEFITS 
THAT WORK FOR YOU
Look for exclusive discounts and promotions from these 
OFA Benefit Program partners. Find out more at www.ofa.on.ca

Your OFA membership includes special offers and services that are carefully 
selected to deliver additional value to your farm business.

TRANSPORTATION

FARM MANAGEMENT

FARM PUBLICATIONS 
AND COMMUNICATIONS

FINANCIAL

FARM SUPPLY, HARDWARE, CLOTHINGTRAVEL

ofa.on.ca  |    @OntarioFarms  @OFABenefits  |    /OntarioFarms  |    /OntarioFarms

http://www.ofa.on.ca/
http://ofa.on.ca/
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GENERATIONALTRANSITION

Keeping it
in the family

Ontario’s farmers are engaged in a generational transition.
In such a process, family connection has its advantages.

It comes with challenges too.

Three generations of Brittains at their family farm in Brandford-Blenheim, Oxford County. Portrayed here are Gary 
and Nikki Brittain, their sons, Levi (six months) and Connor (two), and Gary’s parents Allan and Carol. The Brittain 
family have been farming near Princeton since 1923. Gary and Nikki returned to work on the family farm in 2014.

http://betterfarming.com/
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GENERATIONALTRANSITION

Growing up on the family farm 
near Princeton and working 
with his dad, Gary Brittain 

hoped one day he would take over the 
family farm. His family had founded 
the operation on 100 acres in 1923. 
Over the years it had evolved into a 
cattle feedlot with a capacity of 270 
animals and 500 acres for cash crops 
and corn for the feedlot. 

But early on in his career it didn’t 
look like farming was in the cards. 
Brittain apprenticed in metal fabrica-
tion. He got a shift work job. 

Yet he couldn’t shake the dream.
“It was just too much to walk away 

from,” said Brittain, today 29 years 
old. 

So, in 2014, Brittain returned to 
the farm which he now operates with 
his father, Allan. 

The 2011 Census (2016 has not yet 
been published) shows 48.3 per cent 
of farm operators are over the age of 
55. Over the next decade or so, their 
$134.2 billion farm assets need to be 
passed to a new generation.

But how will the next generation 
acquire these assets? And who will the 
next wave of operators be?

Larry Batte, an agricultural 
accountant at Collins Barrow KMD 
LLP’s Stratford office, predicts they 
will be people like Brittain: people 
who have a family connection to the 
current generation of farm operators.

The road is practically barred to 
people without such a connection.

For starters, a young person isn’t 
likely to have access to the kind of 
money needed to acquire all of the 
components needed to launch a new 
operation, Batte said. (The 2011 
Census showed the average assets per 
farm in Canada exceeded $2 million).

Money is also needed for other 
expenses and operational costs, he 
added.

Even if the land is paid for, for 
example, there could be buildings 
and equipment that need to be 
financed or quota payments. Cash 
flow, the difference between how 
much money there is at the beginning 

of a financial period and at its end, 
becomes critical to pay down such 
debt. The cash flow needs to be 
positive, something that a well-
established business may be better 
equipped to achieve than one just 
starting out.

The family advantage
Because they already hold assets, 
Ontario’s older generation of farmers 
is well positioned to lend the younger 
farming generation a helping hand by 
creating ownership transitions that 
do not necessarily rely on a large 
amount of up front cash, Batte said. 

That family advantage, however, 
creates other challenges that someone 
without a farm connection may not 
encounter.

On the Brittain’s farm, for in-
stance, both generations are active in 
the farm operation. So a farm that 
was supporting one family now 
supports two. 

“For a young farmer, an off-farm 
job is a necessity,” said Brittain, whose 
wife, Nikki, also works off-farm as a 
nurse. “You can’t have everything tied 
up in one area of work.”

To finance his return, Brittain 
realized he needed his own gig where 
he could set his hours and plan 
around the farm’s busy times. 

“You need something to pick up 
the slack,” he said.

He quit his shift job and started an 
excavation business.

Today, the formula seems to be 
working. Beef prices are low this year, 
and a lack of rain has affected crops. 
But the excavation business is doing 
okay, he said. 

One business, several to support
Eventually, the farm will have to 
support Gary’s family, and ensure 
Gary’s parents have enough for their 
retirement.

This is a scenario Lindsay Folk, 
director, pricing and product solu-
tions at Farm Credit Canada, sees all 
the time. It is for this reason the 
Crown lending corporation

developed financial products de-
signed specifically with farm transi-
tion in mind. One of those products 
is a transition loan, which is typically 
used by the older generation to 
gradually sell the farm assets.

“You need to have a vendor who is 
willing to take the purchase money 
over time,” explained Folk. “Say the 
purchase price is $500,000 and the 
vendor is willing to take $200,000 up 
front, and the rest over the next four 
years. In the first year, the purchaser 
only makes payments on $200,000. 
This creates lighter interest payments 
for the purchaser, and FCC guaran-
tees the vendor that he will receive 
the full selling amount.”

Managing payments from the 
farm’s cash flow requires expertise, 
advises accountant Batte. “The rules 
surrounding property, succession and 
general business issues in agriculture 
are significantly different than other 
businesses,” he said.

Setting a value on farm assets is an 
example. Batte said the transition 
price of the assets needs to be realistic 
according to the market, and the 
process of arriving at a selling price 
needs to be transparent to tax 
authorities. If the purchaser doesn’t 
use professional expertise, he or she 
risks experiencing a Canada Revenue 
Agency reassessment of the property 
and possibly incurring a penalty.

Batte recommended those under-
going a transition develop a transi-
tion team. “Where everyone (in the 
family) is in agreement a transition 
team might consist of an
accountant, a lawyer and a facilitator 
to handle family issues.”

The relationship dynamic
Differing expectations among 
siblings, where some might want to 
stay involved in the farm operation 
but others don’t, is one of the most 
common family issues, Batte said.

“That’s why estate planning should 
always be part of a succession plan. 
The first thing we do is ensure the 
business remains viable, then we look 

by JEFF CULP

http://betterfarming.com/


at other assets and see if we can 
divide them between on-farm and 
off-farm children in an equitable way. 
This (action) is sometimes very 
difficult.”

And potentially painful, said John 
Fast, an author, speaker and consul-
tant for the Centre for Family Busi-
ness in Waterloo.

“It depends on when you start,” he 
said. “It doesn’t have to be painful, 
but if you wait too long, it could be. 
When the parents – let’s call them the 
‘founders’ – are in their 70s and the 
successors are in their 40s, there’s 
potential for trouble. By the time you 
are 40, you’re established and have 
fallen into patterns in your life. But if 
the founders start when they are in 
their 50s, that’s the time to start 
talking about capacity and commit-
ment.”

Batte said a succession plan always 
starts with family dynamics. “Who 
will be happy or unhappy? How will 
my life change?  Would I be giving up 
control?” These issues are often 

pushed under the surface, he said, 
and many give up planning until 
something – like ill health – forces 
them into it. When that happens, said 
Batte, assets are sold for less than they 
should be, and tax implications aren’t 
fully considered. 

“In order to get started, you need 
to have your finances and (corporate) 
structure in place. Then you look at 
cash flow,” Batte said. “Your plan 
needs to prove to yourself that it will 
work. Then you have to convince a 
lender.”

Planning and financing growth
Mary Lou McCutcheon, Royal Bank of 
Canada vice president of south western 
Ontario agriculture, noted many 
people think a business plan is devel-
oped primarily to satisfy financial 
institution requirements. “But the real 
value of the plan is to the owner,” she 
said. “The plan looks at the industry, 
the markets and where you want to go. 
It’s much more important for the 
farmer to have this plan than the bank.”

She spends a lot of time working 
with farmers to select the best 
financial products for their farm –
regardless of whether they are new or 
established farmers.

“The complexity of agriculture has 
increased substantially. Managing risk 
is part of that. Risks like foreign 
exchange, trade, investment manage-
ment and commodity prices. We help 
clients identify those risks and try to 
bring in experts to provide support. 
Farming is a big business. A capital 

Mary Lou McCutcheon

agriculture.newholland.com/us

Bob Mark New Holland Sales Ltd. 
Campbellford • 705-653-3700

Bob Mark New Holland Sales Ltd. 
Lindsay • 705-324-2221

Bob Mark New Holland Sales Ltd. 
Sunderland • 705-357-3121

Delta Power Equipment 
Mitchell • 519-348-8467

Delta Power Equipment 
St. Marys • 519-349-2180

Delta Power Equipment 
St. Thomas • 519-631-5280

Delta Power Equipment  
Tavistock • 519-655-2441 

Delta Power Equipment 
Tilbury •  519-682-9090

Delta Power Equipment 
Watford • 519-849-2744

Ebert Welding Ltd. 
New Liskeard • 705-647-6896

ESM Farm Equipment Ltd. 
Wallenstein • 519-669-5176

Halnor Farm Equipment Ltd. 
Waterford • 519-443-8622

Maxville Farm Machinery Ltd. 
Maxville • 613-527-2834

McCauley Equipment Sales 
Orillia • 705-325-4424

McGavin Farm Supply Ltd. 
Walton • 519-887-6365

Oneida New Holland 
Caledonia • 905-765-5011

Regional Tractor Sales Ltd. 
Freelton • 905-659-1094

Richards Equipment Inc. 
Barrie • 705-721-5530

Robert’s Farm Equipment Sales, Inc. 
Chesley • 519-363-3192

Robert’s Farm Equipment Sales, Inc. 
Lucknow • 519-529-7995

Robert’s Farm Equipment Sales, Inc. 
Mount Forest • 519-323-2755

Smiths Farm Equipment (Jasper) Ltd. 
Jasper • 613-283-1758

St. Catharines New Holland Ltd. 
St. Catharines • 905-688-5160

Stewart’s Equipment 
Erin • 519-833-9616

Weagant Farm Supplies Ltd. 
Winchester • 613-774-2887
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*For Commercial use only. Customer participation subject to credit qualification and approval by CNH Industrial Capital Canada Ltd. See your participating New Holland dealer for details and eligibility require-
ments. Down payment may be required. Offer good through October 31, 2016 at participating New Holland dealers in Canada. Not all customers or applicants may qualify for this rate or term. CNH Industrial 
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0% FINANCING OR CASH BACK!
During this year’s Value Bonanza sales event, take 
advantage of more ways to save, including 0% 
FINANCING* or choose cash back on select New 
Holland products. You’ll find the best savings of the year 
on that New Holland tractor and equipment you’ve had 
your eye on.

But time is not on your side—Value Bonanza ends October 31, 2016 so hurry into 
your New Holland dealer today or visit nhvaluebonanza.com

EQUIPPED FOR A NEW WORLD™

* Pricing valid only at dealerships listed in this advertisement.
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(intensive) business,” she said. 
Brittain acknowledged the expense 

involved for “equipment, buildings, 
everything.”

His farm is not only in the midst 
of transition but also expansion 
– with the addition of a silo and a 
new barn for finishing cattle. The 
Brittains have accessed government 
funds, including Growing Forward, a 
federal/provincial cost-sharing 
program for market development, to 
assist in this process. 

Brittain credited his mother, Carol, 
for obtaining the grants, and noted 
she handles the farm’s business 
operations.

They’ve also made good use of 
workshops hosted by industry 
organizations. “Ag organizations out 
there will have grower information 
days, tours to show you all the 
up-and-coming technologies,” Carol 
Brittain said. “There’s always new 
sprayer technology to help us become 
more environmentally friendly.”

Resolving different visions
Nikki Brittain said she believes 
keeping up on new technologies and 
new techniques will be critical to the 
farm’s future.

“Farming has changed,” she said. 
“And the way society views farming 
have changed.”

Differing visions for the business 
present another challenge in farm 
transition.

“All farm families have to change 
the way they do things as they move 

Brantford area cattle farmer 
Sandra Vos is living proof that 
someone with no connection to 
the farm can still get into the 
business. Vos bought her land 15 
years ago using her own savings to 
finance the venture.

She grew up in Toronto and was 
a nurse by profession. She never 
lived on a farm, but visited a 
relative’s Brant County farm with 
her brothers when she was young.

“But being the girl, I didn’t get 
a chance to drive the tractor,” she 
said. “I was in the kitchen drying 
dishes.”

A cousin acquired an 80-acre 
package of the farm and “asked 
me if I’d like to buy it. It was 
about five minutes from Brantford, 
so I said, ‘yes.’ That’s when the 
learning curve started.”

She said she wouldn’t have 
been able to buy the farm today. 
“I bought it before the land 
bankers got active around 
Brantford. Today, farm land is 
$10,000 to $14,000 an acre; I 
paid a fifth of that.”

She has 30 to 35 pasture-fed 
cattle and serves the direct-to-
freezer market. It’s a niche mar-
ket, and she said such markets 
provide the greatest opportunity 
for farmers starting out.

“My target is middle-aged 
families,” she said. “I have 
customers from Toronto to Lon-
don, and it’s all word-of-mouth. I 
don’t sell half animals or quarters; 
I might sell 20 pounds in a variety 
of cuts, and I don't kill an animal 
until I have an order.”

Her kids have no interest in the 

Making the leap to agriculture: one farmer's experience
farm – “it’s a ‘Mom’ thing,” she 
said – and she shudders for young 
people trying to get into the 
business. “I’d hate to be a kid 
starting out in this economy.”

“The capital intensity even over 
the past 10 years has maybe 
tripled,” said Ken McEwan, 
University of Guelph Ridgetown 
campus director and a specialist in 
agriculture production economics. 

Despite farming’s rising costs, it 
continues to attract young people, 
many of whom don’t have a family 
connection to the industry, McE-
wan said.

“Increasingly we’re seeing 
students coming from non-rural 
Ontario,” he said.

“It’s increasingly happening 
because agriculture right now is a 
great place to be. There are more 
jobs than we have graduates. Let’s 
say you’re a young person from 
Chatham looking for employment. 
Agriculture is a great place to be if 
you want a job,” he said. BF

Much was by trial and error in the early years of production for Brant 
County beef farmer Sandra Vos. She finishes some of the cows her herd 
produces but also sells some calves, noting that the farm’s 80 acres 
limits the number of animals she can finish.

Sandra Vos
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forward,” said Brittain. “Things are different now than they 
were. I might have an idea that’s different from Dad. But it’s 
more like a partnership, and he’ll usually let me go with my 
ideas.”

Fast said the older generation’s transition from parent 
and child relationship to partners is one of the biggest 
hurdles family farm transitions face.

“You’ve seen them (the children) in diapers. When they 
were 13, they started saying ‘no.’ When they were 18, they 
started saying other things. It’s called ‘individuation,’ and 
it’s a huge stage in life, and it’s a challenge for all of us,” Fast 
explained.

John Fast, consultant and founder of the Centre for 
Family Business in Waterloo, said there are differenc-
es between family-run businesses and other business-
es. And there are things other businesses do that 
family businesses typically don’t.

1. Performance reviews
“Performance reviews are rare in any family busi-
ness, almost to the point of being non-existent,” Fast 
said. But performance reviews should be used in 
family businesses as well. How else can there be 
development?

“Look at it this way. If they were out on their own, 
they’d have bosses and regular performance reviews, 
and they’d be developing,” he said.

2. Personality profiles
Personality profiles are a management tool, said Fast.

“Any HR Professional worth his salt will do these,” 
he said. And farm managers should have these in 
their management toolbox.

“They are the best way to identify differences and 
strengths and tendencies in people,” he said.

Knowing whether a person is an extrovert or an 
introvert, for example, could change how the person 
should be managed.

3. Constant communication
The biggest difference between a family business and 
any other kind of business is the potential overlap 
between family challenges and business challenges. 
Fast points out that about half of second-generation 
farmers working on the family farm are dissatisfied 
with their job, and that’s mainly due to family conflict.

“The business and family juggle for affection, love 
and all the warm-and-fuzzies. But you also have to 
make money,” he said.  

Communication needs to be on-going and honest. BF

Three things successful 
family farm businesses 
should be doing

“What can happen is the young people get trapped. 
From the founder’s point of view, you want a partner-
ship. You may continue to control the finances, but do 
you want to partner with a child? You’ve gone from 
wiping their butts to having them as a legitimate 
business partner.”

Family dynamics in succession are a key part of the 
formal education agriculture students at the University 
of Guelph Ridgetown Campus can expect.

“We recognize there’s a human side to it,” said Ken 
McEwan, campus director. “Handling other siblings, for 
example. It’s complex and many struggle with it.”

As well, students in the two-year Associate Diplo-
ma in Agriculture program are given a major project 
in their fourth semester about building a business 
case for the family farm they may be going back to. 
“We realize that within a few years of graduating, 
they may be operating a farm worth tens of millions, 
generating one or two million in revenue per year,” 
McEwan said.

“It offers a potentially tremendous reward to take 
over a viable, competitive business that you can take to 
the next level.”

For Carol Brittain, there is another kind of reward. 
“We’re just happy Gary had an interest in the farm to 
continue the family legacy,” she said. BF

For more information on the many benefits of NECO’s continuous flow dryers,  
contact Advanced Grain Handling Systems... your NECO Grain Dryer Experts!

   
  

Mixed Flow Grain Dryers
The BEST Way to Dry Grain

www.AGHS.CA

  Brinston, ON • 613 652 1010
Brantford, ON • 519 759 5880

AdvancedGrain_CC_Oct16.indd   1 2016-09-08   10:31 AM
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For many types of farming, in 
addition to land, buildings and 
equipment, there is the added 
price of marketing quota. The 
2011 Census shows over 16,000 
of Canada’s 140,000 farms hold 
quota and, at a total value of $33 
billion, transferring quota to a new 
generation represents potentially 
huge financial barriers.

“As a new farmer, the cost can 
be considerable,” said Michael 
Edmonds, Chicken Farmers of 
Ontario director, communications 
and government relations. Like 
most marketing boards, Chicken 
Farmers looks for ways to ease the 
burden of transition.

To be part of the chicken 
marketing system, a farmer must 
own 14,000 units of quota, a 
value of about $1.75 million.

Chicken Farmers’ new entrant 
program aims to offset that cost by 

loaning 10,000 units of quota to 
beginning farmers who have 
already purchased 4,000 units of 
quota. Farmers have 15 years to 
return the loaned quota and buy 
replacement quota on the open 
market. Chicken Farmers retires 
the surrendered quota.

“We’re reducing barriers to entry 
while maintaining the integrity of 
the system,” said Edmonds.

The marketing board’s specialty 
breed, artisanal and family food 
farmer programs don’t require 
quota. Instead, Chicken Farmers 
limits the number of birds allowed 
in each.

Under the family food farmer 
program, for example, farmers can 
raise up to 300 birds for them-
selves and small local markets. The 
artisanal program allows farmers 
who supply a local or regional 
market to raise 3,000 birds.

“These have been very effective 
in drawing people into the com-
mercial side of the business,” 
Edmonds said.

He said he is very encouraged 
by participation in the artisanal 
program and noted more than 100 
farmers had enrolled in the little 
over a year since its introduction. 
He predicts some of these growers 
will step up to the commercial side 
of the business over time.

“It gives them an entrepreneur-
ial gateway into commercial 
farming,” he said.

Quota may be a serious initial 
barrier, but, “once a young farmer 
becomes part of the supply 
management system, they be-
come part of the whole supply 
chain,” Edmonds said. “Supply 
management leads to a stable 
market that some farmers find 
very attractive.” BF

Solutions to the cost of quota

Search Source Water Protection at  
omafra.gov.on.ca to learn more.

With support provided by

Spreading manure near municipal 
wells and intakes is managed or  
prohibited by source protection  
plan policies that generally reflect 
the requirements of the Nutrient 
Management Act, 2002.

If policies require that you have  
a plan for your operations, a local 
risk management official will  
contact you. Your existing nutrient 
management plan and/or a  
negotiated risk management plan 
will outline practical and effective 
measures to ensure drinking water 
sources remain clean. This might  
include not spreading manure, in 
limited locations.  

Working together to protect  
your community’s drinking  
water supply.

Protecting Our 
Water Sources
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FIELDTRIP

A meaty new direction

by KYLE RODRIGUEZ

➤

➤

Founded in 1915 near 
Hagersville, Haldimand County, 
Teal’s Meats has built up a loyal 

clientele by using the whole hog for 
their sausage, including prime cuts, 
following family recipes passed down 
for generations. In 2008, with retire-
ment looming and their children 
pursuing other interests, Gary and 
Shirley Teal were approached by their 
neighbour’s daughter and her 
husband to see if they were interested 

in selling the business.
The young couple, Anna Haupt 

and Mark McCutcheon, were raised 
on farms. Mark was faced, however, 
with unclear succession plans for his 
family’s land, so the couple chose 
instead to learn the butcher’s trade. 

In doing so, they combined the 
revenue potential from the Teal’s 
existing business with the productive 
capacity of their wider family’s farm 
operations. Anna’s parents Anita and 

Ferdinand Haupt raise beef. Her 
sisters, Greta Haupt and Niki 
Carpenter, and Niki’s husband, Ian, 
run the farm across the road, which 
grows hay for the livestock and cash 
crops. Anna also raises goats. Togeth-
er, the family now produces approxi-
mately 40 per cent of the company’s 
meat.

Thus, Anna and Mark preserved 
and developed a local institution 
that has lasted over 100 years. BF

Diversifying into the operation of a butcher shop allowed Anna Haupt and Mark McCutcheon to 
support their family while maintaining their agricultural roots.

Clockwise from right are, Anna Haupt, 
her daughters Anya (2), Evi (8), 
Helaina (6), and husband Mark 
McCutcheon, posing for a portrait on 
the original Teal’s property.

Anna and Mark’s children Anya (left) 
and Helaina brush a goat together. Anna 
chose to start raising goats as some-
thing she could do with the children 
while Mark did fieldwork. The trust built 
between the children and the herd is 
showcased during their participation in 
showmanship classes and competitions 
where judges evaluate the docility of 
the animal, as well as how well the 
children care for and control the goats. 
Anna says she makes sure her children 
are aware that the family is raising a 
productive herd, where each animal 
needs to earn its spot, and that some 
show animals will eventually end up as 
food.
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➤

➤

➤

A delivery truck is parked in front of the 
new location of Teal’s Meats near 
Hagersville. The 5,400 square-foot 
facility, which the company moved into in 
spring 2016, is over double the size of the 
old store. Married co-owners Mark 
McCutcheon and Anna Haupt bought the 
century-old business from Gary and 
Shirley Teal in 2009. The limited space at 
the old location required Teal’s Meats to 
pay butchers to kill and process livestock. 
This new building includes a holding barn, 
kill floor, blast and aging coolers, a 
processing room, office and retail space. 
This setup allows Mark and Anna to 
control the entire production cycle, from 
raising animals to the direct retail sale of 
processed products. 

Mark breaks down the front of a beef carcass to make cuts for sale in the retail 
store, which operates Wednesday to Friday. With several brothers interested in 
taking over his father’s dairy farm when he retires, Mark felt it best to set out 
and study to become a butcher. He says that working in cold, damp conditions, 
on hard concrete floors and having to regularly bring animals to their slaughter 
takes a toll on butchers, and their career lifespan can be limited. 

Anna puts away tubs and grinding parts after cleaning them Monday morning to 
get ready for the coming week’s batch. Green bins are used for the left side of 
the sow, and white tubs for the right. Green and white bins are combined in pairs 
before grinding to keep the fat content consistent. On Tuesdays the mixer/grinder 
(foreground) is used in two stages for sausage meat: an initial pass producing 
medium sized chunks, and a second, finer grind with spices.

Anna pre-measures 
spices according to 
old family recipes 
passed down by the 
Teals. The company 
specializes in four 
types of sausage. No 
fillers or colorants 
are used. Each week 
she touches base 
with customers for or-
ders, and then 
calculates the size of 
batches she will 
require. Clients 
include local restau-
rants, grocery stores, 
call in orders, 
walk-in sales, and 
those who visit the 
couple’s weekly 
booth at Hamilton’s 
Ottawa Street 
farmer’s market.  ➤
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Anna hand packs the sausage-filling machine with seasoned 
meat on Wednesday morning, while Mark looks over the 
report from an inspector who visited the day before. Anna was 
born and raised on a farm located next door to the Teal 
family’s original property.

➤

Anna hand cuts links, while Mark guides the sausage 
filler as it stuffs natural casings. Newer machines will 
stuff and twist links automatically, but Mark and Anna 
prefer the consistency the older machine provides. ➤

Former owner Gary Teal stops by the retail location on Wednesday morning to pick up 
sausage meat for a family gathering. Here, he shares a story with Anna about having 
to throw out over 3,000 pounds of meat right after the Hagersville tire fire of 1990. 
He recalled government officials suddenly calling back inspectors when the fire broke 
out, and then putting a hold on all meats not stored in an airtight environment. This 
measure was taken out of concern the meat had been exposed to airborne contami-
nants from the burning tires. 

➤
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Farmers rely on 
their trucks to 
fill a wide 

variety of roles – 
whether it be 
transporting crop 
inputs and feed, 
travelling to family 
events and industry 
meetings, or even 
just offering a quiet 
and comfortable 
location to grab a 
sandwich in the 
field. 

With ongoing 
technological and 
engineering devel-
opments, the 
features and capa-
bilities of these 
trucks are advancing 
at a rapid rate. 

Pickup truck driv-
ers can connect with 
friends, family and 
industry representatives while on the 
road or catch their favourite country 
music or ag programming, thanks to a 
range of digital technologies. 

Drivers can also carry and tow 
heavier loads due to the introduction 
of new metal alloys, such as alumi-
num, which has increased the 
strength and durability of pickup 
trucks while reducing their overall 
weight. An added benefit of this 
engineering development, when 
combined with other design im-
provements, is the decreased fuel 
consumption.  

Given the centrality of the pickup 
truck to most farm operations, Better 
Farming spoke with representatives 
from Ford, General Motors, Ram 
Truck and Toyota to find out about 
the designs and new technological 
features in their 2017 line of pickup 
trucks.

PICKUPFEATURE

A round up of 2017 pickup trucks
These trucks offer a range of options and benefits for Ontario farmers.

by TROY BRIDGEMAN

Ford 2017 Super Duty truck lineup
“Our customers look at technology as 
a tool,” said Mike McGarrell, truck 
marketing manager for Ford Motor 
Company. “They are looking for 
technological features that enable 
them to maximize their productivity.” 

 Ford has been at the forefront of 
the truck’s technological evolution 
since 1925 when its first pickup, the 
Model T Runabout, rolled off the line 
in Detroit. 

It came with very few options, but 
as Henry Ford famously said, “A 
customer can get it painted any 
colour they like as long as it is black.” 

Much has changed since then, with 
the 2017 Super Duty being offered in 
five trim levels. It has numerous 
options to allow customers to build 
the ideal truck for their application, 
and of course, in a variety of colours. 
McGarrell said the 2017 Ford F-Series 

Super Duty is the most exciting line 
of trucks they have built to date with 
significant advancements in power, 
durability, and innovative technology 
that consumers can use to work more 
efficiently, and safely.

“The new 2017 models are im-
proved in every way,” McGarrell said.

Bigger cabs have increased storage 
capacity and improved passenger 
comfort. 

The use of a high-strength mili-
tary-grade aluminum alloy body and 
bed has helped reduce the overall 
weight of the vehicle. This design 
decision allowed more weight to be 
allocated to the high-strength steel 
frame. This redesigned frame is up to 
24 times stiffer than its predecessor, 
thus allowing for better towing, 
payload, ride and handling.

The redesigned frame and ad-
vancements in engine and transmis-

The 2017 Ford Super Duty F-250 Lariat.
Courtesy Ford Motor Company
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sion technology has also improved 
fuel efficiency.

The second-generation 6.7 litre 
Power Stroke V8 Turbo diesel engine 
delivers 440 horsepower and 925 lb-ft 
of torque. The standard 6.2 litre V8 
gasoline engine offers 430 lb-ft of 
torque and 385 horsepower.

Both the diesel and gasoline 
models come with a six-speed 
automatic transmission. 

“This is the best heavy-duty truck 
we’ve ever made,” said McGarrell. 
“We listened to our customers and 
created the toughest, smartest and 
most capable Super Duty ever.”

New high-tech features include a 
trailer tire pressure monitoring system 
and BLIS (Blind Spot Information 
System) that uses radar sensors in the 
tail lamps to monitor areas that might 
not be visible to the driver.

There is an option for seven 
cameras that connect to the eight-
inch LCD productivity screen located 
in the centre of the front console.

They include a front camera, side 
mirror cameras, centre high-mount-
ed stop-light camera, tailgate camera, 
and a customer-placed trailer camera. 
The cameras work together to 
provide views around the vehicle. 
They facilitate technologies such as 
the reverse guidance system, the 
ability to peek around corners and 
equipment, and the 360-degree 
camera.

McGarrell said it is Ford’s insight 
and response to changing market 
demands that have made the Ford 
F-Series the best-selling line of trucks 
in Canada for the last 50 years.

Ram 2017 truck lineup
Brand loyalty is also a factor behind 
the enduring success of the Ram 
lineup.

“Ram trucks are Canada’s longest-
lasting line of pickups,” said Bradley 
Horn, product communications 
manager for Fiat Chrysler Automo-
biles. “Of all Ram trucks sold in the 

last 28 years, 81 per cent are still on 
the road today.”

The new line of 2017 Ram trucks 
builds on the company’s reputation 
for award-winning design and perfor-
mance.

“Whether focusing on a family 
that uses a Ram 1500 day in and day 
out, a hard-working Ram 3500 Heavy 
Duty owner or a farm business that 
depends on its Ram ProMaster 
commercial van every day for deliver-
ies, Ram has the truck market 
covered,” said Horn.

One of the class-exclusive features 
of the Ram 1500 is the RamBox 
Cargo Management System, a 
drainable storage system incorporat-
ed into the side rails of the truck bed.

All models are available with the 
Uconnect Infotainment system that 
features an 8.4-inch video-touch 
screen located on the front console 
that allows you to easily monitor and 
control entertainment, vehicle 
systems and smart devices.

PICKUPFEATURE

7976 Wellington Road 109, 
Arthur, ON  1-800-263-5382 
www.arthurchrysler.com
Admin included + HST OFA Program Specialists - Call for Info.

FALL RAM CLEAROUT SALE

2016 RAM 1500 Big Horn 4x4
Eco Diesel. Sun roof. 35,536 km. 

#85-160    $41,900

2015 RAM 1500 SLT Crew 4x4
Hemi. 26,595 km. 

#85112  $36,900

2013 RAM 1500 Tradesman Crew 4x4
Hemi, 115,500 km

#460624A  $25,900

2016 RAM 1500 Outdoorsman SLT Quad 4x4
Eco Diesel. 39,445 km.  #85-192   

$39,900

2011 RAM 2500 SLT Crew 4x4
Cummins Diesel, 147,725 km

#460198A   $37,900

2014 RAM 1500 Outdoorsman 4x4
Hemi, 43,848 km #460112A  

$34,995

2013 RAM 1500 Crew Sport 4x4
Hemi. 50,853 km.

#460396A   $39,900

2010 RAM 2500 SLT Crew 4x4
Cummins. #150,615 km.

#85040A  $37,900

2015 RAM 1500 SLT 4X4
Eco Diesel, 24,368km. #85-075  

$39,900

ArthurChrysler_YY_Oct'16.indd   1 2016-09-08   1:54 PM
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The Ram 1500 can be augmented 
by a seven-inch customizable 
full-colour display to allow operators 
to monitor engine performance, trip 
information, temperature settings, 
fuel economy, cruise control, trailer 
braking and other vehicle data.

Under the hood, the Ram 1500’s 
segment-exclusive EcoDiesel engine 
makes it Canada’s most fuel-efficient 
full-size truck at 8.0 L/100 km (35 
mpg) with towing capability up to 

4,173 kg and 420 lb-ft of low-end 
torque.

“Ram Truck has held one title 
longer than any production pickup,” 
says Horn. “It is the most off-road-
capable.”

The 2017 Ram Power Wagon 
features a number of off-road-specific 
enhancements, including a suspen-
sion with more than two inches of lift, 
locking differentials and a 5,443 kg 
winch. 

“That gives this 
beast a significant 
advantage over all 
production pickups,” 
said Horn. 

Ram’s heavy duty 
truck line has best-in-
class towing at 14,157 
kg and best-in-class 
torque at 900 lb-ft.

“Overall, the pickup 
truck has become a 
much more advanced, 
comfortable, efficient 
and connected vehicle 
in recent years,” said 
Horn. “In order to be 
the best it takes com-
mitment to innovation, 
capability, efficiency 
and durability.”

General Motors 2017 truck lineup
Innovation has long been a primary 
focus for the engineers and designers 
at General Motors, and that is reflect-
ed in the company’s 2017 models with 
useful features for modern farmers.

“We have trucks to meet every 
farmer’s needs from a half-ton 
Silverado for everyday farm activities 
to our three-quarter or one-ton 
trucks for hauling large loads or 
towing with the fifth wheel,” said 

Masha Marinkovic, 
assistant manager of 
product communica-
tions for General 
Motors Canada.

A new feature for 
the line of 2017 
Chevrolet Silverado 
heavy duty trucks is a 
patented dynamic 
hood scoop to im-
prove the performance 
of their Duramax 
diesel engine.

The new air intake 
system provides 60 per 
cent of the air to the 
engine from an inlet at 
the front of the hood. 
The air is close to the 
outside ambient 

The 2017 Ram 3500.

The 2016 Chevrolet Silverado 3500.

Courtesy FCA Canada

Courtesy General Motors Canada
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temperature and cooler than the air 
under the hood.

“Cooler air helps the engine run 
better under load especially in condi-

tions where engine and transmission 
temperatures can rise quickly,” said 
Marinkovic. “Running cooler allows 
the engine to maintain full power and 

vehicle speed for 
capable trailering in 
even the toughest 
conditions.”

The company has 
also made a number of 
advancements in fuel 
efficiency with its 
EcoTec 3 gas engine 
family. The 4.3-litre 
V6, 5.3-litre V8 and 
6.2-litre V8 provide 
the power and torque 
of a large displacement 
engine with seamless 
switching to four-cyl-
inder mode to save 
fuel during light-load 
driving.

“So your large 
engine acts like a 
small engine when 
you don’t need the 

power,” said Marinkovic. “You don’t 
have to give up power to get great 
fuel economy.”

High tech and digital technology 

The 2016 TDR Pro model of the Toyota Tundra.
Courtesy Toyota Canada
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options such as MyLink Radio, 
OnStar, 4G-LTE with wi-fi and cell 
phone charging provides farmers 
with online connectivity wherever 
and whenever they are in their truck, 
the company says.

“Farmers are loyal truck custom-
ers,” said Marinkovic.  “We continue 
to strive to earn that loyalty everyday 
by providing the most durable trucks 
on the market with purposeful 

technologies that enhance the vehicles’ 
capabilities and functionality.”

Toyota 2017 truck lineup
Toyota has two trucks in its 2017 line 
up that are designed with farmers in 
mind.

The Toyota Tacoma is the best-sell-
ing compact pick-up truck in Canada 
and the 2017 model, which was fully 
redesigned for the 2016 model year, 

has been just as popular.  
It is available with the choice of 

two engines, two drive-trains, two 
transmissions, two cab configurations 
and two bed lengths.

Engine choices include a 2.7-litre 
four-cylinder engine and a new 
3.5-litre D-4S direct injection with 
Atkinson cycle V6 engine with 278 
horsepower and 265 lb-ft of torque.

Drive-train options include 4x4 
and 4x2.

Transmission options are six-speed 
manual or six-speed automatic.

Cab configurations are Access or 
Double and bed lengths are five or six 
feet.

Towing capacity is up to 2,950 kg 
with a payload capacity up to 680 kg.

The new 2017 TRD Pro model is 
designed for extreme off road with 
features such as crawl control, 
multi-terrain select, A-TRAC or 
hill-start assist control.

The 2017 Toyota Tundra offers 
farmers improved towing capability 
and also comes with a choice of 
engine sizes, drive trains, cab sizes 
and bed lengths.

Engine options are a V8. 4.6 litre 
with 310 horsepower and 327 lb-ft of 
torque or a V8 5.7 litre with 381 
horsepower and 401 lb-ft of torque. 
Both are mated to a six-speed auto-
matic transmission with choice of 
4x2 or 4x4 drive trains.

There are three cab configura-
tions: regular cab with three passen-
gers, double cab with five or six 
passengers and CrewMax cab with 
five passengers.

There are also three bed options 
– short (5.5 ft), regular (6.5 ft) and 
long (8.1 ft).

The Tundra has a maximum 
towing capacity of 4,760 kg and a 
maximum payload of 800 kg.

All 5.7-litre models are now 
equipped with a tow package that 
includes a trailer brake controller, a 
trailer sway control and a larger 
144-litre fuel tank.

High-tech options include reverse 
camera, parking sensors, wireless 
phone charger, smart key, blind-spot 
monitoring, navigation and premium 
audio systems. BF

Agriculture is our way of life too

Meet Jen  
With a lifetime of experience in ag, Jen helps 

Canadian producers build their dreams. Like 

everyone on your FCC team, Jen knows your 

industry and she’ll get to know you.

1-800-387-3232    fcc.ca

Jen Masur
FCC Relationship 
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A tally of vehicles in the 
Woodstock parking lot at a 
Farms.com Risk Management 

event in early September surely 
confirms the pickup truck as the 
standard vehicle of choice for the 
Ontario farm community.

In total, of the 45 vehicles in the 
lot, 40 were pickups. (Four of the cars 
and SUVs belonged to Farms.com 
staff.)

Better Farming recently caught up 
with a few farmers to learn more 
about the multiplicity of roles their 
trucks play – both in their businesses 
and in their lives.

John Borda, a cash crop farmer in 
Brant County, reflected on a close call 
with one of his past trucks. He said 
he had driven his 1988 pickup for 
about 20 years when, suddenly, the 
carburetor caught fire.

“By the time I got my tools out (of 
the truck), I couldn’t get my glasses 
off of the dash,” Borda remembered. 
He said the firefighters laughed and 
said it was “‘about time you got a new 
truck.’”

But, Borda said, “that (truck) did 
us good.”

Talking about his current truck, 
Borda said “you need to have two” 
trucks – one of which he classified as 
a “run-around truck.”

Having at least two trucks helps 
you to handle the range of unexpect-
ed situations that can arise, he 
explained. “If something breaks 
down, you don’t want to run around 
with a tractor” to get parts. And, for 
Borda, these trucks have to be built 
by Ford. “Nothing but the best,” he 
said.

A number of other farmers 
described how their pickups are 

‘My go-to vehicle’ – farmers as reliant as ever 
on their pickups
Better Farming caught up with some Ontario farmers to discuss the role of the pickup truck in 
their lives and farming operations.

by ANDREA GAL and TROY BRIDGEMAN

central to the completion of their 
farm chores. 

Deborah Simmonds, owner of 
White Rock Ostrich Farm near 
Rockwood, for example, said that the 
family pickup is an essential part of 
the farm operation.

“We have a 2010 Chevy Silverado,” 
said Simmonds. “We use it for 
hauling ostriches to the processing 
plant, for picking up feed supplies 
and moving ostriches from one pen 
to another.”

Andrew McCaig, a diesel mechan-
ic who remains active in his sixth-
generation family farm operation in 
Puslinch Township, highlighted the 
usefulness of the farm pickup. 

“You can throw a round bale in the 
box (of the truck) and haul it out to 
the field,” said McCaig. “You can use 
(it) to pull a wagon or, if something 
breaks out in the field, you can load 
up your tools and go back with the 
truck.”

McCaig’s pickup, however, serves 
more than just a utilitarian purpose. 
It is also a source of pride and 
enjoyment. 

Influenced by his childhood 
memories of his father’s participation 
in tractor pulls, McCaig has now 
entered the competitions at county 
fairs and other events. McCaig’s 
activity of choice, however, is truck 
pulls, and his prize possession is his 
Ram 2500. 

McCaig’s father was only too 
happy to help him in readying his 
truck for the competitions.

“Dad helped me do a lot of it so, it 
was fun,” he said. “You have to beef 
up everything.”

Bev Shaw, a Grey County cash crop 
and beef farmer, summed up the 
general consensus on farm pickups.

“My truck pulls the camper trailer, 
the wagon and it does all of the farm 
stuff,” said Shaw.

“The truck is my go-to vehicle.” BF

Andrew McCaig competes as often as he can in truck pulls at county 
fairs and other events organized by the Ontario Truck and Tractor Pulling 
Association.
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Most scientific reviews still 
give glyphosate a clean bill 
of health. But public fears 

of cancer risk mean members of the 
European Parliament, particularly 
from France, Italy and the Nether-
lands, want it stopped. Glyphosate 
may be applied to crops until the end 
of 2017 but a decision regarding its 
use in the 2018 crop year has yet to be 
reached. 

What does practical European 
agriculture think of glyphosate’s fate? 
First reactions indicate farmers and 
their advisers are maybe a bit more 
laid-back about the issue than might 
be expected. 

One reason is that continued use 
of the herbicide has induced a degree 
of resistance. Glyphosate is no longer 
the silver bullet for grass weeds. 
Hans-Peter Naunheim, product 
manager for cereal herbicides for 
Bayer in Germany, says: “We’ve got 

Crop management after glyphosate: 
the integrated approach
Europe is moving towards a full ban on the use of glyphosate. But farmers there, battling 
pervasive weed resistance to the popular herbicide, are already coming up with alternatives.

By NORMAN DUNN

GLYPHOSATEALTERNATIVES

Just a few years on after an error in blackgrass control strategy, for 
instance mistaking the timing of a glyphosate treatment, can lead to a 
grass weed explosion in a crop. Here, a severely infested winter wheat 
crop in Westphalia, Germany in May 2016.
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trial plots where shallow cultivations 
are used throughout a typical north 
European arable rotation of canola/
winter wheat/winter wheat and, even 
with glyphosate treatment before 
sowing, the blackgrass population has 
risen in four years from 160 heads per 
square meter to an average 2,800 
heads. (Blackgrass is an annual grass 
weed that is particularly prevalent in 
Northern Europe.) Even in plots with 
absolutely no herbicide treatment 
– but with deep plowing every year 
– the rise in blackgrass population is 
less than this.” 

Crop advisers have watched with 
concern as low-till or no-till farms 
struggle with weed resistance to most 
current herbicides. Well-timed 
applications with the sprayer can still 
be effective, said Naunheim. But 
European climate means the weather 
windows for perfect spraying are few 
and far between. On top of this, early 
sowing to squeeze higher yields, 
particularly from canola, means 
there’s little time for bare land 
mechanical weeding and spraying 
before crop emergence. 

Without glyphosate, or even while 
still using it, a radical antidote is 
already being practiced. “We are 
telling our customers with really 
serious blackgrass problems to 
consider stopping winter wheat in 
some fields for a few years, substitut-
ing spring-sown cereals or legumes 
that allow more time for mechanical 
and chemical control measures, or 
introducing grass leys into the 
rotation with several forage cuts per 
season,” explains Naunheim.

A less radical approach can mean 
a return to soil inversion with the 
conventional plow as well as a larger 
variety of crops in the rotation. “For 
instance field beans or maybe 
lupines,” he says. “I know farmers 
who have taken this route. It’s a 
tough call because there’s still no 
combining crop in northwest Europe 
leaving a better margin than winter 
wheat.” 

What this profit looks like in 
Canadian dollars can be seen from 
last November’s European milling 

GLYPHOSATEALTERNATIVES

Top wheat grower in Germany, Mathias Jaeger, averages four tonnes per 
acre yield and dedicates 15 acres of his land to trials that test for the 
best blackgrass control methods.
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wheat market that offered farmers 
an average C$253 per tonne. Yield 
levelled at just short of 3.4 tonnes 
per acre in the best areas, giving a 
per-acre gross margin of almost 
exactly $500.

Not too far from the Bayer spray 
resistance management plots in 
German Westphalia, grower Mathias 
Jaeger reflects on the new integrated 
approach at his farm. His rotation is 
much wider than a lot of the 
neighbouring farms and includes not 
only winter wheat and canola, but 
also grass for seed production, barley, 
sugar beet and corn. 

With his wheat, Jaeger averages 
four tonnes per acre. He hasn’t used a 
plow on his heavy clay loam fields for 
the past eight years. Herbicide 
treatment – including glyphosate – is 
still the big gun here. But the inte-
grated approach, such as mechanical 
weeding whenever possible and very 
accurate timing of spray applications, 
is crucial. 

“Integrated management pays off 
every time,” he says.

Just like the Germans, British 
farmers have been pushed by the 
European political pressures as well as 
growing weed resistance into finding 
answers to life after glyphosate. 
Speaking at the British Crop Produc-
tion Council weed review meeting 
last fall, Jock Willmott from the land 
management organization Strutt & 
Parker LLP pointed out that glypho-
sate-resistant blackgrass was adding 
at least six per cent to crop-growing 
costs. 

On the east side of the North 
Atlantic, England is recognized as the 
home of winter wheat monoculture. 
Now, a more varied rotation is being 
advised by crop advisors and industry 
representatives more generally, 
including the insertion of grass, field 
beans and lupines into the rotation. A 
British approach also features 
building in more crop competition 
for weeds with wheat drilled at 

higher-than-standard plant popula-
tions of up to 300 plants per square 
metre. 

Barley is another weapon in the 
integrated fight against weeds because 
this cereal offers higher natural 
competition to weeds, according to 
British crop advisers. 

The country’s Agricultural and 
Horticultural Development Board 
goes a step further than the
European mainland by recommend-
ing a fallow year when the blackgrass 
situation gets really bad. The board’s 
figures show this strategy, with 
accompanying intensive mechanical 
cultivations, can reduce weed 
infestation by as much as 80 per 
cent.

Whatever happens with glyphosate 
in the end, the threat of its withdraw-
al has certainly made farmers all over 
Europe much more receptive to the 
integrated approach for improved 
weed control and often lower input 
costs. BF
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by MARY BAXTER

In 2010, as Ontario’s pork industry 
continued a slide begun during the 
2007 recession, Kate Procter and 

her father, George, sold the family’s pig 
genetics business. The Procters grow 
corn, soybeans and wheat in Morris-
Turnberry, Huron County where they 
also maintain a herd of 30 purebred 
short horn cows. As well, they farm 
cash crops in Chatham-Kent.

Selling the genetics business was 
the type of hard, letting-go decision 
farmers sometimes have to make. “My 
dad had been working on the genetics 
since the 1960s, and we were export-
ing those genetics around the world,” 
Kate Procter says.

Procter, 47, had spent all of her 
farm career managing livestock. 
Moving to cash crops operations 
presented an immense learning curve. 

Learning and applying her knowl-
edge both to farm operations and 
community, however, is second 
nature for Procter. She holds a B.Sc. 
in agricultural resource management 
and a master’s degree in rural plan-
ning and development, both from the 
University of Guelph.  She writes 
about farming and rural matters 
(including for this publication in the 
past). She tackles planning projects 
such as the recent development of the 
Healthy Rural Lens for Huron policy 
decision-making tool. 

Such passion for ongoing profes-
sional development helps her grapple 
with farming’s diverse facets. “I think 
this is what the general public has no 
idea of – how complex farming really 
is, and how many different areas or 
other aspects of life that might be 
quite unrelated that you have to know 
about,” she says.

The transition from barn to field
When you’ve spent your farming career specializing in one type of product, 
shifting to another one can be like learning how to farm all over again.
Just ask Huron County farmer Kate Procter.

She remembers two years ago 
when she had to tackle a new grain 
dryer that wasn’t working. It was 
November. “It felt like it was minus 
20 C, and the wind was just howling. 
I’ve never been so cold in my life 
running back and forth between the 
dryer and the shop, trying to figure 

out why it wasn’t working.” Today, she 
knows the piece of equipment inside 
and out, she says. 

Procter credits three mentors for 
her successful transition from barn to 
field: her parents, George and Eliza-
beth, and Ken Procter (a fourth 
cousin and also a farmer) who has 

Kate Procter
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worked on the farm for more than 40 
years. 

If there’s a downside to farming, 
she says, it would be the dismissive 
attitude she often experiences because 
of her gender, such as people arriving 
at the farm and asking to speak to the 
man of the business. 

“Gender inequality is so ingrained, 
both men and women maybe aren’t 
even aware or realize they are con-
tributing to the problem,” she says. 
“It is there in many tiny ways, 
especially in language. Sometimes I 
think if people are made aware, that 
can go a long way to making things 
better.” 

Describe your role on your farm operation?
This is the first year that my dad did 
not do any planting at all. We have 
one full-time employee (Ken) and 
then we have another fellow that we 
employ as well as needed. I’ll operate; 
I’ll run equipment. I don’t handle 

that. Dad and I discuss things when 
we’re making decisions, but I’m 
taking on more of that too. 

Hours you work per week?
When I worked in the pig barn, that 
would have been much easier to 
answer, but now, just because when 
it’s cropping you’re so intense for part 
of a year and then it’s not so busy. 

Hours a day on a cell phone? 
I don’t talk on the phone very much, 
actually. Ken and I would text one 
another when we’re trying to coordi-
nate when I’m in the field in the 
combine and he’s in the truck. We 
would probably text more than we 
would talk on the phone.

What about your smartphone?
If I am out in the field having an 
issue, I can pull up my operator’s 
manual for the piece of equipment 
I’m driving and download it into the 
phone. I have a handy level on my 
phone for trying to get the equipment 
working properly. I can look up the 
weather; I can look up the markets; I 
can make trades when I need to. Yes, 
it’s quite, I would say it’s a necessary 
piece of equipment now. 

Sometimes I take pictures. I take a 
lot of pictures – if there are weeds I 
don’t know or insect damage, things 
like that. I’ll take pictures of the 
variety labels when I’m planting so 
I’m making sure that I have the right 
variety when I’m entering (the 
information). 

I enter it actually in the computer 
on the planter then transfer it to the 
desktop after planting. We can then 
generate planting maps that include 
dates, planting rates, etc. Before 
harvest I transfer the data to the 
combine. Then when I'm combining, I 
can see how the varieties are yielding. 

This year was especially interesting 
because we were trying different seed 
treatments – I’m looking forward to 
seeing how they turned out. 

But we also keep paper copies. I 
just want to be extra sure when I enter 
it in the computer on the planter that 

heights very well. I’m not climbing to 
the top of the silo. 

I do quite a bit of record keeping. I 
try to keep really detailed records as 
far as what we’re spraying. I work on 
the cost of production; I do all that. I 
do all the data entry on the financial 
side. (Until she retired a few years 
ago, Procter’s mother, Elizabeth, did 
all the books). As well as analysis of 
the accounts; Dad and I go over it all 
together. 

Any kind of hiring/firing, I do 

‘Gender inequality is so 
ingrained, both men and 

women maybe aren’t 
even aware or realize 

they are contributing to 
the problem.’

Thank You, Barbara!

For years the pages of this magazine have been 
laid out with care by Barbara Sushycki. After an 
admirable career in graphic design, Barbara is 
retiring with this edition of Better Farming.

Barbara is a rare talent in magazine design, but what also sets 
her apart is her serenity in the face of deadline challenges, 
and her composed, positive approach to everyone with whom 
she worked. Our team will truly miss you, Barb.

Here’s wishing you and your husband Paul, a retirement filled 
with good times, great health, and enjoyable travels.

http://betterfarming.com/
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I have the right variety in the right 
side because we sometimes split the 
planter with two different varieties. 
So as I'm planting, I'm watching the 
monitor and can see every row and 
how many seeds are planted per row.

Any favourite apps?
Google maps, the calculator, weather. 
Of course I have my Kobo books on 
everything. I do use Twitter a little bit. 
I have Grain Farmers of Ontario’s app.

Does your phone ever turn off?
Yeah, but it will turn back on if you 
need it. I do have to have my charging 
cord for the tractor and combine 
because (my phone) doesn’t stay 
charged as long as I do.

How often do you travel? 
I don’t travel that much, although this 
year was a bit of an exception. I went 
to Alberta, New York City and 
Thunder Bay. 

What do you like best about farming?
I really like the fact that you are 
independent and can make decisions 
and then see the outcome of those 
decisions, whether it’s good or bad. So 
there’s always learning. You don’t have 
to go through layers and layers and 
layers of people to get a decision made. 

I like to see things grow. 
The natural environment has 

always been a big concern of mine, so 
I really enjoy being able to be a 
steward of the land that we have and 
to try to do things in a way that will 
improve it and leave it better than 
how we found it. 

What do you like least?
I have kids (Luke, 20, Wes, 18, and 
Dianne, 16) and I’m a single mom, 
and I find it really challenging in the 
busy times when I have those 16- to 
18-hour days. I don’t like being away, 
especially for meal times for my kids. 
Now that they’re teenagers, they don’t 

care. But that’s always been really 
difficult (for me).

What is the single most important lesson 
you've learned? 
My dad, he always manages to see the 
good side or to see things in a positive 
light. I try to do that but I think he’s 
better at it than I am. I try to remem-
ber to be optimistic when things are 
looking worrisome.

What’s your guiding management principle? 
Be respectful of the land and treat it 
well. The other thing that’s always 
been important to me is the people, 
taking care of the people. The farm 
should be about the people and not 
the other way around. It’s sad to see 
people sacrifice themselves and their 
families for their farms. 

What are your volunteer efforts? 
Chair, Maitland Conservation 
Foundation; board member, Huron 

http://betterfarming.com/
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Business Development Corporation; 
past-treasurer, Maitland Trail Associ-
ation; and crew chief, Celtic Roots 
Festival in Goderich. 

What are your hobbies or recreational 
activities? 
I like hiking and being outdoors and 
doing things with my kids. I catch a 

lot of soccer games. Music (piano and 
guitar), reading and gardening.

What was the last book you read? 
A Man Called OVE by Fredrik 
Backman.

What does your family think of farming? 
My daughter has always been quite 

interested in it and she notices the 
quality of the crops as we’re driving 
around. She looks at them like a 
farmer does. 

I would say my sons are not that 
interested. My oldest son is studying 
forestry. My other son is interested in 
wildlife biology. 

What’s your most important goal?
To take care of my family. 

How do you define success? 
I know a lot of people are very 
concerned that their farm passes from 
one generation to the next. I would be 
more concerned that the people who 
are farming are caring for the land and 
getting joy from doing that as opposed 
to saying, ‘I want my kids to be 
farmers.’ I would rather see my own 
kids doing something they like and 
somebody who loved the land taking 
care of it, if that’s how it worked out. 

Is your farm vehicle messy or neat? 
Well, our (previous) farm vehicle was 
stolen and burnt, so we have a new 
farm vehicle. It’s very tidy right now. 

What are three items in your farm vehicle?
Pin flags (for scouting). Pens. Two 
trailer hitches.

What was the last piece of field equipment 
you bought?
Discbine.

What’s the best time of day? 
Right now. I’ve been sitting on my 
deck watching the sun set as we’ve 
been chatting. I have lots of sunset 
pictures.

What was your most memorable crop year?
2014. It was difficult right from the 
start. I didn’t think we were ever going 
to get the crops off. We were harvest-
ing almost right up until Christmas. It 
was terrible. And the beans were 
terrible. They all had white mould 
– which I had never seen before. It 
was very discouraging. BF

This interview has been edited and condensed.

Built to keep going.  
Because a farm never sleeps.
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Two factors play a key role in 
forecasting fertilizer prices: 
crude oil price outlook (which 

determines fertilizer supply) and 
grain prices outlook (which deter-
mines fertilizer demand). For nitrog-
enous fertilizers (ammonia, urea, 
ammonium nitrate), natural gas is 
the direct feedstock for their produc-
tion, and the fuel’s price is correlated 
to crude oil. The other main fertilizer 
types are phosphates (diammonium 
phosphate or DAP and monoammo-
nium phosphate or MAP) and 
potash, both of which are mined and 
processed, so fuel makes up a signifi-

cant portion of their direct and 
indirect costs. 

In 2016, crude oil prices were low 
on average because of concerns about 
high levels of U.S. and global petro-
leum product inventories, despite 
relatively strong demand, and a drop 
in U.S. oil rig counts. U.S. Energy 
Information Administration (EIA) 
expects global oil inventory builds to 
be on the higher side in the second 
half of 2016, limiting upward price 
pressures in the coming months. EIA 
expects consistent global oil invento-
ry draws to begin in mid-2017. The 
expectation of inventory draws 

contributes to accelerating price 
increases in the second quarter of 
2017, with price increases continuing 
later in 2017. 

Average West Texas Intermediate 
(WTI) crude oil prices are forecast to 
average a little above $40/barrel 
during the second half of 2016 and 
$52/barrel in 2017. Forecast WTI 
prices average $58/barrel in the 
fourth quarter of 2017, reflecting the 
potential for more significant inven-
tory draws beyond the forecast 
period. EIA expects natural gas prices 
to gradually rise, with Henry Hub 
natural gas prices to average $2.41/

A look ahead at fertilizer prices
Crude oil prices are predicted to remain low until mid 2017 and grain prices are 
expected to remain low, too. Here’s how those factors will affect fertilizer prices over the 
next several months.

by MOE AGOSTINO and ABHINESH GOPAL
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Trait Stewardship Responsibilities Notice to Farmers
Monsanto Company is a member of Excellence Through Stewardship® (ETS). Monsanto products are commercialized in accordance with ETS Product Launch Stewardship Guidance, and in compliance with Monsanto’s Policy for Commercialization 
of Biotechnology-Derived Plant Products in Commodity Crops. These products have been approved for import into key export markets with functioning regulatory systems. Any crop or material produced from these products can only be exported to, or 
used, processed or sold in countries where all necessary regulatory approvals have been granted. It is a violation of national and international law to move material containing biotech traits across boundaries into nations where import is not permitted. 
Growers should talk to their grain handler or product purchaser to confirm their buying position for these products. Excellence Through Stewardship® is a registered trademark of Excellence Through Stewardship.

ALWAYS READ AND FOLLOW PESTICIDE LABEL DIRECTIONS. Roundup Ready® technology contains genes that confer tolerance to glyphosate, an active ingredient in Roundup® brand agricultural herbicides. Roundup Ready 2 Xtend™ soybeans 
contain genes that confer tolerance to glyphosate and dicamba. Agricultural herbicides containing glyphosate will kill crops that are not tolerant to glyphosate, and those containing dicamba will kill crops that are not tolerant to dicamba. Contact your 
Monsanto dealer or call the Monsanto technical support line at 1-800-667-4944 for recommended Roundup Ready® Xtend Crop System weed control programs. Acceleron® seed applied solutions for canola contains the active ingredients difenoconazole, 
metalaxyl (M and S isomers), fludioxonil and thiamethoxam. Acceleron® seed applied solutions for canola plus Vibrance® is a combination of two separate individually-registered products, which together contain the active ingredients difenoconazole, 
metalaxyl (M and S isomers), fludioxonil, thiamethoxam, and sedaxane. Acceleron® seed applied solutions for corn (fungicides and insecticide) is a combination of four separate individually-registered products, which together contain the active 
ingredients metalaxyl, trifloxystrobin, ipconazole, and clothianidin. Acceleron® seed applied solutions for corn (fungicides only) is a combination of three separate individually-registered products, which together contain the active ingredients metalaxyl, 
trifloxystrobin and ipconazole. Acceleron® seed applied solutions for corn with Poncho®/VoTivo™ (fungicides, insecticide and nematicide) is a combination of five separate individually-registered products, which together contain the active ingredients 
metalaxyl, trifloxystrobin, ipconazole, clothianidin and Bacillus firmus strain I-1582. Acceleron® seed applied solutions for soybeans (fungicides and insecticide) is a combination of four separate individually registered products, which together contain 
the active ingredients fluxapyroxad, pyraclostrobin, metalaxyl and imidacloprid. Acceleron® seed applied solutions for soybeans (fungicides only) is a combination of three separate 
individually registered products, which together contain the active ingredients fluxapyroxad, pyraclostrobin and metalaxyl. Acceleron®, Cell-Tech™, DEKALB and Design®, DEKALB®, 
Genuity and Design®, Genuity®, JumpStart®, Optimize®, RIB Complete®, Roundup Ready 2 Technology and Design®, Roundup Ready 2 Xtend™, Roundup Ready 2 Yield®, Roundup 
Ready®, Roundup Transorb®, Roundup WeatherMAX®, Roundup Xtend™, Roundup®, SmartStax®, TagTeam®, Transorb®, VaporGrip®, VT Double PRO®, VT Triple PRO® and XtendiMax® 
are trademarks of Monsanto Technology LLC. Used under license. Fortenza® and Vibrance® are registered trademarks of a Syngenta group company. LibertyLink® and the Water Droplet 
Design are trademarks of Bayer. Used under license. Herculex® is a registered trademark of Dow AgroSciences LLC. Used under license. Poncho® and Votivo™ are trademarks of Bayer. 
Used under license. ©2016 Monsanto Canada Inc.
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MMBtu (one million British Thermal Units) in 2016 and 
$2.95/MMBtu in 2017. Lower crude oil prices in 2015 and 
2016 have led to a global glut of fertilizers, which has made 
them more affordable. Future price direction could depend 
on the U.S. crop, and the market does not seem too opti-
mistic about grain prices going forward. U.S. farmers are 
looking to harvest huge (record large) crops in the 2016-17 
growing season. With resultant tight crop margins expect-
ed, some corn farmers could tighten their input spending 
and cut back some on applying fertilizer. But some may feel 
that it is even more important to make good yields, now 
that grain prices are low, and maintain their fertilizer 
application levels. 

Nitrogen fertilizer is a major input in corn production, 
and the two are highly positively correlated. Better-than-ex-
pected soybean prices could prompt U.S. farmers to switch 
to more soybeans and less corn. Soybeans do not use 
nitrogen fertilizer and have been more profitable than corn 
in recent years. Moving acres out of corn will reduce 
demand for nitrogen fertilizers. Less demand in turn will 
exert downward pressure on fertilizer prices. 

Factors that could push fertilizer prices higher include: 
■ Global currencies strengthening as the U.S. dollar 
weakens (making fertilizer imports cheaper); 
■ The slowdown in Chinese urea exports due to strong 
domestic demand (demand for the product in China has 
led to higher domestic prices than export prices); 
■ Solid demand out of Brazil; and 
■ A lucrative Indian subsidy for fertilizer purchases and 
strong Indian demand due to forecasts for a return to 
normal monsoon rains.
With U.S. retail fertilizer moving lower in recent months, 

fertilizer prices are significantly lower compared to a year 
earlier. Anhydrous ammonia is down by 25 per cent; MAP 
and DAP are down by 22 to 23 per cent; potash is down 37 
per cent; liquid nitrogen is down 27 per cent; and urea takes 
the biggest drop at 31 per cent. 

In 2017, as seasonality kicks in, nitrogen fertilizer prices 
are expected to drop after the spring season. Though grain 
prices have eased off recently, current fertilizer prices make 
crop nutrients more affordable today than they have been 
during the last five years.

An expected rise in crude oil prices could tighten supply, 
but lower grain prices should keep demand steady to low. 
This could lead to 2017 fertilizer prices remaining range 
bound and trading at the lower end of the 2016 range. 
Farmers could simply buy as their need dictates for the 
remainder of 2016 and/or 2017. BF

Maurizio "Moe" Agostino is chief commodity strategist with

Farms.com Risk Management.

Abhinesh Gopal is a commodity research analyst with

Farms.com Risk Management.

Risk Management is a member of the Farms.com group of companies. 

Visit RiskManagement.Farms.com for more information.
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It’s your land. We’ll help you rule it with the KIOTI® RX series. Models from 66 HP to 73 HP. A 
variety of transmission options. One of the heaviest lift capacities in its class. Let one carry you 
into battle, and keep you in power for years to come. Stop by and try one out.

     Time to 
slay some hay.

© 2016 KIOTI Tractor Company a Division of Daedong-USA, Inc.
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Turf Care Products Canada
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We are heading into harvest 
of soybeans shortly, 
followed closely by the 

harvest of corn. With a dryer growing 
season, the normal maturity patterns 
have been shortened somewhat. 

There is always something to be 
observed and learned before harvest. 
A pre-harvest visit presents the 
opportunity to gain insight as to why 
the yields have not met expectations. 
It is far too easy to simply say it was 
dry weather alone. 

With soybeans, a great deal can be 
learned by observing plant height and 
the relative number of nodes and 
branches. (Nodes are where the pods 
are formed.) Looking at just plant 
height does not necessarily mean a 
better- or lower-yielding field. It is the 
space between nodes that determines 
height. The number of pods and 
beans per pod at the nodes times the 
number of plants per acre determines 
yield.

Foliar leaf disease can be observed 
prior to leaf drop. The one foliar 
symptom that is showing very 
prominently is Sudden Death Syn-
drome (SDS). This is not a foliar leaf 
disease but is a fungal disease that 
enters the plant early at emergence 
time and expresses its symptoms at 
flowering or later during bean fill. 
The management of this disease starts 
at planting. 

Planting at appropriate depth and 
preparing seedbeds for rapid emer-
gence is a good preventative practice. 
The longer the soybean plant takes to 
emerge, the greater the length of time 
for infection to occur. Good drainage, 
reduced compaction, proper fertility 
to reduce early season stresses, and 
crop rotation are all good practices to 
embrace. 

Most seed companies have re-

Consider the pre-harvest inspection
A pre-harvest visit provides useful insights about the challenges
that may have affected your yields. 

by DALE COWAN

CROPS:YIELDMATTER$

moved susceptible varieties from their 
offerings. There is, however, no 
resistance to the disease. Varieties will 
respond differently. Now is the time 
to observe those differences. 

Soybean Cyst Nematode (SCN) is 
often associated with the disease and 
typically the two are found together. 
Feeding scars from the nematode 
offer an entry point for the fungus to 
gain a foothold through the roots. 
Rotating SCN-resistant varieties is 
also a good practice. Digging up roots 
and counting SCN cysts gives some 
insight about how some varieties 
reduce the ability for SCN to repro-
duce. 

The main way to manage the pest 
is through reduction in cyst popula-
tion in the soil. There are currently 
commercial seed treatments available 
to suppress both SCN and SDS 

infections; it is worth investigating 
their efficacies. We will still need, 
however, good stewardship around 
these seed treatments to keep them as 
viable options in succeeding years.

In the corn crop this year we can 
see a lot of stresses due to hot weather 
during the reproductive stages of VT 
(tassel emergence) and R1 (silk 
emergence). The incomplete fill on 
the cob tips is evident. However, it is a 
good practice to perform plant 
population counts at pre-harvest and 
to also count plants that have cobs. 

There are a number of barren 
plants lacking cobs. There will be an 
environmental by genetic interaction. 
Fields that could store higher 
amounts of plant-available water 
created an environment for the 
hybrid to perform closer to its genetic 
potential. Even in the most drought-

This soybean plant is affected by Sudden Death Syndrome, a fungal 
disease that enters the plant early at emergence time and expresses its 
symptoms at flowering or later during bean fill.
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stricken fields there are areas with 
near-normal growth. 

A lot can be learned about soil 
structure with a shovel, so dig up 
those areas to examine differences in 
things like depth of topsoil, aggrega-
tion, structure, compaction, etc. Crop 
rotation and tillage practices, cover 
crops and general soil health are good 
things to evaluate while in the 
neighborhood. Take notes, engage 
with other farmers, seed dealers and 
agronomists, and make plans for next 
season.

The yield components for determi-
nation of grain yield are the number 
of cobs per acre multiplied by the 
number of kernels, divided by 90,000 
kernels per bushel, to figure out 
bushels per acre of dry grain. You can 
use this approach in various parts of 
the field to determine bushels per acre 
by marking out 1/1,000 of an acre 
and counting the number of plants. 
Then, pick four cobs at random. 
Count the rows of kernels multiplied 
by the number of kernels in a row to 
get an average per cob; multiply by 
1000 and divide by 90,000. On barren 
tips you can count the unfertilized 
ovules to determine potential yield 
loss from unfilled kernels too. 

There will be differences in 
hybrids’ abilities to handle stress. 
Making notes of those differences 
may help shape hybrid selections in 

Incomplete fill on cob tips was a challenge in many fields this year.
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future years. However, there is one 
part of the seed guide from most seed 
corn companies that often gets 
overlooked. We may concentrate on 
days to maturity and miss the 
number of days to flowering. Agrono-
mists always recommend planting at 
least four to five different hybrids of 
varying maturities to spread the risk 
of yield disappointment. Moving 
planting dates based on maturity may 

inadvertently result in all the hybrids 
flowering in the same one- to two-
day window increasing risk of 
incomplete fertilization – especially 
this year.

Western Bean Cutworm activity 
and the development of ear rots are 
also worth observing. In particular, a 
pink mold developing at the tip of the 
cob is most likely the one to produce 
vomitoxin, which may limit grain 

quality and market access. The longer 
the corn is in the field, the higher the 
risk that the vomitoxin level may 
increase. A faster harvest and drying 
schedule may be required to maintain 
a saleable crop. 

Checking on stalk integrity with a 
push or pinch test is another pre-har-
vest tip. Stand in the row and push 
across the row to see if stalks break. 
Or, pinch the bottom of the stock by 
the node above the ground to 
potentially reveal weakened, easily 
crushed stalks. You can use this 
information to determine which 
fields to harvest first to avoid unac-
ceptable losses from lodged corn.

A pre-harvest checkup is well worth 
the effort and will provide the insight 
to help validate final yields and 
facilitate planning for next year. BF

Dale Cowan is a senior agronomist with 

AGRIS Co-operative Ltd. and Wanstead 

Farmers Co-operative Ltd. and the AgGrower 

Dashboard program.

This cob shows the effects of Western Bean Cutworm activity.
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During 35 years of woodlot ownership, 
my understanding of sustainable 
forest management has grown 

appreciably, thanks to the help of forestry 
professionals.  But the more I learn, the 
more I think of my father and appreciate 
what he handed on to me.

Farming was in his blood, but Dad’s 
favourite place in all the world was the 
woods.  He grew up in a time when wood 
was still used for everything from whistles 
to wagon wheels, and he was familiar with 
the importance of the farm woodlot in a 
society without cash.  No doubt every multi-
generational farm family has a story of how 
the woodlot helped pay the mortgage during 
the Great Depression. 

My earliest memory in the woods is of 
wearing rubber boots in the wintertime and 
feeling like my toes would freeze and break 
off.  But I also remember my father stop-
ping the tractor to point out a “thrifty” tree, 
which meant it was healthy with good form.  
The finest specimens were “peelers.”  He 
didn’t elaborate on his harvesting selection 
process, but I noticed that thrifty trees and 
peelers weren’t cut.

I also noticed that he deliberated before 
felling a tree when a nice sapling was near-
by.  If, when the tree came down, it bowed 
the sapling over, my father would chastise 
himself as he tried to free the youngster 
and straighten it back up.  

Many trees were planted on the farm, in 
fields too stony to be cultivated and too 
remote to pasture.  They had to be planted 
correctly, and I remember, months later, 

Dad taking time on the way back to the 
hayfield to inspect the seedlings.  In later 
years, whenever I returned for a visit, we 
would go back to admire the groves of pine 
on the landscape.  He was as proud of 
them as he was with a bumper wheat crop.

Some of the things I learned from my fa-
ther’s time are now obsolete.  Splitting fire-
wood with an axe was almost an art form in 
his hands, but with hydraulic splitters, the 
“twist of the wrist” isn’t learned and nor do 
you need frost in the wood.  I’ll never forget 
his instructions on how to be an asset, as 
one-half of a crosscut saw team, although I 
doubt I’ll ever use that skill again.

However, there were many lessons that are 
still valid today.  Whenever I inspect a cant 
hook, I know how to tell if the tip of the hook 
has the correct angle.  And when I’m wrapping 
a skidding chain around a log, I still hear him 
telling me how to set the slip hook.

Long before biodiversity was invented, 
I learned that every type of tree had its 
purpose.  Species considered inferior by 
some still had usefulness.  Poplar lumber 
was good as strapping under steel and, 
used vertically, made decent barn siding.  

Lessons from my Father 
By Dave Sexsmith, President of the Ontario Woodlot Association

Willie’s woodpile.

 

Create long-term, sustainable returns 
from your woodlands and enhance 

the ecological value of your forests.  

We Provide: 
Tree Marking using             
Good Forestry Practices 
Woodlot Improvement 
Forest Management Plans 
Managed Forest Tax Incentives 
Harvest Advice and Marketing 
Timber 
Tree Planting 
Peace of Mind 

519-364-8733 
www.LANDSANDFORESTS.com 

 

Free woodlot assessments in Grey, Bruce 
and Huron Counties 

10 Nicholas Beaver Rd., Guelph
Tel. 519-763-2400, Fax 519-763-3930

www.easternfarmmachinery.com

Balfor Forestry 
Equipment

Winches-3-9 ton capacities
Buzz Saws-3pt, Gas or trailer type

Firewood Conveyors-Hydraulic or Gas drive
Firewood processors-4 models

Chipper-4” self contained PTO drive

64 years 

in business 

1952-2016

http://www.landsandforests.com/
http://www.easternfarmmachinery.com/
http://www.landsandforests.com/


http://www.echo.ca/


44   PROMOTIONAL SUPPLEMENT Better Woodlots October 2016

In 1991 we acquired a 125-acre parcel of 
rough farmland in South Fredericksburg Town-
ship.  For the most part, the land had been 
abandoned for over 20 years with only about 
40 acres still being cultivated by a local farm-
er.  There was no home on the property, only 
an old barn and several smaller structures, all 
of which were losing their battle with gravity.

What attracted us to the property was its 
diverse nature.  There was a 30-acre mixed 
hardwood bush, 20 acres of mature red cedar, 
several small fi elds marked by thick hedge-
rows, an EPA wetland, and a small orchard 
that we initially thought we could bring back 
into production.

In the spring of 1992 we started planting 
trees; 1,200 of them, mainly conifers. And in 
the following years we added many thousands 
more such that today much of the property 

that should never have been put to the plough 
years ago is once again under forest cover.

Reviving the orchard proved to be a learn-
ing experience doomed to failure.  The trees 
turned out to be too damaged to be saved, 
and we encountered more bugs and disease 
than I thought possible.  So we began to clear 
the old trees out and think about what we 
could plant to replace them.  Not being farm-
ers, we also began to think about developing 
an alternative crop that we could introduce to 
replace the corn/soybean rotation on our 40 
acres of arable land.

During the years we were planting and 
tending our tree plantations, we gained a 
good deal of helpful information through our 
participation in the Ontario Woodlot Associa-
tion.  So it was not surprising that our next 
endeavour was sparked by a presentation 
sponsored by the OWA on growing nut trees.  
Nut trees seemed to be a perfect fi t for our 
old orchard, and so we planted our fi rst 20 
heartnut trees in the spring of 2010.  We then 
followed this up with further plantings; fi lling 
the old orchard and pushing back one of the 
cornfi elds.  Heartnuts are a type of Japanese 
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Did you ever wonder what 
would happen if you sent the 
same soil sample to two labs? 

Or if you split a sample and sent it to 
the same lab as two different fields? 
Or if you sampled a field and then 
sampled it again a month later? How 
would the results differ? 

Well I have wondered and I did 
those things. And more.

I became interested in soil sam-
pling when I was a teenager. Jim 
O’Toole and I did a soil sampling 
demonstration as part of the Central 
Ontario 4-H demonstration competi-
tion. We won and advanced to 
provincials. Over the years my 
interest has not diminished. 

I am surprised at how many 
farmers do not have a soil sampling 
history on every field. Part of it is 
because of the secrecy and “untold” 
truths about soil analysis. Even now I 
can’t get analysing details from all 
labs.

Over the years I have done my own 
testing of the soil sampling system. 
When I taught at Centralia College of 
Agricultural Technology I had 
students soil sample the same field. 
Two members of an eight-member 
team soil sampled the same 10 acres 
every week. Each of these samples was 
sent in as two separate samples. Thus 
there were at least 16 samples from 
each field over a four- to six-week 
period. Of these, one-half were the 
same sample split in two.

The results were interesting. There 
was a significant difference among the 
results. The variation was very large. I 
concluded some students were 
sampling deeper than others. Some 
samples were not mixed well enough. 
From that I learnt you should have 
the same person sample the same 
field every time. Better still, get a 

by PAT LYNCH

CROPS:THELYNCHFILE

Testing the soil test
Why is it that if you send the same soil sample to two labs you’ll get different results? 
Here, the mystery is explained.

Create a 20- to 25- year history of your soil by sampling regularly.

professional soil sampler with a set 
depth to take your samples.

In the 1980s, I had summer 
students sample an area about 200 
feet square. This area was sampled 

every week during the year (when the 
season permitted you to draw a 
sample) over three years. Again, the 
results were amazing. There was 
about a twofold change in both P 

http://betterfarming.com/
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(phosphorus) and K (potassium) 
levels. This can be partially explained 
by seasonal changes. What was really 
dramatic was the change in pH. It 
varied by a whole point and ranged 
from 7.4 to 8.4 over the 12 months.

At the time I was working with 
Dale Cowan, CCA ON, who was man-
ager-owner of Agri-Food Laborato-
ries. He graciously also sent me the 
results of the standard. Every sample 
that is analyzed is placed on a tray 
with a check sample, which is the 
standard. This check sample is taken 
from a tub of soil and used to detect 
any abnormalities in the tests. It was 
interesting that the analysis of this test 
soil also varied over time.

How could the check sample vary 
in its analysis? The answer is lab 
variability. “The best a lab can do is 
have 25 per cent variation in samples,” 
says Cowan.
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Use a plastic pail for soil sampling, 
as a metal pail can impact soil test 
results.
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Side dressing fertilizer.

This variability brings to light 
another issue. How come you get a 
different analysis if you send the same 
soil to two different labs? There are a 
total of seven accredited labs in 
Ontario, meaning they have passed 
the test of being able to perform the 
various extractions that the provin-
cial government recommends for On-
tario soils. However, when you send a 
soil sample for analysis the labs may 
not perform the analysis in the same 
manner as they are accredited to do. 

There are a lot of political reasons 
for this divergence. In Ontario years 
ago it was decided that the “scoop 
size” used by most labs in the United 
States was not representative for 
Ontario soils. As a result, the accredit-
ed test is done with a larger scoop size 
than some U.S. labs use. Also, the 
amount of time that a soil sample is 
shaken differs between labs. Obvious-
ly, if you use a larger scoop size and 
shake the sample for a longer period 
of time, the soil solution releases more 

nutrients for extraction. So, if you 
send the same sample to two different 
labs you will get different results.

Does all of this give you less faith 

in the soil analysis system? I hope not. 
Sampling is still the only way to 

know what is in your soil. However, 
when you see changes in your soil test 
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I hope this explanation will help you 
to understand. For instance, if your P 
levels change from 18 to 21, that is 
not a real change. Or, at the high end, 
if your P levels change from 120 to 90 
that also is not a big difference. But if 
they change from 18 to 90, something 
is not right. 

If your pH changes from 7.8 to 7.2, 
again no big deal. But if your pH 
drops from 6.0 to 5.6 that is a big 
drop. As a matter of fact, this June 
and July I noticed a consistent drop in 
soil pH. This is in part due to dry 
weather and part due to a decline in 
organic matter.

A real solution is to soil sample 
and record over years. Two samples 
over three years is good. But it is 
better to have a 20- to 25-year history 
of your soil. There are growers who 
do have that type of history. You 
should also develop a history of your 
soil nutrient levels. And work with 
someone who knows and under-
stands soil analysis. BF

Consulting agronomist Pat Lynch, CCA (ON), 

formerly worked with the Ontario agriculture 

ministry and with Cargill.

This sample is ready to send to 
the lab.
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In my last article about newer 
hydraulic systems (“Keep your 
hydraulics running smoothly with 

regular maintenance” in Better 
Farming’s September 2016 issue), I 
referred to the recent developments 
in planter designs. Many upgrades 
have occurred in recent years. Most 
manufacturing efforts have been 
directed to improving seed spacing, 
seed-to-soil contact, and uniform 
planting depth, as well as firming of 
the soil cover over the seeds.

In addition, higher plant popula-
tions can be desirable in some areas 
of the fields to take advantage of yield 
potential. Also, many new planters 
allow for row run out or for switching 
varieties to maximize yield potential 
in the entire field. 

Gone are the days of the large row 
hoppers that provided varying seed 
unit down pressure as planting 
progressed. In many cases now, down 
pressure is provided by air or hydrau-
lic pressure to ensure uniformity. 
Down pressure can even be controlled 
electronically by strain gauges. This is 
technology that was used extensively 
in machine design and testing only a 
few years ago.

Giving your crop a good start
Controlling seed placement as well as soil contact and moisture is critical during 
planting. New technologies are changing how these factors are managed. 

by RALPH WINFIELD

HOWITWORKS

This no-till planter can plant both 
corn and soybeans effectively and 
accurately in 15-inch rows.

Down pressure is controlled by 
electric over hydraulic systems.

In 2016, many conventionally 
tilled soybean fields looked like 
this. 

Many of us recall the years when 
we used a roller or even a packer to 
firm the soil to increase the seed-to-
soil contact if sufficient rainfall did 

not follow planting. Some of us also 
note that after-planting rolling was a 
requirement to smooth the soil 
surface to improve harvesting 
conditions for crops such as field peas 
and beans. The roller also pushed 
stones down to prevent damage to 
harvesting equipment!

But most of us also remember the 
need for a rotary hoe! On rare 
occasions excessive rainfall would 
prevent emergence, mostly in soy-
beans. Unlike corn, soybeans require 
a larger soil breakthrough area to 
prevent the cotyledon from being 
held back and breaking off, resulting 
in a no-plant space in the row.

To maximize yields, we often 
planted soybeans at a higher rate than 
necessary to reduce plant spacing. 
Closer neighbours meant more help 
to break through crusted soil. Plant 
spacing became an issue as we 
decreased row spacing in an effort to 
ensure an earlier canopy to control 
weeds.

The decision to use a rotary hoe is, 
and was always, difficult. As I was told 
one year when it was absolutely 
necessary to bring peas through – 
“keep your speed up and don't look 
back!” The resultant pea yield was 
very respectable. It would have 
suffered greatly if the rotary hoe had 

not been available and used at the 
critical time.

The evolution of plant spacing
Some of us remember when the row 
spacing for corn was 38 to 40 inches. 
That row width had been dictated by 
the need to accommodate the width 
of a horse when cultivating for 
aeration and weed control.

Row width for corn (and soy-
beans) decreased to 30 inches as 
varieties improved and yields in-
creased. This narrower row width also 
assisted soybeans in breaking 
through. 

In very recent years we’re trending 
toward 15- to 20-inch rows for both 
corn and soybeans. Again, improved 
corn varieties drive the trend as yields 
increase into the 250-bushel per-acre 
range. These yields often require 
higher plant populations which can 
better utilize the narrower row widths.

On the positive side, narrower row 
widths allow soybeans to form 
beneficial canopies earlier in the 
season. Soybeans were planted 
successfully in 30-inch rows but many 
farmers were, and still are, planting 
soybeans with grain drills in seven-
inch rows.

No-till’s environmental advantage
We are seeing a significant trend to 
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no-till planting of both corn and 
soybeans. This no-till planting trend 
is being encouraged by environmen-
talists as well as by some farmers. 
Conventional tillage can permit 
greater opportunity for soil move-
ment and pollution of our surface 
watercourses – including the Great 
Lakes.

Technology is available using 
hydraulics and pneumatics to move 
seed and control planting down 
pressure while controlling seeding 
depth and seed-to-soil contact.

This electrical strain gauge that 
measures and senses planting 
unit down pressure requires 
special care and attention.

Note the small planter unit 
hoppers that add virtually no 
down pressure.

Travelling the back roads in many 
areas of Ontario this year brings to 
light the tremendous variation in 
plant stands, especially with conven-
tionally-planted soybeans. The yield 
variations will be significant this fall.

In 2017, we visualize a greater use 
of no-till planting systems as we 
move forward to save our soils and 
reduce the amount of energy used. 
This would include the tractor fuel 
used to produce corn, soybeans, and 
winter wheat, as there would be fewer 
passes over the field.

and fence bottoms that held back 
both snow and soil. We cannot afford 
to let our very valuable top soils drift 
into the Great Lakes system. Soil 
movement not only takes phosphorus 
with it but also leaves us with those 
unproductive knolls that have been 
stripped of valuable topsoil! BF

Ralph Winfield is a retired professional 

engineer, farmer and technical writer.

The technology (equipment) is 
available to achieve those objectives. 
Yes, the equipment will be more 
sophisticated (complicated) and will 
require greater owner/operator 
expertise to operate and maintain.

Please remember we have reduced, 
or virtually eliminated, our pastures 
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Hyde Brothers Farm 
Equipment

Hensall

McKeown Motor Sales
Springbrook

Shantz Farm Equipment
Alma

Yurke Sales & Service
Comber

D E A L E R S

AGCO_YY_Oct'16.indd   1 2016-09-10   12:19 AM

Travelling the back roads
in many areas of Ontario
this year brings to light

the tremendous variation
in plant stands.

http://betterfarming.com/
http://www.agcocorp.com/brands/agco-parts.html
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Tires and tracks are used to 
distribute the weight of the 
tractor or implement on the 

ground, preferably in such a way that 
the soil does not get disturbed and no 
evidence of travel is left behind. 
Ideally, there is no mud or compac-
tion to damage the soil.

Unfortunately, that does not 
happen in most cases. Sometimes we 
can’t avoid damage because we have 
to get into the field even if the 
weather isn’t cooperating. In other 
cases, however, we can do a lot to pre-
vent damage if we take some time to 
set things up right. Most modern 
equipment is fitted with radial tires 
and we can adjust tire pressures to fit 
the circumstances. Do you know how 
low you can go? (I am talking about 
the pressure in your tires!)

It is sad to see radial tires pumped 
up rock hard. At that pressure, the 
tire can’t do its task properly. These 
tires should get as much ground 
contact as possible and distribute the 
machine’s weight over as large an 
area as possible. And, in the case of a 
driven tire, radial tires should get the 
most traction out of the soil-to-tire 
contact without disturbing the soil 
surface. 

A radial tire is meant to flex its 
side wall in such a way that the 
footprint of the tire becomes as large 
as possible. It only can do that when 
the tire pressure is adjusted to match 
the weight loaded on the tire and 
when the tire size matches the vehicle 
properly. Then, the tire will hold the 
soil together the best it can. It will 
only leave behind a crisp indentation 
of the lugs and won’t smear the soil 
surface or cause soil compaction in 
the underlying layers. 

Tire specifications need to be top 

MACHINERYATWORK

by JAAP KROONDIJK

Radial tires: your farm equipment’s 
secret superpower
Use radial tires properly to spare soil and maximize equipment’s efficiency in the field.

of mind when considering a new 
piece of equipment. These specifica-
tions should be discussed with your 
sales associate. A tire that is too small 
would not work and would be 
overloaded all the time. It always 
would need too high a pressure to 
carry the load. 

A tire that is too large does not 
always work well either. If the tire is 
too big, especially on driven axles, it 
cannot put its thread properly on the 
ground and slippage occurs, even in 
ideal situations. So please resist the 
urge to make the equipment look 
impressive but not serve you correctly 
in the field.

The minimum pressure for a tire 
at any given time is around six PSI. 
That is the pressure needed to keep 

the tire seated on its rim and allow 
the friction between tire and rim to 
transfer traction power. If the 
pressure is too low, then slippage 
occurs and you ruin your tire and 
take the chance it will roll off of the 
rim! A tire that is too large for the 
weight of the equipment can only go 
down to six PSI and will not flex 
enough to lay on the ground. One 
tire manufacturer’s recommendation 
is that the tire needs three consecu-
tive tire lugs on the ground at all 
times. Here is an easy way of check-
ing your tires: drive your equipment 
on a flat surface, preferably a flat 
paved area, and look! It’s a simple 
way of doing a quick check – espe-
cially if you know that everything 
else was set up properly.

According to one recommendation, radial tires should have three 
consecutive tire lugs on the ground at all times – as pictured here.

http://betterfarming.com/
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MACHINERYATWORK

All radial tire manufacturers have 
tire guides, and most equipment 
manufacturers have this information 
in their operator’s manuals as well. 
The tire guide will show you what 
your tire size is capable of doing, and 
what weight it can carry at what 
pressure and at what speed. Better 
tire guides will give you two or more 
tire pressures for the same weight. 
These pressures depend on what 
speed you travel. A substantially 
higher pressure is needed to prevent 
too much flexing of the tire at higher 
speeds. At a lower speed, in contrast, 
not as much heat will be generated 
and a lower pressure will suffice for 
carrying the weight. If you do a lot of 
hauling of weight (like spreading 
manure), you would want to use the 
higher pressure scale for the weight. 
This way, you will not do damage to 
your tire by traveling at higher 
speeds.

But this means you need to do 
some homework and know the 
weight of the equipment (and any 

loads) on the tire. In cases where the 
weight can vary (like the rear axle of 
your tractor, depending on the 
implement hooked up), you might 
need to know multiple equipment 
weights and the necessary
corresponding tire pressures. Take the 
time to set the tire pressure right!

The use of an on-the-go tire 
pressure regulating system is another 
option.   

You might think that this process 
sounds like a lot of work and one 
pressure will do for all of your farm 
and field work. Well, let me give you 
something to think about. While 
working as a technician I was ap-
proached by one of our sales associ-
ates. He needed to demonstrate a 
tractor against a competitive brand 
tractor with a higher horse power. We 
did not have the equivalently rated 
HP in stock and had to go with a 
tractor with 30 HP less. This was not 
an ideal situation and was a cause for 
anxiety on the sales side. We ballasted 
our tractor the best we could and set 

the tire pressures accordingly. We ran 
circles around the competition 
pulling the same implements. 

How, do you ask? Well, we put 
traction to the ground and pulled. 
The tires on the competitor’s tractor 
still had high tire pressure from 
shipping. (This high pressure allows 
for a more solid tie down on the 
truck so the load is more secure.) The 
competitor’s representative did not 
adjust the tire pressure for the 
fieldwork, and consequently the 
tractor did a lot of tire spinning – 
even though it had lots of HP on-
board. We sold our tractor while the 
competition, who had been sure of an 
easy sale, had to take its tractor home 
again! 

Moral of the story: know your tire 
pressures and set them right.

Proper tire pressure saves fuel and 
saves your soil. Both are money in 
your pocket in the long run. BF

Jaap Kroondijk is a farm boy mechanic who 

lives near Woodstock.

This is an example of an on-the-go tire pressure regulating system.

Better Farming readers receive the 
top insight on Ontario ag in each and 
every issue. We’re the trusted source 
for commercial farmers.

A $41 ONE-YEAR 
SUBSCRIPTION IS A 
44% DISCOUNT ON 

NEWSSTAND PRICES.

CALL

1-888-248-4893 EXT. 255

http://betterfarming.com/
http://www.betterfarming.com/
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For Canadian farm leader Ron 
Bonnett, it seemed like a 
sensible, winning proposal to 

make to the new federal Liberal 
government and its newly minted 
agriculture minister, Lawrence 
MacAulay.

In the winter of 2015-16, the 
government was struggling to make 
good on a campaign promise to 
quickly welcome and accommodate 
25,000 Syrian refugees.

Matching refugees with agri-food
Forty-five per cent of Syrian refugees have an agriculture connection. Could their 
arrival in Canada solve the sector’s HR crunch?

The Canadian agriculture and 
agri-food industry was struggling 
with an ongoing problem of too few 
workers to fill all the positions on 
farms, greenhouses, packing plants 
and food processing facilities.

Bonnett, a northern Ontario beef 
producer and Canadian Federation of 
Agriculture (CFA) president, figured 
both the government and the indus-
try had a problem and he had a 
proposal that could help both sides.

“It was one of the first conversa-
tions we had with the new minister, 
and we were highlighting that labour 
continued to be a key issue as far as 
the industry goes,” he recalls. “One of 
the things we mentioned was the 
Syrian refugees coming in and the 
problem of finding a place for them 
in the economy. Agriculture could be 
part of the solution.”

The pitch appeared to fall on deaf 
ears. MacAulay didn’t respond 
although the former farmer and 

27-year representative of a rural 
Prince Edward Island riding in the 
House of Commons surely had heard 
of the industry problem.

“It is fair to say that initial conver-
sation didn’t have as much uptake or 
response as we thought it might,” said 
the CFA president. “I see it as being 
about looking at immigration and 
refugee policy to identify agricultural 
skills as a priority, streamlining 
people who have that background.”

Fast forward several months. 
At a Winnipeg conference in 

March, the Canadian Agricultural 
Human Resource Council released a 
report based on 2014 statistics. It 
estimated tens of thousands of 
unfilled food industry positions 
equated to an impact of $1.5 billion 
for Canadian farmers and a far larger 
hit for the value-added side of the 
industry. If not for foreign workers, 
the industry would be in trouble.

The report also projected the gap 

THEHILL

by BARRY WILSON

Ron Bonnett

Photo: MARY BAXTER

The Canadian agriculture and agri-food industry has been struggling with an ongoing problem of too few 
workers to fill all the positions on farms, greenhouses, packing plants and food processing facilities.

http://betterfarming.com/
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THEHILL

between workforce needs and 
available workers would grow 
significantly over the next decade. 
Foreign workers and immigrants are 
key potential candidates for filling the 
gap.

Fast forward another few months.
Agricultural industry leaders met 

with immigrant, refugee and citizen-
ship minister John McCallum, a 
former university professor, bank 
economist and, since 2000, a
Toronto-area MP. He appeared to get 
the agricultural argument despite his 
lack of background in the industry.

“Until last month or so I don’t 
think we were on the government 
radar screen but then we met with 
minister McCallum and he zeroed 
onto it pretty quick,” Bonnett said in 
August. “He has a good handle on the 
file and he has been well briefed and 
sees and understands both sides of 
the question.”

Meanwhile, a pilot project to try to 
integrate Syrian refugees with 

previous experience into Canadian 
agricultural and food industry jobs 
begins this autumn in the Quinte 
area, supported by the Ontario 
government and the Canadian Red 
Cross.

Quinte Immigration Services 
executive director Orlando Ferro 
estimates that 700 or more refugees 
could qualify for a place in the 
project. With family members, the 
affected numbers would swell into 
the thousands. As many as 45 per cent 

of the Syrian refugees have been 
identified as having links to or 
experience with agriculture in Syria 
before they fled the civil war.

“The purpose of the pilot project 
is to substantiate the numbers and 
that they can be integrated into the 
industry, into the community,” said 
Ferro. “It also aims at giving the 
refugees a chance to see employment 
and stability in an industry that needs 
workers.”

Bonnett says the success of the 
Quinte pilot project is a key to 
solving the two problems and now 
proponents of the idea may have an 
advocate in the federal government.

“I think the fact that minister 
McCallum has the file is a good sign. 
He’s a pretty sharp cookie, I think.”

Results of the Quinte pilot project 
will be available in late 2017. BF

Barry Wilson is a member of the

Parliamentary Press Gallery and specializes in 

agriculture.

ARE YOU STILL GETTING YOUR FARM NEWS FROM A NEWSPAPER?

Still waiting till next week to read 
today’s headlines? Really?

Visit BetterFarming.com 

today and see why we’re 

the place to go for  

Ontario farm news.

Professor was recognized 
globally and in Canada 
for contributions to  
swine nutrition

Where to store all that 
wheat?

Ontario cattle numbers 
show slight decline

New Canadian 
interprovincial free trade 
deal a boon to farmers 
say industry associations

Ontario’s northern 
farmers enthuse over 
land clearing, tile 
drainage funding

‘It also aims at giving 
the refugees a 
chance to see

employment and
stability in an industry 
that needs workers.’

http://betterfarming.com/
http://betterfarming.com/
http://www.betterfarming.com/
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FARAFIELD

A University of 
Wisconsin-
Madison 
hypocalcaemia 
prevention 
study revealed 

in the July issue 
of Journal of 

Endocrinology that 

cows injected daily with serotonin 
produced more calcium. Hypocalcae-
mia, a metabolic disorder, decreases 
pregnancy rates in dairy cows and 
affects calcium levels.

In an email, Laura Hernandez, one 
of the study’s authors and assistant 
professor of lactation biology, 
described serotonin as “critical for 
calcium uptake and transport into 

the mammary gland,” and for “aiding 
in calcium mobilization throughout 
the body.” In Holsteins, serotonin 
raised blood calcium but in Jerseys 
the neurotransmitter generated more 
milk calcium. Investigation is needed 
to determine why the difference exists 
and whether serotonin can prevent 
hypocalcaemia in cows, Hernandez 
said. BF

Study discovers happy cows make more calcium

New research out of the University of 
Illinois may shake up some of your 
preconceptions of the age of nitrogen 
in your corn and soybean fields. 

Praveen Kumar, a civil and envi-
ronmental engineering professor, and 
Dong Kook Woo, a graduate student, 
found the nitrogen in soybean fields 
typically had a lower average age than 
that in corn fields. This finding is 
perhaps counterintuitive, as nitrogen 
is typically applied to corn and not 
beans. In a university release, Woo 
attributed the lower average age of 

nitrogen in soybean fields to soybeans 
taking up old nitrogen.

Kumar and Woo also expected the 
age of the nitrogen would increase as 
it travelled lower into the soil. They 
observed, however, a “relatively 
higher nitrogen age in the upper 
layers, compared with the age of the 
nitrate that dissolves in water, which 
doesn’t have that barrier and can 
migrate down through the soil.” The 
researchers attributed this finding to 
the accumulation of ammonium, one 
form of nitrogen, in the topsoil.  

“Ammonium has a 
positive charge, which 
adheres to the soil 
particles and prevents it 
from leaching to the 
deeper layers,” Woo 
explained in the release.

Their research was 
based on studies of the 
corn-corn-soybean rotation Midwest-
ern U.S. farmers typically use.

The paper was published in the 
July issue of Water Resources Re-
search. BF

The age of nitrogen in fields

Australian researchers 
have developed a new 

variety of wheat to 
give the country’s 
producers an advan-
tage in the global 

markets, according to 
SeedWorld.

Buyers examine protein content 
when purchasing wheat for flour. 
Australian farmers, particularly on 
sandy soils, apply nitrogen to boost 
protein.

Even with this fertilizer applica-
tion, Australian wheat’s protein 
content often isn’t high enough to 
satisfy its biggest customer, the South 

East Asia market.  
According to the Australian 

Broadcasting Corporation, Tungsten, 
the new variety researchers at Mur-
doch University developed, achieves 
14 per cent or more protein using less 
nitrogen than older varieties. 

Tungsten will be commercially 
available in Australia in 2017. BF

New Aussie wheat variety boasts more protein

Researchers in the Netherlands are 
studying new ways to address soil 
degradation with the use of healthy 
soil microbes.

In some test plots, Martijn
Brezemer, a biologist at the Nether-
lands Institute of Ecology, and his 
team removed unproductive topsoil. 
Next, they applied a centimetre or 
two of transplanted soil to the 
remaining subsoil. 

In other plots the researchers 
applied the same small layer of 

transplanted topsoil directly on the 
unproductive topsoil. 

In both sets of plots, the “new” 
topsoil came from either grassland or 
heathland areas. 

The transplanted soil was a catalyst 
for transformation which gradually 
helped to shift the plots towards the 
donor grassland or heathland ecosys-
tems. (The research was conducted 
over six years.) Results were most 
pronounced when the unproductive 
topsoil was removed. 

Brezemer’s work contributes to 
ongoing attempts to understand soil 
microbes. 

The study was published in Nature 
Plants in July. BF

Topsoil transplant triggers transformation of unproductive soil: study
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www.GreatP lainsAg.com

Innovation 
“Innovation is a creativity with a job to do.”
 - John Emmering

Our innovative line of products has helped 
farmers everywhere increase their yields 
through proper seedbed preparation, nutrient 
application, and seed placement.

You’ve got a job to do... We’ve got the innovative tools you need!

See your local
Great Plains

Dealer today!

 DeBoer’s Farm Equipment
Elora 519-846-5388

www.deboersequipment.com

Minto Ag
Harriston 519-338-5751
www.mintoag.ca

 
Oneida New Holland
Caledonia 905-765-5011

www.oneidanewholland.com

 
Weagant Farm

Winchester 613-774-2887
www.weagantfarm.com

TILLAGE

PLANTERS DRILLNUTRIENT APPLICATION

Features:    

EQUIPMENT LTD.
eading

 EDGE

XL2 CULTIVATOR Order now for MaximumDiscounts

http://betterfarming.com/
http://www.deboersequipment.com/
http://www.mintoag.ca/
http://www.oneidanewholland.com/
http://www.weagantfarm.com/
http://www.deutz-fahrincanada.com/
http://www.leadingedgeequipment.ca/
http://www.greatplainsag.com/
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QUICK HITCH MULTI-TILLER

Changes your lift arm to 
a hook type.

l	 Installs over the end of each lift 
 arm. Category 1 or 2
l	 No more back straining or pinching 
 fingers to position implements
l	 No more removing and installing of 
 hitches that companies call quick.
l	 Faster and safer hook ups and 
 releasing of 3 point implements●
l	 Works on all makes and models of 
 tractors and implements
l	 Bought a new tractor? No problem.
 Just remove & install on new one.

Over 150 dealers in Ontario
519-753-3164  mohawkequipment@bellnet.ca

www.mohawkequipment.ca

Mohawk_YY_Oct'16.indd   1 2016-09-01   12:37 PM

 

B & G Loughlin Tractors Inc.
Mountain 613-989-3839

Bromley Farm Supply
Douglas 613-649-2457 

March Road Motorsports
Mississippi Mills 613-256-6686
Rusty’s Power Washing
Courtright 519-332-9821

Bourbonnais Equipment Inc.
Sarsfield 613-835-2623

John’s Equipment Sales & Service
Frankford 613-398-6522

Dealers

From forest to farmland and everywhere in between,
You will have the right tractor for the job.

LS Tractor - Excel in Your Field.

www.LSTractorUSA.com

P-Series - 40x40 Power Shuttle Transmission
97 HP Fiat Iveco Turbo Diesel, Self Levelling Loader
P-Series - 40x40 Power Shuttle Transmission
97 HP Fiat Iveco Turbo Diesel, Self Levelling Loader

http://betterfarming.com/
mailto:mohawkequipment@bellnet.ca
http://www.mohawkequipment.ca/
http://www.lstractorusa.com/
http://www.mohawkequipment.ca/
http://www.lstractorusa.com/
http://www.nuhn.ca/
http://www.cienormand.com/en/index.php
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See our full line of products at salfordgroup.com                |            Salford, Ontario • Elie, Manitoba  
1-866-442-1293

AERWAY 
TILLAGE & 
PASTURE 

MANAGEMENT

BBI
SPREADERS

VALMAR
APPLICATION

INDEPENDENT
SERIES

CONVENTIONAL 
TILLAGE

FERTILIZER 
APPLICATORS

 SEEDING

SALFORD OFFERS A COMPLETE LINE OF TILLAGE, 
SEEDING AND APPLICATION EQUIPMENT

BUILT FOR 
SOIL PRODUCTIVITY

Salford Group reaches farms across North America and around the world from our base right 
here in Ontario and almost every product we make is developed and tested on Ontario farms.  
Thank you Ontario farmers for helping us grow and making Salford the company we’ve become. 

Salford has over 50 models of equipment to cover tillage, seeding, application and pasture 
management needs with a wide range of model sizes to fit any farming operation.

CALL YOUR 
SALFORD DEALER 

FOR A DEMO
 THIS FALL 

NO INTEREST, 
FOR 6 MONTHS
NO PAYMENT

FOR UP TO 1 YEAR*
*Terms and conditions apply.  

See dealer for details

BF page.indd   1 2016-09-16   10:39 AM
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 TO ADVERTISE CALL
Jennifer Stewart

1-888-248-4893 x256

weber’s
 FARM SERVICE CORP.

 

MARKETMARKET
WHERE BUYERS & SELLERS CONNECT

T
H
E

 Various sizes for 
round or square bales

 Double Bar Hay Feeder

• 1,100 lb tank 7’ x 8’ yard
• Heavy duty

Weber Calf Creep Feeder

Triple Crown Horse Feeder Triple Crown “JR” Horse Feeder
 Live Stock Shelters

DELIVERY AVAILABLE 1-800-825-4961 Napanee Area Rep: Bob Clancey (613) 378-2552     
1769 Listowel Rd. R.R.#4  •  Elmira, ON  N3B 2Z3  •  P: 519-669-8884  •  weberfarmserv@hotmail.com  

• Extra heavy duty head gate
•  Pull back gates push back on animals 

shoulders to secure it. 
• Will handle any size cattle

Matador Squeeze Chute

•  Heavy duty automatic headgate
• Exceptional leg control
• Bi-fold side opening

 “Dr Hoof”  Trimming Crate

NEW 

For small square balesFor large square or round bales

TheMarket_AN_Oct16.indd   62 2016-09-13   7:29 AM
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 Handles all crops with 
power and efficiency

 FERTILIZER & CROP TRANSPORT AUGER

 UTILITY AUGERS

1/2

 866-638-2104

http://www.graco.com/
http://www.linwoodcorp.com/
http://www.diamondbargates.com/


Better Farming October 2016 65

My name’s Andre Ouimet. My grandpa was 
an apple farmer. One season he had a bad 
harvest. The bank he was loyal to for years 
turned its back on him. He lost the farm and 
moved our family to the city. To this day, my 
dad still chokes up as he tells the story of 
how the bank seized our ancestral home. 
I know how hard farmers work. I know 
how hard my grandpa worked. It was NOT 
his fault. He needed a temporary helping 
hand and no one was there to help him. 
Because of my family history, I wanted to 
do something to help farmers, so I became 
a licensed Mortgage Agent with EXPERT 
MORTGAGE. Now I can help farmers 
ACROSS ONTARIO better than the banks 
can because I don’t follow BANK RULES. I 
specialize in agricultural lending. With over 
200 private lenders to back me up, I SET 
THE RULES! 

I HELP FARMERS GET FARM LOANS

Even if you have BAD CREDIT & NO PROOF OF INCOME, I can still help you

FARMOWNERS! Call NOW for FAST, EASY CASH!

Most banks underwrite loans using standard commercial lending 
guidelines that don’t make any sense for farms. Coming from a 

farm family, I understand the farming community.

Many provide 1st, 2nd and 3rd mortgages even with:

THIS LOW?

Call me 7 DAYS A WEEK for  
 

Toll Free Across Ontario 
1-888-982-7954 
Andre Ouimet - Mortgage Agent 

Talk to me if you’d like to...
• Buy more land or new equipment
• Repair or construct new buildings

• Buy quota

• Up to 80% of FULL farm value
• Up to 30 year amortization
• Operating lines of credit

CALL ME EVEN IF EVERYONE ELSE HAS SAID NO!
With over 200 lenders at my disposal I can get you a mortgage even with...

I REPRESENT OVER 200 LENDERS 

• Horrible Credit
• Bankruptcy
• Unemployed
• Mortgage Arrears

• Property Tax Arrears
• Power of Sale
• Self-Employed
• Pension & Disability

 Mortgage Monthly Bi-weekly 
 Amount Payment Payments

Licence # 12079

Rates as  
of October,  
2016, OAC

 $200,000 $922.95 $425.98

 $250,000 $1,153.69 $532.48

 $300,000 $1,384.43 $638.97

 $350,000 $1,615.16 $745.47

 $400,000 $1,845.90 $851.96

 $500,000 $2,307.38 $1,064.95

 $600,000 $2,768.85 $1,277.94

 $700,000 $3,230.33 $1,490.93

 $800,000 $3,691.80 $1,703.92

 $1,000,000 $4,614.75 $2,129.90

CALL ANDRE NOW 
to put your mind 

at ease
Send me a question online at www.iHelpFarmers.ca or 
email me at andre.ouimet@expertmortgagebroker.ca

• Bad credit
• Power of sale
• Tax arrears

• Mortgage arrears

http://www.ihelpfarmers.ca/
mailto:andre.ouimet@expertmortgagebroker.ca
http://www.ihelpfarmers.ca/
http://www.marcrestmfg.com/
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www.premierpowerprojects.ca
info@premierpowerprojects.ca 226-444-9585
ANYWHERE IN ONTARIO
NO PROJECT TOO BIG OR TOO SMALL

Making Solar
Make Sense

100% FINANCING AVAILABLE
TURN-KEY INSTALLATIONS
FREE ESTIMATES
IS RIGHT FOR YOU
SOLAR NET METERING
TO FIND OUT IF
CONTACT US TODAY
CONTROL?
COSTS GETTING OUT OF
ELECTRICITY
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WHERE BUYERS & SELLERS CONNECT

It’s Where 
the Deals Are!

The Market • 1-888-248-4893 x256
THE BUYER’S GUIDE FOR THE BUSINESS FARMER 

Better Farming August/September 2014 5666 Better Farming October 2016

TheMarket_AN_Oct16.indd   56 2016-09-13   7:29 AM
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DrainageBuilDing SupplieS

BuSineSS For Sale
Mobile Seed Cleaning buSineSS For Sale:  ln 
business for 35 years. Age and health reason for sale. Very 
lucrative; seasonal business. Sale includes all equipment 
and spares, customer lists, training and list of all suppliers of 
parts and equipment. Call Caledon Creek Farms and ask for 
Ken Mason: 519-942-1722

CaB Cam CameraS
Cab CaM CaMeraS - Observation systems, wired & 
wireless, accessories & expansion kits. Unlimited applica-
tions. Top quality. Savings! Our 43rd year. Call 1-800-481-
1353 www.diamondfarmtractorparts.com

ConStruCtion
We Pour:  liquid manure tanks, bunker silos, foundations 
& pads. All are 100% Engineered. Serving Ontario since 
1968. De Jong & Sons Ltd. 519-348-0523.

aSb inC. ag builder - Drivesheds, additions, 
renovations, dairy, equine, poultry. Dependable. Ex-
perienced. Serving Southwestern & Southcentral On-
tario. Free Estimates. 519-424-3348. Cell 519-532-4760 
john@asbinc.ca  www.asbinc.ca

Drainage

Barn Demolition

S&J barn deMoliTion - We pay the most cash to re-
move your old barn. Fully insured. WSIB. 1-800-291-BARN 
or 1-519-800-3681. canadianantiquelumber@outlook.com

BuilDing SupplieS 

 

40th Anniversary 

exceptional products

& service 

EasyLift2.indd   1 3/22/14   10:15:45 PM

POWERLIFTHYDRAULIC DOORS
The SUPERIOR quality hydraulic door ... since 1992

We work with you every step of the way 
to build, deliver and install your new 

Powerlift door!
poWerliFt DoorS oF ontario

519-871-7368
WWW.POWERLIFTDOORS.COM

Safe, Strong, Zero Maintenance!

PowerliftDoors_CL_SK_#1.indd   3 2013-10-30   2:25 PM

Davon_YY_May'13.indd   1 5/3/13   12:59:50 PM

AWF_YY_Apr'14.indd   1 3/5/14   10:25:34 PM

* GPS 
* Plastic 

* Clay 
* Cement

* 2013 Bron 
Plow 

* Surveys 
* Maps 

519-595-4545
Newton, Ont.Since 1968

Kuepfer_YY_Mar'14  1/31/14  4:19 PM  Page 1

Schmidt’s Farm Drainage
1990 Ltd. Harrision

Specializing in Farm 
Drainage, Backhoeing & 

Excavating, GPS includes: 
mapping grade control

& surveying
GPS Grade Control

Tel: 519-338-3484 • Cell: 519-323-6335

SchmidtsDrainage_CC_May.indd   1 2016-03-31   5:25 PM

MARQUARDT
FARM DRAINAGE LTD.

Established 1968

We provide: ● Free estimates  ● Competitive pricing 
● Personal Service ● GPS mapping & guidance ● Excavator 

& backhoe work  ● Drainage knowledge & expertise
48 years of experience in providing professionally designed 

& installed drainage systems

Toll Free: 1-800-534-0393 
Steve Cronsberry (Owner)

Offi ce: 519-343-3233 Home: 519-338-2373

Marquardt_YY_Dec'15.indd   1 2015-11-05   8:49 PM

Drains levelled for your convenience!

2 work 
crews

MartinDrainage_YY_Mar'14.indd   1 2/4/14   10:59:56 AM

Peter Neill
Water Management Systems Inc.

Specializing in Agricultural Drainage

613 623 8802
Arnprior, Ontario

pneillwms@gozoom.ca

Neil_Drainage_YY_June'14.indd   1 5/2/14   12:47:54 AM

WEIGEL DRAINAGE LTD.
●  Increase your yields for the same inputs ● Improve soil health 

● Control nutrient run-off ● Reduce compaction

Specializing in Farm Drainage & Erosion Control Systems

Brent: 519-367-2000 (offi ce) 519-502-8216 (cell)
www.weigeldrainage.com

Follow us on Twitter @WeigelDrainage

Weigel_YY_Mar'16.indd   1 2016-02-04   12:15 PM
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MATT WILLIAMS 
LISTOWEL

519-291-0767
1-800-565-6478

williamsdrainage@xplornet.com

Peter Neill
Water Management Systems Inc.

Specializing in Agricultural Drainage

613 623 8802
Arnprior, Ontario

pneillwms@gozoom.ca

Neil_Drainage_YY_June'14.indd   1 5/2/14   12:47:54 AM

AWF Contractors, Ltd., Elmira, ON
Ph: 519-669-2256 or 519-669-4253 (Res)

Drain your Farm Before it Drains You
Free

Estimates

A.G. HAYTER CONTRACTING LTD.
519-238-2313

70098 Grand Bend Line, Parkhill

Glenn Hayter
519-808-6115 

Grant Hayter
519-238-2313

Allen Hayter
519-238-2313

DRAINAGE PROFESSIONALS SINCE 1967

Your GPS equipped Farm Drainage Contractor.
Serving the Temiskaming Region

Steve Frey  705 563 2071 
or cell 705 650 2365

● GPS & Laser Machine Control
● GPS Drawings for Drainage Systems
● Erosion Control/Shoreline Protection
● Land Clearing ● Site Preparation
● Excavating/Bulldozing/Grading

613-388-2345
www.richmondditching.on.ca 
herman@richmondditching.on.ca

Farm Drainage Specialists

● Erosion Control Contractors
● GPS Surveying
● Aerial Photos Available
● Septic Systems
● Excavator/Backhoe
● Drain Repairs

Serving Perth, Huron, Middlesex, Lambton, 
Bruce Counties for over 40 years

parkerandparker.ca
wcook@hay.net

519-236-7390

TILE DRAINAGESchmidt’s Farm Drainage
1990 Ltd. Harrision

Specializing in Farm Drainage, Backhoeing
& Excavating, GPS includes: mapping

grade control & surveying

GPS Grade Control
Tel: 519-338-3464
Cell: 519-323-6335

Bruce Laidlaw
519-647-2377
Donald Laidlaw
519-647-3353

WEIGEL DRAINAGE LTD.
●  Increase your yields for the same inputs ● Improve soil health 

● Control nutrient run-off ● Reduce compaction

Specializing in Farm Drainage & Erosion Control Systems

Brent: 519-367-2000 (offi ce) 519-502-8216 (cell) Mildmay
www.weigeldrainage.com

Follow us on Twitter @WeigelDrainage

MAR-SPAN

Residential ● Commercial ● Agricultural

✔  Engineered fl oor systems

✔  Truss designs up to 100’

✔  Take offs, estimating & design

✔  Specialized building supplies

✔  Pine, Cedar, Spruce & 

 Pressure-Treated Lumber

✔  Complete line of delivery trucks

7873 Wellington Rd. 8 Drayton, ON N0G 1P0

and its members

Proud Supporter of

HH Building Centre: 
1-800-318-0724
Mar-span Truss Inc.: 
1-877-379-5828

www.marspan.com

Mar-Span_YY_June'14.indd   1 9/5/14   7:01:07 PM

Class_CC_Oct16.indd   67 2016-09-13   8:43 PM

http://www.diamondfarmtractorparts.com/
http://www.asbinc.ca/
mailto:john@asbinc.ca
mailto:canadianantiquelumber@outlook.com
http://www.powerliftdoors.com/
mailto:pneillwms@gozoom.ca
http://www.weigeldrainage.com/
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http://www.marspan.com/
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plaStiC welDing

PlaSTiC Welding rePairS - Storage & sprayer tanks, 
Gas, Fuel, Coolant & Hydraulic Oil Tanks, Corn heads, 
Fenders, Hoods & Cab tops, Water troughs, etc,. Experi-
ence the Savings our work guaranteed. Dundalk Plastic-Fab 
519-372-6331, plasticwelding@bell.net www.plasticweldingrepairs.ca

real eState 
FarM ProPerTY. -Dutton/Dunwich 198ac, cash crop, 
125ac wkbl, 70ac tiled, 55 ac random tiled, bush. MLS589719 
- $1,400,000. Appin 50ac, modern beautiful 2-1/2 storey, 5 
bdrm brick home. Two sheds (airplane hangers), air strip. 
MLS585615 - $799,000. Ag Listings Wanted. Call FRED 
BORK. Royal LePage Triland Realty 519-205-BORK (2675) 
fredbork@royallepage.ca  www.borkrealestate.com Helping 
you is what we do!!!

101 aCreS inniSFil -  94ac wkbl, just outside of In-
nisfil, 2-storey home, 3-car garage, bank barn (25x60), ride 
arena (60x120) - $3,300,000. Call Danny Kanyo for details 
905-806-7568 or office 1-888-833-7133.

norWiCH/SCoTland: -  72ac farm, modern 4+ bdrm home & 
shop. $1.139m. NORWICH: 4+ac, 2 storey, 3 bdrm house. Good 
outbuildings. $499,500. PARIS: Excellent 50ac 47stall horse 
farm, $1.395m  BRANT: 62ac, 30 cleared + barn/shed, $549,000. 
WANTED: Farms/arable land in Oxford, Brant, Elgin or Middle-
sex. Call Alister MacLean, Salesperson, Sutton Group Select 
Realty Brokerage. 519-860-4113. www.farmsales.ca  

 

SHanaHan realTY inC. - LEO SHANAHAN, Sales 
Representative, 519-849-6684, leo@shanahanrealty.com  
STRATHROY/LONDON area - dream horse/equestrian farm, 
128ac, fantastic brick ranch, 3300 sq ft, 3+2 bdrms, plus huge 
guest house, observe horses in several pastures, pool, several 
horse barns, indoor riding arena, all buildings 10 years or new-
er, so much more! Email for details & pictures. THEDFORD 
area - 22ac horse/cash crop farm with fully renovated, like 
new, spacious 3 bdrm century farm house, attached garage, 
workshop, 5 min to Lake Huron and 7 golf courses, private set-
ting. FOREST area  - 100ac Organic Farm - sandy loam soil, 
park like, stream, woodlot trails, horse barn, updated 4 bdrm 
brick ranch w/attached garage, shop, drive sheds. WATFORD 
area – 100ac, 4650 fat hog operation with on going contract, 
excellent 5 bdrm. House, modern barns, tiled loam soil, feed 
mill, grain storage with leg, turn key operation. SHETLAND 
area – 100ac, 70ac wkbl, house, barn, drive shed, quanset 
barn, level, fertile soil, race horse exercise oval track, stalls, 
woodlot. BAYFIELD  167ac, river frontage, good fishing, main-
ly woodlot, potential building site, camping. WATFORD - 50ac, 
clay loam soil, fertile. We need your listing! Your’s can be 
sold also! Call me today!

real eState

700 aCreS CHaTHaM-KenT - Bare land, south of 401 
hwy. All tiled. Call for details. 198.54 ACRES BRUCE COUN-
TY Bare land. 154 wkbl & possibility of clearing more acreage. 
Mostly systematic tiled, balance random tiling. $1,410,000. 
101.23 ACRES BRUCE COUNTY Bare land. 80ac wkbl Some 
tiling. Income from turbine lease. $700,000. 103.5 ACRES ES-
SEX COUNTY All wkbl & tiled at 33 feet. 2 road frontages. 
2 deeds. Municipal water at road. Brookston Clay soil. Small 
lot has been severed off. $1,375,000. ERIE SHORE VINE-
YARD Award Winning, well run, efficient vineyard & winery 
on 37ac w/30 acres in vineyard. By the shores of Lake Erie 
in the town of Harrow. Family owned & operated since 2002. 
House, buildings, winery & winery pavilion. Call for complete 
package. $2,900,000. 64.49 ACRES on Lake Erie, just east 
of Port Glasgow. Approx. 20ac wkbl. No buildings. $589,000. 
Connecting Progressive farm operators with Bonnefield, 
Canada’s largest farmland investment manager & property 
management firm, dedicated to preserving “Farmland for farm-
ing”, Bonnefield & its farmland funds are 100% Canadian 
owned & controlled. Call for details. PHILIP CHABOT, broker, 
519-495-7117. JOANNE BAINES, sales rep, 519-670-
2660 Sutton Group-Select Realty Inc. visit us at: 
www.JustFarms.ca 

Modern Hog FarM in CHin, ab - Modern 350 sow 
farrow to finish operation, isolated from other hog operations. 
New hog finishing barn, new feed mill, permit to expand to 
500 sows. 1762 sq.ft. home and a shop. Livestock included, 
loose housing sows, electronic feed system. ID# 1100485. 
351 ACRES MODERN DAIRY FARM OSLER, SK - 180 cow 
free stall barn with state of the art auto identifying double 
10 milk parlor and an attached calf-heifer barn. 16.45 kg 
daily milk quota. 1614 sq.ft. home and a workshop. MLS 
ID#1100257. REAL ESTATE CENTRE, 1-866-345-3414 
www.farmrealestate.com

SiloS BinS

rePairS - Silo wall and barn wall repairs with gunnite, not 
plaster. Also silo doors, roofs, chutes, pipes, safety cages. 
Kitchener Silo 1-800-567-SILO(7456).

Storage tankS

uSed STorage TanKS - Steel & fiberglass. Vertical & 
horizontal, cone bottoms. 500 gallons to 25,000 gallons. De 
Jong & Sons Ltd. 519-348-0523.

trailerS

travel

ag-VenTure TourS - for farmers in 2017 to 
Brazil, Chile, Israel & Kenya. Customized group 
tours arranged. www.rwthomastours.com 
Email:bobmargethomas@gmail.com RW Thomas Inc.,  
519-633-2390.

rural & CulTural TourS 2017 - Austra-
lia, New Zealand, South America, Costa Rica, Kenya, 
Tanzania, India, Vietnam, Cambodia, Thailand, Ro-
mania, Hungary, Iceland, Greenland, Baltic Cruise. 
For details: 1-800-661-4326  www.selectholidays.com  
email: emails@selectholidays.com 

tree tranSplanting

TranSPlanTing TreeS - up to 10” trunk diameter 
w/10,000 lb. root ball. 44”, 80”, 90” & 100” tree spades. 
Transplant on your property or we have 100ac. of trees 
up to 25’ tall for sale. BOTANIX OXFORD INSTA-SHADE, 
Burgessville. 1-800-387-0246. Jan Veldhuizen. Email: 
 jan@oxfordinstashade.com  www.oxfordinstashade.com 

wooD Heating

CenTral boiler ouTdoor FurnaCeS - Ask us 
about the “2016 FALL REBATE with savings up to $500”. 
Call for more information. Wood Heat Solutions, Frankford & 
Bancroft locations 613-398-1611   www.chesher.ca 

wooDlotS

all STanding TiMber - Quality selective cutting, free 
quotes, guaranteed workmanship & payment before harvest-
ing. Joe Lucan, Langton Timber Harvesting. 519-847-5710.

STanding TiMber  - hardwood and softwoods. Qual-
ity workmanship guaranteed. B. Kropf Forestry Service 
Ltd., Bruce Kropf, RR 1, Shakespeare, ON, N0B 2P0. 
519-748-7422.

SaWMillS FroM onlY $4,397  - MAKE MONEY 
& SAVE MONEY with your own bandmill - Cut lumber 
any dimension. In stock ready to ship. FREE Info & DVD: 
www.NorwoodSawmills.com/432 1-800-566-6899 #432

STanding TiMber WanTed – Three generations expe-
rience. Fully insured. Quality workmanship. Payment guaran-
teed before starting woodlot. Free quotes. Morley Logging, Lu-
can. Joe cell 519-852-4985. 519-228-9999, cell 519-657-8466.

SaWMillS - Canadian made, quality SMG portable saw-
mills, many models to choose from, starting at $4,895 includ-
ing freight; available at Clark Code Repairs, 905 Sanderson 
Road; Oxford Mills, ON (613) 258-3829; stop in for a demo.

Powder Coated &
all sizes in stock

670 L Single Wall
1350 L Single Wall
1350 L Double Wall
2200 L Single Wall
2200 L Double Wall
4500 L Single Wall
4500 L Double Wall 

On Farm 
Storage Tanks

for flammable liquids, 
diesel fuel and gasoline

Nithwood Enterprises Inc.
Wellesley, ON 

GPI Pumps 
Available upon 

Request

(519) 656-3300
Nelson Martin

Nithwood_SK_Feb15.indd   1 2015-01-13   12:24 PM

Danny
Kanyo

Sales Representative

Real Farm Experience

“Growers helping Growers”    1.888.833.7133
Laceby Real Estate, Brokerage

LacebyRealestate_CC_Class_Dec15.indd   1 2016-05-13   9:59 AM

519-440-8602 • roberthulley@realtyexecutives.com

Experienced in all types of 
farming & farm sales!

ROBERT HULLEY
Sales Representative

Call now to explore your buying/selling options.

RobertHulley_CC_Sept16.indd   1 2016-08-08   2:52 PM

www.pjcanada.com  1-866-822-9662

PJ Trailers April  11/30/09  10:42 AM  Page 1

Class_CC_Oct16.indd   69 2016-09-13   8:43 PM
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 equipment equipment maintenanCe

FlagpoleS & FlagS

FlagPoleS & FlagS - Ontario Flag & Pole specializing 
in “Titan” telescopic flagpoles & all your flag needs including 
custom flags. 1-888-596-0040  www.ontarioflagandpole.com 

geoSCienCe

 
Hay & Straw

HaY & STraW. - Top quality hay and also hay with 
low potassium. All prices quoted. Delivered. Call Paul at  
Deer-Run Farms 519-848-3442.

lanD Clearing

 
liveStoCk - BeeF

PerForManCe TeSTed bullS– Red and Black 
Angus and Charolais. Cadillac Stock Farms, Matheson 
705-266-4460. 

liMouSin – Double & homo polled, thick, well muscled, 
quiet breeding bulls available. Select now. Delivery in-
cluded. Posthaven Limousin. John Post 519-766-7178 
www.posthavenlimousin.com  

KenilWorTH bull CenTre– Bulls born in January, 
February & March - delivering October 15. For more infor-
mation: Doug McNabb 519-323-2278. 

liveStoCk - poultry

PulleTS - ready to lay, new and used equipment, 
etc. No order too small. Pullets Plus Inc., RR 4, Elmira. 
clarence@pulletsplus.com  519-669-2225.

manure Storage

Cronin Poured ConCreTe lTd. Since 1976. Liquid 
manure tanks to 200’. Heights of 8’-14’ (1-pour). All jobs engi-
neered specifications/inspections - guaranteed. BEST firm quote 
in Ontario. Mark Cronin, 519-348-9062. Cell 519-274-5000. 
www.croninpouredconcrete.ca 

nurSerieS

nuT TreeS -  English walnuts, sweet chestnuts, Hazel-
nuts, Heartnut, Edible nut pines (12 varieties), 15 other 
varieties. Valuable woods. 40+ yrs experience. Catalogue 
www.nuttrees.com. Rhora’s Nut Farm & Nursery, 33083 
Wills Rd., RR1, Wainfleet, L0S1V0  905-899-3508.

nurSerieS - Fruit treeS

bare rooT FruiT TreeS - for your orchard or 
backyard.  Many varieties suitable for organic pro-
duction and hard cider. Call 519-804-6060 or visit 
www.silvercreeknursery.ca and request your free catalogue 
today. 

painting

 
partS & aCCeSSorieS

neW TraCTor ParTS –  Specializing in engine rebuild 
kits. Thousands of other parts. Service manuals & decal 
sets. Our 43rd year! www.diamondfarmtractorparts.com  
1-800-481-1353

bYerS TraCTor SuPPlY – New & used tractor parts. 
All makes & models. 1-800-510-5505 or 613-448-3015. 
Open: Mon-Thur 8-5, Fri 8-4. Closed Sat/Sun.

TeeSWaTer agro ParTS – USED PARTS – Looking 
for a used part for your tractor or agricultural equipment?  We 
have wrecked over 1000 units in many makes and models. 
@ 519-392-6111 or email: parts@wightman.ca  Website:  
www.teeswateragroparts.ca

peSt Control

raTS! More rule CHangeS! - SGS Pest Manage-
ment agricultural pest control specialists. Service & supplies. 
1-800-736-9747 www.sgspestmanagement.ca 

ponD & lagoon aeration

 ▶Seamless Eavestroughing
 ▶Roofs & Walls
 ▶Elevator Legs
 ▶Air Blasting
 ▶Pressure Washing
 ▶ Fully Insured
 ▶ Free Estimates

888-253-3756  www.barnpainting.ca

SuperiorBarnPainting_CL_SK_Apr15.indd   1 2015-03-09   9:02 AM

Specializing in on Farm Pest 
Management Serving

Southwestern On,
Golden Horseshoe, GTA

Email: sgschris@ciaccess.com
519-692-4232 

www.sgspestmanagement.ca

SGS_CC_Class_May15.indd   1 2015-04-11   8:51 AM

BOOKING DEADLINE REMINDER

October 1st for November /
November 1st for December
$20 Minimum - $1 per word

Call Jeff McKee At 519-848-1112

End Greasing Frustration
Grease goes in

not on, the machine!

Order Online
www.locknlube.com

(603) 795-2298

LockNLube_CC_CL_JJ16.indd   1 2016-05-05   5:31 PM

We do sell all types of feeding storage, milling, mixing & deliver equipment. We are able to 

upgrade all existing Liquid & Dry feeding systems with the newest in today technology

replacement your old wore out flooring systems in your nursery, grower, finisher & sows barns 

we build custom rigid augers galvanized or stainless steel, stainless steel boots, hoppers and 

unloaders, flex augers, rescue decks & patented bowls, plastic penning & all supporting posts 

and hardware. we have a complete JOB SHOP to complete the most complicated of tasks, CNC 

Laser & Water jet cutting, sheering and break forming, lathe, milling, grinding, welding 

aluminum, stainless, cast iron , mild steel. We have been in business for over 20 years 

supporting the needs of our clients in this vast ever changing world.

VENTILATION SYSTEMS BY

A DIVISION OF DWYER MANUFACTURING LTD.

DWYER

MANUFACTURING LTD.

1800 323 3405

MANUFACTURING LTD.

 

STAINLESS STEEL HAMMER MILL

         240 Volt Single Phase, 7.5HP, 10HP & 12.5HP 

                             208, 460 & 575 Volt 3 Phase, 7.5HP up to 30HP

      Available in :

 

 

 

 

 

 

 

STAINLESS STEEL HAMMER MILL

from $2995

Dwyer_CC_Sept16.indd   1 2016-08-10   4:28 PM

Automatic
PTO Roller Mills

Midwest Farm Systems Inc.  •  519-656-2352
calvin@mwisilo.com  •  www.mwisilo.com

Auger & blower discharge 
with capacities from 40 -120 tonnes/hr.

›› Buy • Sell • Rent • Service ‹‹

MWI_BWInch_SK_Mar15.indd   1 2015-02-03   9:52 AM

Crush your field 
stones in place 

By crushing your field stones 
and leaving them in the 
field, the soil mass stays 
the same, slowing the rise of new 
stones to the surface by frost.  

4 models and many widths available for tractors from 85 - 360hp

www.rotocrusher.com
1-800-461-4299

See this machine in action on

Do You Know If There is Oil or 
Natural Gas Under Your Land?

• Natural Gas & Oil Potential Evaluations
• Valuation of Landowner Royalties 
• Generate Your Own Electricity
• Locate & Drill Private Gas & Oil Wells

FREE INITIAL
CoNSuLTATIoN

greatlakesgeoscience.com
Call - 226-238-0296

Great Lakes_CC_Oct16.indd   1 2016-09-10   1:35 PM

RS Systems (ON) Inc.

Pond Aeration &
Rainwater Harvesting

Toll Free: 1-844-391-5753
rssystemsoninc@outlook.com

www.rssystems.ca

RSSystems_CC_Oct16.indd   1 2016-09-01   2:46 PM

● 5/8” Super Hard Teeth ● 5 ft. to 52 ft.

519-843-1959   Belwood, ON   
www.MaybridgeHarrows.com

Maybridge1_YY_Mar'14.indd   1 2/10/14   2:50:40 PM

Maybridge1_CC_Oct16.indd   1 2016-09-14   10:57 AM
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plaStiC welDing

PlaSTiC Welding rePairS - Storage & sprayer tanks, 
Gas, Fuel, Coolant & Hydraulic Oil Tanks, Corn heads, 
Fenders, Hoods & Cab tops, Water troughs, etc,. Experi-
ence the Savings our work guaranteed. Dundalk Plastic-Fab 
519-372-6331, plasticwelding@bell.net www.plasticweldingrepairs.ca

real eState 
FarM ProPerTY. -Dutton/Dunwich 198ac, cash crop, 
125ac wkbl, 70ac tiled, 55 ac random tiled, bush. MLS589719 
- $1,400,000. Appin 50ac, modern beautiful 2-1/2 storey, 5 
bdrm brick home. Two sheds (airplane hangers), air strip. 
MLS585615 - $799,000. Ag Listings Wanted. Call FRED 
BORK. Royal LePage Triland Realty 519-205-BORK (2675) 
fredbork@royallepage.ca  www.borkrealestate.com Helping 
you is what we do!!!

101 aCreS inniSFil -  94ac wkbl, just outside of In-
nisfil, 2-storey home, 3-car garage, bank barn (25x60), ride 
arena (60x120) - $3,300,000. Call Danny Kanyo for details 
905-806-7568 or office 1-888-833-7133.

norWiCH/SCoTland: -  72ac farm, modern 4+ bdrm home & 
shop. $1.139m. NORWICH: 4+ac, 2 storey, 3 bdrm house. Good 
outbuildings. $499,500. PARIS: Excellent 50ac 47stall horse 
farm, $1.395m  BRANT: 62ac, 30 cleared + barn/shed, $549,000. 
WANTED: Farms/arable land in Oxford, Brant, Elgin or Middle-
sex. Call Alister MacLean, Salesperson, Sutton Group Select 
Realty Brokerage. 519-860-4113. www.farmsales.ca  

 

SHanaHan realTY inC. - LEO SHANAHAN, Sales 
Representative, 519-849-6684, leo@shanahanrealty.com  
STRATHROY/LONDON area - dream horse/equestrian farm, 
128ac, fantastic brick ranch, 3300 sq ft, 3+2 bdrms, plus huge 
guest house, observe horses in several pastures, pool, several 
horse barns, indoor riding arena, all buildings 10 years or new-
er, so much more! Email for details & pictures. THEDFORD 
area - 22ac horse/cash crop farm with fully renovated, like 
new, spacious 3 bdrm century farm house, attached garage, 
workshop, 5 min to Lake Huron and 7 golf courses, private set-
ting. FOREST area  - 100ac Organic Farm - sandy loam soil, 
park like, stream, woodlot trails, horse barn, updated 4 bdrm 
brick ranch w/attached garage, shop, drive sheds. WATFORD 
area – 100ac, 4650 fat hog operation with on going contract, 
excellent 5 bdrm. House, modern barns, tiled loam soil, feed 
mill, grain storage with leg, turn key operation. SHETLAND 
area – 100ac, 70ac wkbl, house, barn, drive shed, quanset 
barn, level, fertile soil, race horse exercise oval track, stalls, 
woodlot. BAYFIELD  167ac, river frontage, good fishing, main-
ly woodlot, potential building site, camping. WATFORD - 50ac, 
clay loam soil, fertile. We need your listing! Your’s can be 
sold also! Call me today!

real eState

700 aCreS CHaTHaM-KenT - Bare land, south of 401 
hwy. All tiled. Call for details. 198.54 ACRES BRUCE COUN-
TY Bare land. 154 wkbl & possibility of clearing more acreage. 
Mostly systematic tiled, balance random tiling. $1,410,000. 
101.23 ACRES BRUCE COUNTY Bare land. 80ac wkbl Some 
tiling. Income from turbine lease. $700,000. 103.5 ACRES ES-
SEX COUNTY All wkbl & tiled at 33 feet. 2 road frontages. 
2 deeds. Municipal water at road. Brookston Clay soil. Small 
lot has been severed off. $1,375,000. ERIE SHORE VINE-
YARD Award Winning, well run, efficient vineyard & winery 
on 37ac w/30 acres in vineyard. By the shores of Lake Erie 
in the town of Harrow. Family owned & operated since 2002. 
House, buildings, winery & winery pavilion. Call for complete 
package. $2,900,000. 64.49 ACRES on Lake Erie, just east 
of Port Glasgow. Approx. 20ac wkbl. No buildings. $589,000. 
Connecting Progressive farm operators with Bonnefield, 
Canada’s largest farmland investment manager & property 
management firm, dedicated to preserving “Farmland for farm-
ing”, Bonnefield & its farmland funds are 100% Canadian 
owned & controlled. Call for details. PHILIP CHABOT, broker, 
519-495-7117. JOANNE BAINES, sales rep, 519-670-
2660 Sutton Group-Select Realty Inc. visit us at: 
www.JustFarms.ca 

Modern Hog FarM in CHin, ab - Modern 350 sow 
farrow to finish operation, isolated from other hog operations. 
New hog finishing barn, new feed mill, permit to expand to 
500 sows. 1762 sq.ft. home and a shop. Livestock included, 
loose housing sows, electronic feed system. ID# 1100485. 
351 ACRES MODERN DAIRY FARM OSLER, SK - 180 cow 
free stall barn with state of the art auto identifying double 
10 milk parlor and an attached calf-heifer barn. 16.45 kg 
daily milk quota. 1614 sq.ft. home and a workshop. MLS 
ID#1100257. REAL ESTATE CENTRE, 1-866-345-3414 
www.farmrealestate.com

SiloS BinS

rePairS - Silo wall and barn wall repairs with gunnite, not 
plaster. Also silo doors, roofs, chutes, pipes, safety cages. 
Kitchener Silo 1-800-567-SILO(7456).

Storage tankS

uSed STorage TanKS - Steel & fiberglass. Vertical & 
horizontal, cone bottoms. 500 gallons to 25,000 gallons. De 
Jong & Sons Ltd. 519-348-0523.

trailerS

travel

ag-VenTure TourS - for farmers in 2017 to 
Brazil, Chile, Israel & Kenya. Customized group 
tours arranged. www.rwthomastours.com 
Email:bobmargethomas@gmail.com RW Thomas Inc.,  
519-633-2390.

rural & CulTural TourS 2017 - Austra-
lia, New Zealand, South America, Costa Rica, Kenya, 
Tanzania, India, Vietnam, Cambodia, Thailand, Ro-
mania, Hungary, Iceland, Greenland, Baltic Cruise. 
For details: 1-800-661-4326  www.selectholidays.com  
email: emails@selectholidays.com 

tree tranSplanting

TranSPlanTing TreeS - up to 10” trunk diameter 
w/10,000 lb. root ball. 44”, 80”, 90” & 100” tree spades. 
Transplant on your property or we have 100ac. of trees 
up to 25’ tall for sale. BOTANIX OXFORD INSTA-SHADE, 
Burgessville. 1-800-387-0246. Jan Veldhuizen. Email: 
 jan@oxfordinstashade.com  www.oxfordinstashade.com 

wooD Heating

CenTral boiler ouTdoor FurnaCeS - Ask us 
about the “2016 FALL REBATE with savings up to $500”. 
Call for more information. Wood Heat Solutions, Frankford & 
Bancroft locations 613-398-1611   www.chesher.ca 

wooDlotS

all STanding TiMber - Quality selective cutting, free 
quotes, guaranteed workmanship & payment before harvest-
ing. Joe Lucan, Langton Timber Harvesting. 519-847-5710.

STanding TiMber  - hardwood and softwoods. Qual-
ity workmanship guaranteed. B. Kropf Forestry Service 
Ltd., Bruce Kropf, RR 1, Shakespeare, ON, N0B 2P0. 
519-748-7422.

SaWMillS FroM onlY $4,397  - MAKE MONEY 
& SAVE MONEY with your own bandmill - Cut lumber 
any dimension. In stock ready to ship. FREE Info & DVD: 
www.NorwoodSawmills.com/432 1-800-566-6899 #432

STanding TiMber WanTed – Three generations expe-
rience. Fully insured. Quality workmanship. Payment guaran-
teed before starting woodlot. Free quotes. Morley Logging, Lu-
can. Joe cell 519-852-4985. 519-228-9999, cell 519-657-8466.

SaWMillS - Canadian made, quality SMG portable saw-
mills, many models to choose from, starting at $4,895 includ-
ing freight; available at Clark Code Repairs, 905 Sanderson 
Road; Oxford Mills, ON (613) 258-3829; stop in for a demo.

Powder Coated &
all sizes in stock

670 L Single Wall
1350 L Single Wall
1350 L Double Wall
2200 L Single Wall
2200 L Double Wall
4500 L Single Wall
4500 L Double Wall 

On Farm 
Storage Tanks

for flammable liquids, 
diesel fuel and gasoline

Nithwood Enterprises Inc.
Wellesley, ON 

GPI Pumps 
Available upon 

Request

(519) 656-3300
Nelson Martin

Nithwood_SK_Feb15.indd   1 2015-01-13   12:24 PM

Danny
Kanyo

Sales Representative

Real Farm Experience

“Growers helping Growers”    1.888.833.7133
Laceby Real Estate, Brokerage

LacebyRealestate_CC_Class_Dec15.indd   1 2016-05-13   9:59 AM

519-440-8602 • roberthulley@realtyexecutives.com

Experienced in all types of 
farming & farm sales!

ROBERT HULLEY
Sales Representative

Call now to explore your buying/selling options.

RobertHulley_CC_Sept16.indd   1 2016-08-08   2:52 PM

www.pjcanada.com  1-866-822-9662

PJ Trailers April  11/30/09  10:42 AM  Page 1
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Making the most of 
your OFA membership
Better Farming is your trusted source 
for insight, analysis, and investigative 
reporting on Ontario agriculture.

RATES AT A GLANCE

One-year
subscription for

non-OFA members

$41

Your OFA member
subscription
cost per year

$0

http://www.betterfarming.com/


We’re here to help your  
business thrive. 
Agriculture is a business like no other. That’s why 

you need a financial advisor with a background  

in the business. With TD Agriculture Specialists  

like Jolene, you have one. So when the Franke  

twins needed financial advice to help grow their 

grandparents’ farm, Jolene was ready to help. 

Today, the Frankes have a thriving operation with 

over 250 head of cattle. Share the benefit of our 

experience. Talk to a TD Agriculture Specialist today.

® The TD logo and other trade-marks are the property of The Toronto-Dominion Bank.

Visit  
tdcommercialbanking.com/agriculture

Our deep roots in agriculture  
can help you thrive.

http://tdcommercialbanking.com/agriculture


 Built on the proven performance of Roundup Ready 2 Yield® technology 

 Tolerance to both dicamba and glyphosate

 Extended control of resistant and tough-to-control weeds

Xtend your yield potential with Roundup Ready 2 Xtend™ soybeans

ALWAYS FOLLOW GRAIN MARKETING AND ALL OTHER STEWARDSHIP PRACTICES AND PESTICIDE LABEL DIRECTIONS. 
Details of these requirements can be found in the Trait Stewardship Responsibilities Notice to Farmers printed in 
this publication. ©2016 Monsanto Canada, Inc. 

  Learn more at GenuityTraits.ca

http://www.monsanto.ca/

