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Maxxum ActiveDrive 8 and 
Smart Range Shift!
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Maxxum® ActiveDrive 8 dual-clutch transmission delivers uninterrupted torque through more working 
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whenever you need to change speeds quickly.
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LETTERS FROM A FAMILY FARM

OVERSTEPPING 
BOUNDARIES 
Many of us in the ag community are 
inducted – perhaps repeatedly – into 
a club we wish didn’t exist: farm 
families who have dealt with 
trespassers. 
 My childhood memories are 
peppered with examples of these 
encounters. 
 I remember being in the car with 
my parents, repeating aloud the 
licence plate number of the person 
who stole the old, decorative tree 
roots from our fence line. I could 
feel the tension in the air as Mom 
and Dad discussed whether they 
should call the police. 
 In a similar instance, I recall 
Mom approaching an individual in 
our kiln yard. The man had decided 
our property was a good source of 
dandelions for his wine. He seemed 
genuinely puzzled by the fact that he 
needed permission to be on our 
farm.    
 I also remember that uncomfort-
able feeling on my first snowmobile 

ride when a neighbour took me to 
this cool place he liked to visit. I 
knew the farm well – and I knew the 
landowner certainly hadn’t given 
permission for snowmobilers. 
 As these examples show, some 
people don’t seem to understand 
boundaries or to recognize that 
farms are private property. 
 And I know many producers 
have faced worse situations with 
animal-rights activists entering 
barns uninvited.
 This month, staff writer Kate 
Ayers reviews ways producers can 
protect their farms and families 
from trespassers. She also outlines 
the Security from Trespass and 
Protecting Food Safety Act, 2019, 
which Minister of Agriculture, Food 
and Rural Affairs Ernie Hardeman 
unveiled on Dec. 2. 
 Hopefully, the provincial govern-
ment passes this legislation soon. 
We have the right not to worry 
about trespassers posing risks to the 
safety of farm families and farm 
workers, and to the biosecurity of 
poultry and livestock barns. 
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AG PRIORITIES FOR TRUDEAU GOV’T  
As Marie-Claude Bibeau settles back in as federal minister of 
agriculture and agri-food, Ontario’s ag community highlights the 
key issues the re-elected Trudeau government should prioritize.

A farmer co-op is one of several 
agricultural organizations helping 
the University of Guelph (U of G) 
reach its goal of opening a new 
facility in Ridgetown.
 In October, Hensall Co-op 
presented university reps with a 
cheque for $100,000 towards the 
Ridgetown Campus’s 
Ontario Sustainable Crop 
Research and Innovation 
Centre. 
 The total price tag 
for the research centre 
is estimated to be 
about $20 million.
 The university 
will use the funds to 
help construct 
specialized 
research labs to 
replace current 
ones that have 

reached their life expectancy.
 The co-op represents over 6,000 
farmers and it’s important for 
producers to help sustain their 
industry, said Brad Chandler, 

president and CEO of 
Hensall Co-op.
     “This (donation) helps 

ensure that teachers and 
researchers have the equip-

ment they need to educate the 
next generation of farmers, 
who are going to lead us into 

the future,” he told Better 
Farming.

     Staying on the cutting 
edge of ag research will 

also “keep Ontario at the 
forefront of a very competitive 

and global environment,” 
said Ken McEwan, a 
director at the U of G’s 
Ridgetown Campus. BF

INVESTING IN AG EDUCATION IN ONT. DIVERSITY IN AG      
Recent forecasts indicate the labour 
force gap in Ontario agriculture will 
grow to 47,300 vacant positions by 
2029, said Debra Hauer, manager of 
AgriLMI with the Canadian Agri-
cultural Human Resource Council 
(CAHRC). 
 To help address this growing 
labour force shortage, CAHRC is 
working hard to increase diversity 
in the ag industry. The organization 
has its sights set on recruiting and 
supporting three target groups: new 
immigrants, aboriginal people, and 
people with disabilities, Hauer said. 
 No matter a worker’s background, 
he or she may face such challenges as 
travel to work, communication barri-
ers and skill set limitations. CAHRC’s 
target audience may face some addi-
tional challenges like physical mobili-
ty and language barriers. So, CAHRC 
and their partners are trying to break 
down the hurdles. BF

Dairy Farmers of Ontario (DFO), for 
example, “looks forward to working 
with the government to ensure a 
growing, viable Canadian dairy 
sector,” Sharon Laidlaw, the manag-
ing editor with the producer group, 
told Better Farming.
 DFO, along with Dairy Farmers of 
Canada, would like Ottawa to refrain 
from dairy concessions in future trade 
agreements.
 Ag organizations are also interested 
in how federal policies will shape up.
 The Liberals highlighted two plans 
prior to the fall 2019 election that 
affect producers.
 “We look forward to hearing more 
about the implementation of a Food 
Policy for Canada as well as the 
advancement of the Rural Economic 
Development Strategy,” Christine 
Anawati, director of corporate and 
public affairs with Egg Farmers of 
Canada, told Better Farming. 
 “Both items were announced ahead 
of the election, and farmers and the 
entire agricultural community have a 
role to play in advancing these 
strategies.” BF 
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OFA has identified four key areas of focus in 2020. We’ll collaborate 
with all levels of government to be sure the interests of the agri-food 
sector and our rural communities are included, consulted and 
considered with any new and changing legislation that impacts 
the sustainability of our farm businesses. 

1. Complete access to affordable natural gas across Ontario. 

2. Reliable high speed internet for rural and northern communities.

3. Stable rural school network.

4. Better infrastructure for roads and bridges.

We will also be following the advancement of the Provincial Animal 
Welfare Services Act, 2019, and the progress of the new legislation 
Security from Trespass and Protecting Food Safety Act, 2019. And 
we’ll continue to advocate for red tape reduction to ensure our farm 
businesses operate efficiently and effectively in an environment that 
enables growth and prosperity for Ontario’s agri-food sector.

Watch for updates on all OFA issues at ofa.on.ca and through our 
social media channels. 

OFA: Advocating for agri-food and rural communities.

Our top priorities 
for 2020 
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China will once again accept 
imports of Canadian pork and beef, 
Prime Minister Justin Trudeau 
announced Nov. 5 via Twitter.
 China’s import ban was in place 
since June.
 Red meat producers in Canada 
were relieved to hear the news of 
resumed trade with China. 
 “Certainly, everybody was 
pleased that shipments to China can 
resume and that the Canadian 
Food Inspection Agency (CFIA) 
will start signing export certifi-
cates,” said Gary Stordy, director of 
government and corporate affairs at 
the Canadian Pork Council.
 Ag industry stakeholders are 
feeling “cautiously optimistic. They 
are certainly relieved that pork 
shipments can return to China. 
(Industry representatives) also 
recognize that there’s work to be 
done, rebuilding the relationship 
with partners in China,” Stordy said. 
 To begin this process, a delega-
tion from the red meat industry met 
with Chinese customers, as well as 
government and customs officials, 

in mid-November “to confirm our 
commitment to the Chinese 
market,” he said.
 This work is significant for the 
future of trade relations between 
Canada and China. 
 “The Chinese market is incredi-
bly important to the overall indus-
try, so the financial health of the 
industry was in jeopardy and, 
frankly, the losses would not have 
been sustainable over the long term. 
That really weighed heavy on 
producers’ minds,” he said.
 “We were able to reaccess the 
market because of the CFIA’s action 
plan … to further strengthen the 
export certificate program for 
China,” he explained.
 “There’s some responsibility that 
the industry has in order to commit 
to this (plan). On the producer side, 
it’s continuing the commitment to 
not use products such as ractopa-
mine (a feed additive). … On the 
processor/exporter side, it’s making 
sure the documentation is accurate 
and meets the Chinese import 
requirements,” Stordy said. BF

RED MEAT EXPORTS TO CHINA RESUME 
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GROWING A NEW 
CROP OF STUDENTS          
More Ontario high school students 
are learning skills and gaining 
experience necessary to succeed in 
the ag industry, thanks to a govern-
ment investment in the Specialist 
High Skills Major (SHSM) programs.
 The ag program, which launched 
in 2006 in three schools, is one of the 
original SHSM options. Now, stu-
dents can complete this program at 42 
secondary schools across the prov-
ince. The government approved nine 
of these schools for the 2019-20 
academic year, a Ministry of Educa-
tion representative told Better 
Farming.
 To earn SHSM seals on their high 
school diplomas, students in grades 
11 and 12 must complete a specific 
bundle of courses, including co-op 
education credits. In addition, 
“students earn industry-recognized 
certifications and training, and begin 
to establish sector-specific relation-
ships and networks,” the rep said.
 Beyond the ag program, youth can 
enrol in a range of other SHSMs with 
career options in the industry, such as 
transportation programs “that focus 
on agricultural equipment,” the rep 
said. 
 And some schools will put a 
creative spin on their SHSM options. 
For example, “the plan at Beamsville 

(District Secondary 
School) is to incorpo-

rate the agriculture 
SHSM with the 
food processing, 

horticulture and 
landscaping, and 
hospitality and 
tourism pro-
grams for a 
farm-to-table 
feel,” said Roy 
Smith, the 
technological 
education and 

SHSM consul-
tant for the 
District School 
Board of 
Niagara. BF
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ONT. GOVERNMENT 
REVAMPS AG TOOLS   
Farmers will soon have access to a 
variety of digital tools to improve 
their operations.
 The provincial government is 
revamping the former nutrient 
management software – NMAN and 
MSTOR – into a series of calculators 
that are simple and more accessible 
for Ontario producers.
 “AgriSuite is being designed to be 
publicly available on commonly used 
devices, like computers, tablets and 
smartphones,” an OMAFRA spokes-
person told Better Farming.   
 Currently, the revamped AgriSuite 
website contains the Crop Nutrient 
Calculator, which allows farmers to 
determine macronutrient needs for 
more than 50 crops, she said.
 However, the government plans to 
launch more segments over the next 
couple of years. For example, begin-
ning in 2020, producers can access 
the Fertilizer Calculator and the 
Organic Amendment Calculator. 
 Farmers can use the fertilizer 
calculator to set a target amount of 
macro- and micro-nutrients and 
determine a fertilizer blend needed to 
achieve the set target. Producers can 
use the organic material tool “to 
calculate the nutrient availability and 
economic value of livestock manure 
and other ag source materials, like 
mushroom substrate,” the spokesper-
son said. 
 Farmers can find the revamped 
AgriSuite at ontario.ca/agrisuite. BF

  
CHECKOFF FUNDS NEW PROJECTS
On Nov. 1, licence fees for veal increased from $4.00 to $5.50 per head. 
 These fees “provide the funding from the farmers, from the members, to 
do the work that they’ve prioritized on behalf of the industry,” said Jenni-
fer Haley, executive director of Veal Farmers of Ontario (VFO).
 “The extra (funding) has been allocated specifically to marketing and 
driving consumer demand,” she said. 
 VFO will “maintain all of our core programming with that (original) 
$4.00/head; the extra $1.50/head will go into building our additional 
marketing and consumer-relations programming.” 
 VFO will further develop 
marketing programs that typi-
cally run on a tight budget. The 
organization doesn’t “have the 
budget to do broad, sweeping ge-
netic advertising, (so we) try to do 
targeted initiatives to drive that 
demand,” Haley said. 
 One such initiative is the best veal 
sandwich contest. “We want the great 
lift and reception that we get from the 
contest,” Haley said.
 The producer group has new projects in 
the works as well. For example, “we’re just 
starting with a culinary education program,” 
she explained. BF

Farmer and agricultural advocate. 
Born Jan. 11, 1933; died June 25, 
2019, aged 86. 
 The late Karl Chittka was one of 
the most dogged 
defenders of 
farmers’ rights on 
behalf of the Grey 
County Federation 
of Agriculture 
during the 1980s 
and 1990s, his 
former neighbour 
Wayne Caughill 
said in an interview.
 Chittka “liked to 
make up his mind 
about things and he 
stood by it,” Caugh-
ill said to Better Farming.
 Andrew Chittka described his 
grandfather’s activism in defense of 
pro-farming political policies as a 
possible consequence of his child-
hood in the turmoil of pre-Second 
World War Germany.

 “He didn’t appreciate govern-
ments interfering with what some-
one wanted to do within the law, 
including with their property. He 

wanted to ensure that 
farmers’ rights were 
protected,” Andrew 
said.
     Karl emigrated in 
the 1950s from 
Germany to the 
Mississauga area 
where he met and 
married his late wife, 
Lisa. In 1969, the 
family bought a farm 
near Dundalk.  
     Initially, the 
Chittkas managed 

dairy cattle, later transitioning to 
hogs, beef cattle and cash crop hay.
 Karl was predeceased by a son 
Michael. Karl is survived by his son 
Robert, daughter-in-law Te André, 
and three grandchildren, Andrew, 
Brian and Becky Chittka. BF

A FARMING LIFE: KARL CHITTKA        
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Activists “have been on our grounds at least twice, possibly three times,” Jeff Mitchell says.
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Jeff Mitchell, owner of Mitchell’s Mink Ranch in Norwich Town-
ship, has had more than one encounter with activists on his farm. 
 In May 2017, protestors gathered at the end of his driveway. 
 “They had a megaphone and harassed us, yelled at us and made 
a mockery of a cage with a suit they were wearing,” Mitchell 
recalls. “We tried to make it a non-confrontational day and other 
livestock farmers stopped by to try and talk to them.” 
 Mitchell also found wire cutters where trespassers had cut part-
way through the fence around his farm, and people have snuck 
onto his property during the night to make a video condemning 
mink farming. Mitchell is uncertain if these two trespassing 
events were related; he found the wire cutters after the video’s 
release.
 Activists “have been on our grounds at least twice, possibly 
three times,” he says. 
 And Mitchell’s experiences are not unique.
 Adam Ireland, a Bruce County cash crop farmer and vice-chair 
of Ontario Bean Growers, has also dealt with trespassers. 
 “A constant issue is people trespassing for recreation. People 
drive their ATVs and, the odd time, full-size vehicles into a field,” 
he says. People “spin around and drive through crops.
 “We’ve also had a couple of pickup trucks stolen over the years.”
 Across Ontario, producers are worried about the effects of tres-
passing on their families and livelihoods.
 Many farmers feel let down by the province’s current enforce-
ment and judicial systems, which provide little protection for pro-
ducers and often give trespassers “no more than a slap on the wrist,” 
says Keith Currie, president of the OFA. 
 Better Farming speaks to farmers, a police officer, a lawyer and 
producer group representatives to learn how to deter activists and 
other trespassers from entering rural properties. We also highlight 
advocacy efforts to better protect farmers’ rights and the provin-
cial government’s proposed legislation to help address the issue.
 
Deterring intruders
While farmers cannot control the actions of trespassers, producers 
can take steps to protect their operations. 
 “Farmers can use Crime Prevention Through Environmental 
Design (CPTED)” to protect their assets, says Constable Adam 
Crewdson, the media relations and community safety officer for 
the Elgin County Ontario Provincial Police. 
 “This approach can involve installing good lighting, a high- 
quality surveillance system, fencing, trespassing signs, etc.”
 Following a recent uptick in trespassing and theft in their area, 
Ireland and his family took steps on their farm to deter intruders. 
 The Irelands installed security cameras on buildings and posted 
no trespassing signs at farm entrances. Family members also lock 
things up more securely than they did years ago, Ireland says.
 “We frequently drive by our more remote properties, not just to 
check on crops but also for security reasons,” he adds. “We’re try-
ing to be more aware of what we’re doing.”
 To help deter trespassers, farmers can also install gates, durable 
locks and barn alarms, the OFA’s “Securing your assets” article 
says. 
 And producers can work together to develop stronger on-farm 
security. Through farm watch programs, many pairs of trusted 
eyes can keep tabs on neighbours’ properties. Some groups have 
members take turns patrolling the area, says “Eight easy ways to 
prevent farm equipment theft,” an article by American Family 
Insurance.

Activists “have been on our grounds at least twice, possibly three times,” Jeff Mitchell says.
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Bob Mark New Holland Sales Ltd. 
Campbellford • 705-653-3700

Bob Mark New Holland Sales Ltd. 
Lindsay • 705-324-2221

Bob Mark New Holland Sales Ltd. 
Sunderland • 705-357-3121

Delta Power Equipment 
Mitchell • 519-348-8467

Delta Power Equipment 
St. Marys • 519-349-2180 

Delta Power Equipment 
Tilbury •  519-682-9090

Delta Power Equipment 
Watford • 519-849-2744

Ebert Welding Ltd. 
New Liskeard • 705-647-6896

ESM Farm Equipment Ltd. 
Wallenstein • 519-669-5176

Halnor Farm Equipment Ltd. 
Waterford • 519-443-8622

Maxville Farm Machinery Ltd. 
Maxville • 613-527-2834

McCauley Equipment Sales 
Orillia • 705-325-4424

McGavin Farm Supply Ltd. 
Walton • 519-887-6365

Oneida New Holland 
Caledonia • 905-765-5011

Regional Tractor Sales Ltd. 
Freelton • 905-659-1094

Richards Equipment Inc. 
Barrie • 705-721-5530

Robert’s Farm Equipment Sales, Inc. 
Chesley • 519-363-3192

Robert’s Farm Equipment Sales, Inc. 
Lucknow • 519-529-7995

Robert’s Farm Equipment Sales, Inc. 
Mount Forest • 519-323-2755

Smiths Farm Equipment (Jasper) Ltd. 
Jasper • 613-283-1758

St. Catharines New Holland Ltd. 
St. Catharines • 905-688-5160

Stewart’s Equipment 
Erin • 519-833-9616

Weagant Farm Supplies Ltd. 
Winchester • 613-774-2887

DEMAND NEW HOLLAND

EQUIPPED FOR A NEW WORLD™

 Farmers should get to know local 
police officers, too. Producers who 
introduce themselves and tell officers 
about their concerns can help expe-
dite action and understanding when 
trespassers target their farms, says the 
OFA and Farm & Food Care’s article 
“When to call police.”

Dealing with activists 
Activists may exercise their rights in 
public areas, such as roadways or 
sidewalks, but are not permitted on 
private property.  
 If they enter farm operations, activ-
ists can pose a biosecurity risk to live-
stock, poultry and crops and can be 
threatening to farmers, their families 
and staff. 
 A big concern “for a lot of people 
is biosecurity,” Kurtis Andrews, an 
eastern Ontario lawyer who works 
with farmers and other rural resi-
dents, says to Better Farming.
 “Activists are going to multiple 
farm properties. That poses a real risk 
of pathogen and serious disease 
transmission.” 

 Unfortunately, producers need to 
be prepared for activists who could 
show up at their farms at any time, 

Currie says.
 “I think most people are aware of 
what’s going on and are on high alert,” 

Jeff Mitchell shows where activists have cut partway through his fence.
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he adds in an interview. 
 Everyone should be duly diligent 
and prepare their farm properties, 
buildings and personnel for the possi-
bility of such an occurrence.
 Ray Orb, president of the Saskatch-
ewan Association of Rural Municipal-
ities, agrees. 
 “It is imperative that landowners 
know who is on their land and what is 
taking place, so they can ensure their 

crops, livestock 
and livelihoods 
are protected,” 
he says to Bet-
ter Farming.
  “If you see 
or hear about 
potential activ-
ists or anyone 
coming onto 

your farm who is not welcome, make 
sure you are prepared to deal with 
them in the right way,” says Currie.
 Farmers have the right to ask for 
photo identification and may ask 
guests to record their information in 
the operation’s visitor log. 
 If the visitors are unwanted, pro-
ducers need to make it clear that the 
visitors need to leave the property. If 
farmers call the police, officers will 
need to know that the farmers asked 
the visitors to leave and they refused, 
the OFA’s “Visitors on the farm” arti-
cle says.
 “If you feel threatened in any way, 
make sure you know how to get a 

hold of the authorities. Let them know 
that your safety, and that of your fam-
ily or employees, is in danger,” Currie 
says. 
 While waiting for police, farmers 
should avoid arguing with trespassers 
and assume they are filming the inter-
actions, the article says. 
  “If you find yourself in a confron-
tation and it is escalating, remove 
yourself until police can get on scene,” 
Crewdson says. 

 “This action is easier said than 
done: each confrontation can bring a 
completely different dynamic. Ulti-
mately, cooler heads prevail in these 
situations,” he adds.
 Overall, if suspicious people are on 
or near your land, make note of all 
activity. If a situation with trespassers 
on your property escalates, these 
reports will help you build a case with 
the police, the OFA’s “Visitors on the 
farm” article says.

Kurtis Andrews

Jeff Mitchell owns Mitchell’s Mink Ranch in Norwich Township.
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New legislation 
To increase farmer protection, safety 
and security, the OFA and other stake-
holders are looking at a two-pronged 
approach to address trespassing. Both 

the provincial 
and federal gov-
ernments should 
be involved, 
Currie says. 
 “If you come 
onto a property 
uninvited and 
you don’t leave 
when asked, 

then legitimate charges and appropriate 
fines should be applied. The rules need 
to be enforced so that there is a likeli-
hood of conviction through the court 
system if you do trespass.” 
 The current Trespass to Property Act 
offers victims compensation of up to 
$1,000 for property damage or vandal-
ism; the sum is not enough to cover the 
costs that farmers incur in these situa-
tions, the OFA’s “Increase on-farm 
security” article says. And a person 
found guilty of a trespassing offence is 
liable to a fine of not more than 
$10,000, the act says. 
 Following discussions with agri-
food industry stakeholders, rural 
municipalities and representatives of 
animal advocacy organizations, Ernie 
Hardeman, Ontario’s minister of agri-
culture, food and rural affairs, unveiled 
proposed legislation on Dec. 2 to 
address some of the limitations of the 
current act.  
 The proposed legislation, called 
Security from Trespass and Protecting 
Food Safety Act, 2019, introduces 
increased fines for trespassing. A first 
offence is subject to a fine of up to 
$15,000 and subsequent offences are 
subject to fines of up to $25,000, a 
December OMAFRA release says. 
 The legislation also prescribes “aggra-
vating factors that would allow the court 
to consider factors that might justify an 
increased fine,” the release says. And 
the court could order restitution for 
damage in certain situations such as 
theft or damage to a farmer’s livestock. 
 In another important development, 
the legislation offers landowners incre-
ased protection against civil liability in 
cases where individuals are injured 

Keith Currie
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while trespassing on farms. 
  “We’ve increased the onus for peo-
ple who come into livestock facilities. 
They must have permission to be 
there, and it can’t be just implied. 
They must have proof that they were 
invited to be in the establishment. 
Presently, they use the argument that 
it’s almost public,” Hardeman says. 
 “That’s no longer going to be good 
enough. If they come into that place 
without written permission to be there, 

they would be committing a crime.”
 However, police, municipal bylaw 
officers and provincially appointed 
animal protection personnel will be 
exempted from this legislation, as 
they can still access property for ani-
mal welfare purposes. So, the pro-
posed trespassing legislation would 
work in tandem with the Provincial 
Animal Welfare Services Act.  
 While the proposed trespassing 
legislation offers expanded protection 

for farmers, ag industry representa-
tives also want to have conversations 
with police chiefs, police association 
personnel and court officials. Such 
discussions could help enable “people 
in the whole legal system to under-
stand the reality that farmers, farm 
families and rural residents are expe-
riencing with activists on their farms,” 
Currie says. 
 These discussions would foster an 
understanding of “what these 
encounters mean to us and why pen-
alties are important to try and curb 
unwanted activists from coming onto 
our farms.” 
 At the federal level, “we are also 
working with the Canadian Federa-
tion of Agriculture and are talking to 
the feds about making amendments 
to the Criminal Code,” he says.
 Producer organizations want to 
“make sure there are rules in place to 
protect farmers, farm families, their 
properties, their crops and their live-
stock so that trespassing could lead to 
criminal charges, something that 
would stick.”
 Mitchell agrees with the need for 
stiffer penalties for individuals who 
break the law. 
 “If I came into your house and took 
something, there would be hell to pay,” 
he says.
 People “can’t come onto a farm and 
let your animals out. Now, activists 
are taking pigs and turkeys. That is 
theft.
 “They have to be stopped. The peo-
ple who do it should have to pay some 
hefty fines or go to jail.” BF

 With files from Jackie Clark.
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Mark Hayhoe stands in front of 
his k2Milling site in Beeton.

He shifted from industrial 
milling to an artisanal business, 

where he mainly works with
a clientele of bakers. 



Growers of specialty and ancient grain in Onta-
rio’s relatively humid climate face agronomic 
and marketing hurdles that don’t typically arise 
with modern, conventional grain varieties.
 “The scaling up is why so many people don’t” 
grow specialty grain, Shelley Spruit says in an 
interview with Better Farming. She is a long-
time grower in Mountain, south of Ottawa.
 “It’s not like growing an extra row of toma-
toes or potatoes,” she says. “It’s not easy.”
 The challenges of production and marketing 
inspired her farm name: Against the Grain 
Farms.
 A baker and chef with 32 years of farming 
experience, Spruit has concentrated in recent 
years on growing and experimenting with 
“heirloom” and other specialty grain. She and 
her husband Tony now grow, process and market 
a variety of raw and finished products. Through 
their website, they sell two dozen wholesale and 
retail products including ancient amber wheat 
flour, heritage red corn meal, and taco shells.
 With Nuffield Canada Scholarship support, 
Spruit studied Canadian and international far-
mers’ participatory plant breeding activities. 

She presented her findings in December at 
Farm Management Canada’s annual Agricultu-
ral Excellence Conference. 
 Spruit has also become an outspoken advo-
cate in the industry for specialty grain, farmer- 
driven research on practical grain varieties 
adapted to local growing conditions, and the 
crops’ potential as part of an agricultural res-

ponse to developing glo-
bal environmental cha-
llenges. 
 Although Spruit and 
other growers such as 
Peter Leahy of Peterbo-
rough have worked in 
what Mark Hayhoe, a 
Beeton-based miller, 
calls a “microniche” in 

the Ontario grain marketplace, recent signs 
suggest new interest in specialty grain. 
 Hayhoe’s k2Milling is in its 16th year of ope-
ration. He uses a proprietorial steel mill that he 
designed in a 3,000-square-foot (270-square- 
metre) former seed mill on a spur of the old 
Hamilton and North Western Railway.

Shelley Spruit
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 Hayhoe spends about half of his 
time milling his own flour and the 
other half milling for custom clients.  
 A veteran of industrial milling in a 
family business that was eventually 
sold to P&H Milling Group, Hayhoe 
markets his flour which is named for 
K2, the challenging-to-climb Hima-
layan mountain. For customers, he 
mainly processes organic grain but 
also mills other products, including 
vegetable and fruit pumice.
 “When I was in industrial milling, 
more and more of our customers 
asked for other types of flour which 
we didn’t produce,” Hayhoe says, 
referring to his motivation for shifting 
to an artisanal business. His clients 
are mainly bakers, but Hayhoe has a 
counter display of liquor bottles from 
five craft distillers whom he now 
counts among his customers.
 “That’s relatively new,” Hayhoe 
says as he points to a large order of 
grain in totes for one distillery client. 
The distillery market “wasn’t even  
on the map when I started k2. (This 
demand) is something that’s come 
along, and it’s a great contribution to 
artisanal milling.”

 Leahy agrees.  
 Peterborough-based Black’s Disti-
llery uses Red Fife wheat from Leahy’s 
Merrylynd Organics in the distillery’s 
gin and vodka, and promotes the 
grain by name on its website.
 Red Fife, the hard red 19th-century 
variety associated most closely with a 
Peterborough County grower named 
David Fife, has attracted international 
attention as a flavourful source of flour 
for whole-grain artisanal baking.
 But Red Fife is harder to grow than 
modern milling varieties. The 19th- 
century variety carries heavier hulls, 
yields less and is more susceptible to 
fungal diseases that modern wheats 
resist. 
 Many of his farm clients avoid Red 
Fife, says Leahy. As a result, he grows 
the variety to meet the existing 
market demand. 
 Notably, his rented land includes 
fields tilled more than 100 years ago 
by Fife himself.
 A stone miller and buyer of speci-
alty grain who also manages about 
600 acres of crops, Leahy has juggled 
the variables of the specialty grain of 
spelt, emmer and einkorn by becom- 

ing as vertically integrated as he can. 
 “I won’t say heritage grain is easy 
to grow or easy to get a good yield on, 
but we grow it anyways,” Leahy says 
by phone from his mill.
 “I learned a few years ago that the-
re’s always somebody bigger and 
cheaper than you. So, it’s fine to sell 
truckloads and think you’re a big shot 
but, for me, the way that I think I can 
survive is (by supplying) the micro-
bakeries who appreciate what we do,” 
he says.
 “They depend on us and we count 
on them and it kinda works.”
 Most people involved with speci-
alty grain cite philosophical and en- 
vironmental reasons for their crop 
selections. 
 Whole-grain baker Dawn Wood-
ward of Toronto-based Evelyn’s 
Crackers was an early advocate of 
Ontario-grown grain and is a fan of 
Spruit’s regeneratively grown amber 
wheat, corn and barley.
 The production of specialty grain 
is “more than organic farming. It’s re- 
building the soil and so it’s beyond or- 
ganic. It’s really great crop rotations 
and soil management,” Woodward 

In 2018, Against the Grain Farms ran trials with 28 varieties of heritage wheat.
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Farmers are resourceful

Give us the right tools and a little time and we  

can get most anything up and running again. 

The same goes for your mental health.

Farming is an amazing way of life, but sometimes  

it can be as draining mentally as it is physically.  

You need the right tools to keep things running 

smoothly. 

Make sure your well-being is a priority and talk to 

somebody if you or someone you know needs help. 

Agriculture is rooted in strength – the strength  

to take care of our families and ourselves. 

For more resources, visit domore.ag.

#RootedInStrength

says to Better Farming.
 “The farmers I work with are excep-
tional stewards,” she says. “My whole 
thing as a baker with a chef ’s back-
ground is, I want grain that tastes 
good.
 “I’m a whole-grain baker because 
bran has flavour. The grain we use are 
stone milled and ... grown on good 
soil, so they taste good.
 “I think everybody is waking up to 
the fact that we’ve all got to look at 
this differently,” Spruit says, referring 
to this year’s damp, delayed harvest 
on top of a difficult growing season.
 “We know – because of the climate 
change we’re all experiencing on our 
farms – that we need to roll up our 
sleeves and see where there is an 
opportunity,” she says. 
 “It’s not easy and, if you’re going to 
do it yourself, be prepared (for market- 
ing challenges) no matter how beau-
tiful your crop is. I mean there’s not-
hing more beautiful ... than coloured 
grain, like black barley, blue wheat, 
and purple barley flour to work 
with.” BF

The heritage grain medley at Against the Grain Farms 
includes a combination of amber wheat berries, beta glucan barley 

berries and purple barley.

Against the G
rain Farm
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Visit your local STIHL Dealer  

for more information!

www.stihl.ca

9 Locations • Huron Tractor • www.hurontractor.com
Alliston • New Tec Recreation • 705-435-5206

Ancaster • Brothers Equipment Rentals • 905-648-4489
Bancroft • Eagles Nest Power Eq • 613-334-8077

Belleville • Deerhaven Farm & Garden • 613-962-5021
Belmont • Dale’s Equipment Centre • 519-644-0670
Binbrook • O’Neil’s Farm Equipment • 905-572-6714

Brampton • Green Tractors • 905-846-2511
Brantford • Brant Tractor • 519-449-2500

Brantford • Northgate Rent All • 519-759-8910
Campbellford • Wm. J Thompson Farm Supply • 705-653-3540

Chatham • C.L. Benninger • 519-352-8070
Chatham • Chatham Outdoor Power • 519-354-3990

Dundalk • Highland Supply • 1-800-265-9154
Dundas • Marsh Brothers Tractors • 905-627-9281

Dundas • WPE Landscape Equipment • 905-628-3055
Dunnville • Peter’s Engine & Rental Centre • 905-774-7615

Earlton • Green Tractors • 705-563-2134
Elmira • Martin’s Small Engines • 519-669-2884

Elora • DeBoer’s Farm Equipment • 519-846-5388
Erin • Ed Stewart’s Equipment • 519-833-9616
Essex • Southpoint Equipment • 519-776-8900

Exeter • Becker Power & Leisure • 519-235-2757
Fonthill • Pic’s Motor Clinic • 905-892-3041

Formosa • Lloyd Kuntz Sales & Service • 519-367-2913
Georgetown • Adams Rent-All • 905-877-0157

Glencoe • Fulline Farm & Garden Eq • 519-287-2840
Goderich • Argyle Marine & Small Engine • 519-524-5361

Godfrey • LD Power Sports • 613-374-5604
Halton • Green Tractors • 905-878-2121

Hanover • Bruce Service Sales & Rtls • 519-364-6345
Ingersoll • Ingersoll Rent-All • 519-485-4231

Kingston • Green Tractors • 613-541-3912
Kitchener • Connect Equipment • 519-696-2568 

Langton • Sinnaeve Equipment Centre • 519-875-4439
London • Hyde Park Equipment • 519-471-1400

Lucknow • Robert’s Farm Equipment • 519-529-7995
Meaford • Rice’s Home Hardware • 519-538-3830

Medina • Turf Care Products • 519-349-2400
Milverton • Albrecht’s Chainsaw Service • 519-595-2579

Mississauga • WPE Landscape Equipment • 905-569-2055
Mitchell • Wighty’s Repairs • 519-348-0404

Mt. Forest • Robert’s Farm Equipment • 519-323-2755
Neustadt • The Windmill • 519-799-5342

Nobleton • Green Tractors • 905-859-0581
North Bay • Arnstein Lawn & Garden • 705-472-8500

Omemee • Green Tractors • 705-799-2427
Orangeville • Larry’s Small Engines • 519-941-1517

Oshawa • Durham Kubota • 905-655-3291
Ottawa • Triole Small Engine • 613-748-3991

Petrolia • Podolinsky Equipment • 519-844-2360
Port Colborne • Bud’s Small Engine Service • 905-835-2243

Port Perry • Green Tractors • 905-985-9701 
Prescott • Beach Home Hardware • 613-925-4286

Simcoe • Norfolk Tractor • 519-426-1090
St Catharines • St Catharines NH • 905-688-5160

Stouffville • Hutchinson Farm Supply • 905-640-2692
Strathroy • Tadgell’s • 519-245-1103

SW Ontario • Premier Equipment • premierequipment.ca
Tupperville • Lambton-Kent Farm • 519-627-3434

Wallenstein • E&F Sauder Sales • 519-669-2192
Waterdown • Weeks Hardware • 905-689-6618

Wyoming • Southpoint Equipment • 519-845-0202

     

FAMILY NAVIGATES NICHE PRODUCTION 

When Terry and Kim Good and their sons Markus and Mitchell decided to 
farm together five years ago, they decided to do it organically.
 At that time, they moved north from the Waterloo area to 500 acres of 
pasture in the Bighead River Valley, just south of Meaford. The family’s  
seven-year crop rotation plan includes livestock on pasture, corn, beans, 
mixed grain, wheat and some ancient grain. 
 Each family member brings a wealth of experience to the operation. 
Terry and Kim grew up on farms, and Terry worked for 35 years at the nati-
onal level in the fertilizer industry, where he developed a strong knowled-
ge of soils. Markus has heavy equipment training, and Mitchell has a de-
gree in environmental sciences. Terry and his brother Murray, an organic 
mushroom grower, also established Tek-Mac Enterprises Inc., a supplier of 
soil nutrients for organic farming.
 So far, so good. Good Family Farms’ new pine-sided on-farm retail store 
stocks much of what they produce: packaged grain and beans on the shel-
ves and beef, pork and poultry in the freezers. 
 The family has grown its beef herd to 40 cows. With calves and additio-
nal stockers, the Goods run about 90 head. A dozen sows generate more 
than 100 market hogs annually.
 “We’ve talked about the first five years as a building phase, and I would 
say that we’ve scaled to a point where (the business plan) is going to 
work,” Terry says to Better Farming.
 “We’re absolutely amazed how many people want to come to our farm 
and buy food.” 
 Thanks mainly to Mitchell’s efforts, the family also sells their organic 
meats to a growing restaurant and butcher clientele in the rapidly expan-
ding tourist and resort area of southern Georgian Bay and in the nearby 
city of Toronto.
 The Goods mostly sell their organic corn, beans and modern grain for 
the mass market through brokers in the conventional way. So far, the  
family is “tiptoeing” into the market for ancient grain; Mitchell, who han-
dles this aspect of the operation, says a market exists for heritage grain, 
but it’s work to find it. 

Continued on page 26

Mitchell (left), Terry and Markus Good (right) stopped for a photo on 
their family farm which they run together with Kim Good. The family 

are “tiptoeing” into the market for ancient grain, they say.
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Continued from page 24
 “The boys and I have lots of dis-
cussions about what we should 
grow,” Terry says. “But Mitchell does-
n’t feed corn and soybeans to his  
livestock ... and we were looking at 
trying to grow food instead of 
growing commodities.”
 Experiments with the heritage 
wheats of emmer and einkorn con-
firm the practicality of emmer. 
However, einkorn yielded poorly in 
2017 and sold slowly.
 Other challenges exist in locating 
suitable sources for seed and 
growing grain for artisanal bakers, 
distillers and brewers, particularly in 
Ontario’s relatively moist growing 
conditions.
 Seed “quality is a little bit like ani-
mals,” Mitchell says. “I can buy one 
Hereford cow and it’s like 1,800 
pounds and the next would be 
1,100. It’s just the way the farmer se-
lected for it. The types correlate to 
the type of soil that the seeds are 
grown in as well as how much nutri-
tion has been given to that seed.”
 In 2019, the family had good luck 
with malting barley and will likely 
pursue that crop again through con-
tacts they’ve made within Ontario’s 
emerging craft-malting circle.
 “We’ve sold a little bit of malt bar-
ley to a maltster. We’re thinking of 
hooking up with some microbrewers 
and trying to build that connection 
between the farmer, the processor 
and the consumer,” Terry says. 
 “The trick is to connect the far-
mer to the maltster to the brewers, 
and then that story (appears) on the 
can,” he says. “My boys aren’t the 
only ones who want to know where 
their beer comes from.”
 But the family is wary of the high 
standards for malting barley, parti-
cularly the specific tolerances for 
sprouting and protein characteristics 
that could make the crop hog feed.
 In some ways, the Goods feel as if 
they’re re-establishing commercial 
patterns that diminished with the 
centralizing influences of economic 
development in Ontario over the 
past half century. 
 “We’re kind of fighting an uphill 

battle,” Mitchell says, lamenting eco-
nomic trends that all but eliminated 
community butchers and bakers.  
 “Maybe I’m in my own little bub-
ble, but I see … where everything is 
becoming decentralized again. The 
power is being spread out, and then 
you get higher quality and less quan-
tity,” he adds.
 And Mitchell, who joined the fa-
mily farm after four years playing 
hockey at Wilfrid Laurier University 
and two seasons in the ECHL with 
the Idaho Steelheads and Kalama-
zoo Wings, has enjoyed the marke-
ting effort.
 “Social media has helped me a 
lot,” he says. “It allows me to see 
who’s doing what and who aligns 
with what we’re doing. I’ll go knock 
on their doors or give them a call.
 “Farmers are paid so little for their 
crops ... which makes them have to 
do more, (cover) more land and gi-
ves them less time to market. I think, 
to be a good farmer, you need to be 
able to market.”
 Ancient grain remains a small 
part of what they do, but the Goods 
expect to keep trying as they work 
toward a variety of environmental 
objectives for the farm. The family 
aims to further reduce tillage and 
add techniques of regenerative agri-
culture, such as fostering tree crops, 

cover crops and intercropping.
 “Ancient grain … heads right at 
the top of the plant structure,” Mitc-
hell says. “So, if they can get up out of 
the pasture and out-compete the 
pasture, you can harvest” the crop, he 
says. He cites experiments on sheep 
pasture in Australia.
 Alongside their focus on protec-
ting the environment, the family still 
focus on the bottom line.
 “We’re not just corn and beans, 
but we need to go where we’re going 
to get paid,” Terry says. “If we can 
gross $2,000 an acre on corn organi-
cally, then we can’t just all of a sud-
den start grossing $500 an acre on 
ancient grain just because it feels 
good.” BF

“We’re absolutely amazed how many people want to come 
to our farm and buy food,” Terry Good says.
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About a decade ago, Ute Zell decided to make a big change in her life. 
 For years, she milked dairy goats on her 100-acre farm near West 
Flamborough. Zell decided she needed a change of pace, though, and she 
saw an opportunity filling a niche market with notable demand: fibre 
milling. 
  Zell was already familiar with the sector, as she owned 12 alpacas and 
knew the long wait times to get her fleece processed. So, she turned her 
former milking goat parlour into a fibre mill. Now, fibre artists book their 
fleece processing with Zell anywhere between six months to a year in 
advance. 
  Fibre processing involves many steps that must be executed perfectly 
to get good yarn.
 First, Zell washes the fleece using some basic equipment: buckets, a 
sink and a washing machine. 
 Although the washing chore might seem to be straightforward, it is 
one of the most important and challenging steps to fibre processing. Zell 
must follow strict guidelines to remove the lanolin (grease) and natural 
debris from the fleece. 
 She washes and soaks it twice, keeping the wash water temperature at 
130 F (54 C) to melt and remove the lanolin so it does not redeposit on 
the wool. Next, Zell rinses the fleece three times, soaking it for about half 
an hour each time, gradually reducing the water temperature by the final 
rinse. 
 Throughout the wash and rinse cycles, she must carefully transfer 
the fleece from one bucket to the next; if the fleece is agitated, it will felt 
– meaning it will get tangled or knotted. The finer the fleece, the more 
likely it is to become felted.
 Next, Zell spins the fleece in the washing machine to remove some of 
the excess water and lays the fleece on a drying bed. Depending on the 
humidity level in the room, the fleece can take a few days to dry. 
 Once dry, Zell puts the fleece through the picker. This machine pulls, 
separates and opens the fibres before blowing them into a clean room. 
 The third step in the process is carding. This machine detangles, aligns 
and blends the picked fibres. Zell places the wool on a conveyer belt which 
feeds the wool into spinning wire drums that organize and comb the 
clumps of wool. The resulting web, roving or batt looks like soft ice cream 
that pours into long tubular containers. The carder also helps to further 
clean the fibre by removing some of the remaining debris and dust. 
 Zell winds some rovings into bumps and sells them to hand spinners, 
who use the material to spin yarn. Felting artists also purchase rovings to 
make their artistic creations. 
 To make yarn, Zell processes the rovings further. She puts the material 
through the draw frame machine, which places multiple rovings together, 
levelling and stretching them. The finer the yarn, the more often Zell ne-
eds to send it through the draw frame to prevent it from breaking during 
spinning.  
 Zell can blend rovings of different colours or fibres to create beautiful 
varieties. 
 Finally, Zell feeds the yarn through the spinner machine, which spins 
and twists drawn-out strands of rovings to produce yarn. The tightness of 
the twist and the number of strands plied together creates the thickness 
or weight of the finished product. Zell winds the yarn onto cones and 
then skeins, which are loosely knotted yarns, twisted in a sort of figure 
eight. 
 In this month’s Field Trip, we follow a fleece from a Blue Faced Leices-
ter sheep through Zell’s mill. The final product is a fine, soft yarn of about 
24 microns (0.0024 centimetres).
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1. Each sheep breed produces a 
different type of fibre. The Blue 
Faced Leicester, pictured here, 
produces a fine wool that can be 
worn close to the skin.

2. A professional can shear a sheep 
in less than a few minutes without 
cutting the sheep or damaging the 
fleece. 

3. Shepherds typically shear their 
sheep once a year.

4. When fleece arrives in Ute Zell’s 
mill, it looks something like this.

5. Zell has scoured this fleece, 
removing the lanolin (grease) and 
organic debris.

6. Zell feeds the washed fleece 
through her picker machine. The 
equipment carefully opens the 
fibres through a separation roller. 

7. Next, the picker machine blows the 
fleece into a clean room. Zell sprays  
the fleece with a conditioner to 
control static.

8. Zell moves the fleece to the carder, 
which combs the fibres and 
removes unwanted particles. 

9. The carder creates rovings, which 
are tubes of fibre. People purchase 
this material for hand spinning and 
felting.
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10. The draw frame stretches the rovings and lines 
up the fibres to make them stronger and more 
consistent. The machine will put together up to 
three rovings. The finer the yarn, the more often 
it must go through the draw frame, otherwise the 
fibre will break during spinning.

11. The spinner machine twists the rovings into 
“singles” of yarn. Zell can change the yarn size 
and twist to create different sized yarns. She 
plies the singles together into multi-ply yarns to 
accommodate the customer’s requirements.

12. After Zell removes the yarn from the spinner, she 
winds the yarn onto cones. Some customers prefer 
it on cones as they can use it immediately without 
winding it into balls. If the yarn is to be dyed or 
perhaps sold in stores, Zell winds it on a skein 
winder as it presents better.

13. Artisans use the wool from Zell’s mill in a variety of 
projects, such as the scarf shown here. BF
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Members of Ontario’s fruit and vegetable sectors 
breathed a collective sigh of relief in the summer 

and again in the fall when they heard provincial 
government announcements about the Ontario Food 

Terminal (OFT). 
 In July, Ontario Minister of Agriculture, Food and 
Rural Affairs Ernie Hardeman confirmed that the OFT 
would remain at the Etobicoke site it has occupied 
since 1954. 
 Then, in October, Ontario Minister of Municipal 
Affairs and Housing Steve Clark said that the govern-
ment had designated the OFT site as a provincially sig-
nificant employment zone (PSEZ), one of 29 such sites in 
the province. To qualify as a PSEZ, sites may meet one or 
more of the following criteria: 
 play a strategic role in the community and the   
 province 
 be located near major highways 
 have a high concentration of employment 

 support industrial uses that may be vulnerable  
 to conversion 
 The latter criterion is a pressure point in fast-growing 
Toronto, where condo developments are popping up all 
along the waterfront.
 And the terminal certainly qualifies as a high employ-
ment zone. As many as 2,500 people work directly at the 
OFT, its board estimates. Perhaps 5,000 people are on 
the job there daily: truck drivers, farmers, buyers or staff 
of the 21 warehouse tenants inside the terminal building. 
 The announcements came in the wake of a provin-
cial study of the terminal’s strategic location, and its 
importance to the city it serves and employees who 
work there. Although it’s hidden behind a fence and 
out of sight of the thousands of motorists who pass by 
it daily, the OFT is a mammoth, complex operation 
that covers 40 acres of prime real estate. More than 
900 million kilograms (two billion pounds) of produce 
move through the terminal annually.
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  The Toronto Wholesale Produce 
Association (TWPA), which repre-
sents wholesale tenants at the ter-
minal, was ecstatic at the news, says 
Steve Bamford. He’s president of the 
association, as well as president and 
CEO of terminal tenants Bamford 
Produce and Fresh Advancements, a 
sister company.
 Alison Robertson, executive direc-
tor of the Ontario Fruit and Vegeta-
ble Growers’ Association (OFVGA) 
and a former chair of the Ontario 
Food Terminal Board, agrees that the 
government’s decision makes perfect 
sense.  
 “The independent buyers operate 
out of downtown Toronto and that’s 
where their customers live,” she says.

Growers at the terminal
Producers who sell primarily at the 
terminal have seen their businesses 
grow over the years. 
 John Den Boer, who farms with 
his family in Otterville, sells produce 
at the terminal year-round: four days 
a week during the growing season 

and three days a week for the balance 
of the year. The family sell all the 
produce such as carrots, cabbage and 
onions from their 300-acre 13-crop 
farm. 
 Their customers include super-
markets, corner stores, wholesalers 
and importers. The terminal is a good 
place to do business, Den Boer says, 

and his family 
farm’s sales 
have grown 
steadily. 
 “I started in 
1994 and my 
sales for the 
first day were 
$67,” he says. 
“We are now 

about $2.5 (million) to $3 million a 
year in sales.”
 Building that business took hard 
work and patience, Den Boer adds. “I 
started with nothing and I built up 
my clientele. You have to build your 
reputation and that takes time.”
 Den Boer leads the Toronto Far-
mers Association (TFA), which has 

14 members that sell at the terminal. 
Members pay a small fee with each 
transaction to access the buyer credit 
programs run by the TWPA. 
 With this system, “we haven’t had 
any bad credit for the last four and a 
half years,” says Den Boer. “We gua-
rantee to our members that, if you 
play by our rules, your bills will be 
paid.”
 Charles Welsh is another grower at 
the OFT and a partner in Welsh Bros. 
Farm in Scotland, Ont. The family 
sell produce, beginning with aspara-
gus and ending with sweet corn, at 
the terminal throughout the growing 
season. 
 Terminal sales represent about 
three-quarters of their annual sales, 
Welsh says. And most of these sales 
are made directly to retail custo-
mers. The family, for example, sell 
600 acres worth of sweet corn – four 
dozen cobs at a time – to these food 
retailers.
 The terminal “is one of those 
things that make Toronto unique,” 
Welsh believes. “The city has so many 

Alison Robertson
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of those corner fruit and vegetable 
stores that I don’t think exist in other 
Ontario cities anymore.” 
 Bamford agrees that the OFT is a 
key part of Ontario’s ability to feed 
Torontonians. 
 “The terminal allows us to serve 
Toronto’s unique population,” he says. 
“There’s so much ethnic diversity 
here. People can move to Toronto 
from around the world and eat food 
that is similar to, or the same as, what 
they ate in their home country. 
 “If we didn’t have the terminal, I 
don’t believe we could have the same 
diverse offerings we now have,” he 
adds.

Modernization
The OFT is the biggest food terminal 
in Canada and the third largest in 
North America. 
 Delegations come from all over the 
world to view the operation and learn 
how to improve their facilities, says 
Bruce Nicholas, the OFT’s general 
manager.
 And, although the Ontario govern-
ment owns the land beneath the OFT, 
the terminal is self-funding. The orga-
nization does not receive any public 
money. 
 Storage and trucking fees, leases 
and other revenue sources generate 
the funds that are invested back into 
the terminal, says Nicholas. 
 “We have invested more than 

$45 million in 
improving the 
facilities over 
the last seve-
ral years,” he 
estimates. The 
investments 
include new 
access gates, 
enclosed docks 

and covered loading areas.  
 The food terminal is constructing 
a state-of-the-art compactor waste 
separation station and is planning 
more improvements. 
 One such project is an expansion 
of the wholesale farmers market. The 
terminal has space for 550 stalls. All 
those spaces are outdoors, although 
some spaces are sheltered under the 
roof of a second-storey parking deck.

 The OFT is considering proposals 
to expand and enclose the farmers 
market, Nicholas says. 
 “Selling from the parking lot is 
pretty cheap for growers right now,” 
he says. “Moving into a building will 
not be the same rent.” 
 One fact complicates the plans: 
most Ontario growers sell at the ter-
minal only for the six-month growing 
season. 
 “But a building is a 12-month cost. 
That’s one of the stumbling blocks,” 
Nicholas says to Better Farming.
 Funding for an enclosed farmers 
market would come from the fees 
that the terminal charges users and 
growers. The wholesalers inside the 
terminal are only liable for leasehol-
der improvements to their spaces.
 “For an enclosed farmers market, 
costs would be borne by the farmers 
and any profits we generate from the 
balance of the operation,” Nicholas 
says.
 Developing an enclosed farmers 
market will not be simple, Den Boer 
says. 
 “If the terminal makes a building 
to house the 25 or 30 biggest growers, 
then the rest of the farmers market 
(in the parking lot) will be dead. The 
building has to be for Canadian grow- 
ers only, and everyone has to be food 

safety-approved,” he says. 
 “Once the facility is built, you have 
to promote it to the buyers. Once it’s 
built, we will all be saying it should 
have been done much earlier.”
 In the past, farmers were “a little 
bit forgotten as a group in the termi-
nal’s plans,” Den Boer adds. “Farmers 
have brought that on themselves 
because they are always complaining 
about cost. But if you want to sell, 
you have to invest.”
 Terminal management has done 
a better job of listening to growers’ 
concerns over the past three or four 
years, Den Boer explains. 
 “They thought they knew the 
answers and now they have an advi-
sory committee that I’m part of. Now 
they’re doing a better job of liste-
ning,” he says. 
 Bamford agrees that OFT manage-
ment is paying more attention to the 
needs of its constituents but that the 
terminal board could become more 
user based. 
 “Because the terminal is such 
a unique place, there’s not a lot of 
external expertise to determine how 
it should be operated,” he says. “We 
all bear the costs of operation, so the-
re’s no better input than the tenants’ 
and users.’”

Continued on page 41

Bruce Nicholas

John Den Boer, who farms with his family in Otterville, sells produce at 
the terminal year-round: four days a week during the growing season 

and three days a week for the balance of the year.
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POST-WAR DEVELOPMENT LED TO TERMINAL CONSTRUCTION
The Ontario Food Terminal has been a success in its cur-
rent location, says Malcolm Bird, an associate professor 
of political science at the University of Winnipeg. His gra-
duate research included a study of the terminal’s history. 
 “The old terminal was at the St. Lawrence Market (prior 
to 1954) and that was a total mess with no rail and little 
truck access,” he says. “The terminal site was an important 
infrastructure development in Ontario in the post-war 
period. The government expropriated the site and all the 
wholesalers had to move at once.”
 Although officials conceived the terminal in 1947, the 
core of the current structure wasn’t built until the early 
1950s. 
 “At the time, wholesalers couldn’t get the capital toget-
her, and refrigeration was very expensive,” Bird says. “Even 
obtaining steel was a challenge. The original plan was to 
build the terminal immediately after the Second World 
War. (The terminal) only got built in 1954 once pressure 
mounted to obtain the steel required to finish the job.”
 On the surface, the terminal appears to be a govern-
ment asset like the Liquor Control Board of Ontario, but 
significant differences exist, he says. 
 The terminal “is basically a government-run co- 
operative owned by the wholesalers,” Bird explains. The 
government owns the land but not the buildings, not 

unlike a condominium corporation. 
 “The concept was sold on the fact that the terminal 
would help farmers by providing access to the whole- 
sale market,” he says. “As it turned out, the wholesalers 
ran the whole thing, and the farmers never got as much 
access as they were promised.” 
 Nonetheless, Bird sees the current terminal as a huge 
benefit to the province. 
 “The Ontario Food Terminal has benefited the people 
of Ontario enormously and has paid for itself many times 
over,” he says. “It’s an excellent example of the state inter-
vening in the marketplace to facilitate competition.” BF 

The Ontario Food Terminal has invested more 
than $45 million in improvements over the last 

several years.
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Continued from page 38
Looking ahead
As OFT stakeholders roll out their 
plans, they recognize that the OFT’s 
location is not necessarily settled.
 History has shown that a different 
government may see things differently.  
 “We never know if the decision is
permanent,” Bamford says.  
 “We went through this in 2011-12 
under a previous government. We 
didn’t know anything about those 
plans until they only required a signa-
ture. This time, there was a lot more 
engagement between government and 
stakeholders.”
 Given the possibility of future re- 
evaluations, Robertson of the OFVGA 
stresses the importance of continued 
education efforts. 
 “As an industry, we have to educate 
the public and government on the im- 
portance of the food terminal and the 
food distribution system in Ontario 
because another government may 
wonder: ‘There are 40 acres of down-
town land here. Why can’t we move 
the terminal?’” she says.

 Minister Clark admits opportu-
nities exist to review the site’s desig-
nation as a provincial employment 
zone. But the OFT “is critical for the 
certainty of the area, especially consi-
dering the opportunity for expansion 
and investment,” he adds in an inter-
view with Better Farming. 
 For the time being, however, the 

OFT will remain a central hub for the 
province’s growing appetite for fresh 
produce from Ontario and around 
the world. 
 And Den Boer is optimistic about 
the terminal’s future. “All the people 
involved are now marching to the 
same tune, and I’m really happy about 
that,” he says. BF
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Most transactions at the terminal involve product 
inspection and price negotiation. The terminal serves as 

“the stock exchange for fruits and vegetables,” 
says Bruce Nicholas, the Ontario Food Terminal’s general manager.
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Unlike many Ontarians, Rodney 
Jones does not wake up to the urgen-
cy of notifications on a cellphone or 
computer. 
 Rather, for much of the year, he 
wakes to the peaceful sight of his 
sheep grazing on pasture.
 At the end of October, Jones pur-
chased his first cellphone. He still has 
no email or social media accounts. 
Perhaps the absence of online con-
nectivity strengthens his connection 
with his land and sheep. 
 Jones developed an interest in 
farming in his childhood, growing 
up on a Sunderland-area beef farm. 
When he was ready to start his own 
farm 32 years ago, Jones bought a 
50-acre property in the Township of 
Scugog. Continuing the family tradi-
tion, he started his operation with a 
beef herd.
 But, about two decades ago, Jones 
decided to transition to sheep. 
 “As I got older, (cattle became) 
harder to manage (on my own) and 
I always liked sheep. So, it was an 
opportune time to get into the sheep 
business,” Jones says.
 For over 20 years, Jones also ran 
a septic pumping business, but he 

transitioned to farming full time nine 
years ago. 
 His herd is mostly North Country 
Cheviot ewes, but he also has a few 
Rideaus and some Suffolks. All the 
animals are bred to a Dorset ram, 
he says. Jones runs about 200 ewes 
throughout the year and lambs year-
round.
 In addition to taking excellent care 
of his herd, Jones also prioritizes land 
conservation.    
 He won the 2018 Ontario Sheep 
Pasture Award for his dedication to 
environmental and pasture improve-
ments and management, an Ontar-
io Sheep Farmers, Ontario Forage 
Council and Mapleseed joint release 
from Nov. 2018 says. 
 Jones keeps his herd on pasture 
for most of the summer and began 
rotational grazing five years ago. In 
addition to his 50-acre farm, Jones 
uses another 50 acres owned by a 
neighbour. 
 Jones rotationally grazes 35 acres, 
with each pasture split into three-acre 
parcels. He moves the sheep every 
three or four days. 
 This longer rest period between 
grazing each pasture has reduced 

the incidence of parasite infections 
in his herd. He has also experienced 
less sheep and lamb mortality since 
beginning this best management 
practice, the release says.
 Jones loves what he does and looks 
forward to continuing to produce 
quality products for consumers.
   
What are your roles on your 
farm?     
I am the manager and operator.

How many people does your 
farm operation employ?     
Just myself.

Hours you work per week? 
About 42 hours. 

Hours in the office per day? 
Maybe about 10 minutes. 

What are three items that are 
on top of your desk?     
A ledger, bookkeeping documents 
and my telephone.  

Email or text?     
I don’t have a computer and I just got 
a cellphone.

SHEEP FARMER 
LIVES THE DREAM              

A Durham Region farmer strives every day to produce quality lambs and protect the land.
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Rodney Jones’s herd is mostly North Country Cheviot ewes, 
but he also has a few Rideaus and some Suffolks.
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What do you like best about 
farming? 
I enjoy watching the sheep during 
their first time out in the pasture after 
the winter months. 
 I like walking around and watch-
ing sunsets. 
 I also enjoy fixing the fences 
around my rotational grazing pas-
tures for the sheep.

What do you like least?   
Taking the strings off round bales in 
the wintertime.

What does your family think of 
farming?   
They recognize all the hard work that 
I put into the farm and caring for the 
animals.

What’s the most important 
lesson you’ve learned?  
Every day is a challenge and try to 
stay on top of things the best that you 
can. 

What are the biggest challenges 
you face in the industry? How 
have you addressed them?    
Lambing. I try to be very observant 
and address small problems before 
they become overwhelming.

What do you think are the most 
exciting opportunities in the 
industry? 
The sheep industry is a good one to 
be in.
 The most exciting opportunities 
are the increasing demand for lamb 
and promoting lamb to Canadian 
consumers.
 Maintain your herd and try to 
produce a good product.

If you could send a message to 
non-farmers, what would you 
say about the industry?   
Buy local to support producers in 
your area.

What’s your top goal? 
Keep the bills paid and keep doing 
what I enjoy.

How do you define success?   
Being happy with what you are doing.

If you weren’t a farmer, what do 
you think you’d be doing for a 
living? 
I’d be back into the sewage-pumping 
business. 

Is your farm vehicle messy or 
neat?   
I would say that my farm vehicle is 
fairly tidy.

What was the last piece of shop 
equipment you bought?  
The last thing I bought was a loader 
tractor.  

How do you support your men-
tal health during the busy times 
of the year?     
I phone my girlfriend Hilda Balling to 
get advice.
 I try to keep solutions in my mind 
to handle problems. 

What are your hobbies or recre-
ational activities?     
I play scrimmage hockey in a local 
men’s league.

What was the last book you 
read?     
Life – How did it get here? By evolution 
or by creation? by Watch Tower Bible 
and Tract Society.

How often do you travel?     
We try to get away twice a year. 

Where did you last travel to?     
Cuba.

What’s the best time of day?      
When the sun is going down and the 
work is all done. 

What was your most memorable 
production year?      
Every year has its challenges and 
blessings.
 My worst year was when the herd 
contracted Cache Valley virus in 
2017. There is no cure for it. The virus 
is spread by mosquitoes and you can’t 
vaccinate against it. The herd just has 
to become immune to it. I lost quite 
a few lambs that winter from this 
disease. BF
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Better Farming is the professional farmer’s
trusted source for insight and analysis.
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BUILD A POSITIVE     
WORK CULTURE     

Producers can realize benefits for their operations by developing the right team and work environment.

Work culture is a topic that’s buzzing 
around the business world. Though 
some individuals might associate the 
idea with trendy start-ups or billion- 
dollar tech leaders, building a positive 
work culture is relevant for any 
company. 
 “Every business has a culture 
whether it is intended or not. It is 
about the atmosphere of the work-
place as seen through the eyes of the 

employees or 
the percep-
tions of the 
customers,” 
Kathryn Doan 
told Better 
Farming. She is 
director of 
global business 
development 

and technology at AgCareers.com. 
This role gives her insight into all 
types of workplaces in the agri-food 
industry. (AgCareers.com, like Better 
Farming, is a Farms.com company.)
  “Culture is influenced by the 
attitude and approach of all levels of 
staff, from the senior management to 
the most junior team members, and is 

expressed through their everyday 
behaviours,” Doan added. 
 To dig into how to build a positive 
work culture in the ag industry, Better 
Farming spoke with four experts in ag 
business: 
 Doan 
 Dan Hawkins, a grain marketing 
 adviser with Farmlink Marketing 
 Solutions in Saskatchewan
 Janice Goldsborough, a human 
 resource consultant with Mani-
 toba’s Keystone Agricultural 
 Producers and a board member of 
 the Canadian Agricultural Human 
 Resource Council 
 Heather Watson, the executive 
 director of Farm Management 
 Canada 
 These individuals offered their 
understanding of the opportunities 
and potential pitfalls of building work 
culture in the ag industry.

Define your culture
You can deliberately and uniquely 
cultivate workplace culture to suit 
your farm or business. 
 “There’s no one right or wrong 
culture; every organization is differ-

ent,” Goldsborough said. 
 “The way I see work culture is how 
everyone gets along within the 
organization, as well as the manage-
ment style. Some (workplaces) 
encourage participative involvement 
in decision-making, and some work 
very closely in teams,” she added.
 And this culture is tied to your 
business’s mission and vision. 
 “You need a mission and a vision 

that everybody 
is willing to 
buy into,” 
Hawkins 
explained. 
 The buy-in 
allows owner- 
operators and 
managers to 
build effective 

teams that can work cohesively.   
 “Work culture is very important 
especially for the recruitment process 
– finding somebody who’s going to fit 
into that culture. It’s important that 
an organization defines itself so that, 
when it brings people in, it’s getting 
good fits,” Goldsborough said. 
 People will identify with different 

Janice GoldsboroughKathryn Doan
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You can deliberately and uniquely cultivate workplace culture to suit your farm or business. 
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work cultures depending on their 
beliefs, values and lived experiences. 
 “Culture is cultivated by our 
surrounding environment and the 
people within that environment. It is 
important, as a manager, to deliber-
ately build the work culture that fits 
with your own or, as an employee, to 
become part of a work culture that 
fits your belief system. Is your work 
culture fast-paced or relaxed? Collab-
orative or competitive? Nurturing or 
independent?” Watson said.
 “Farm managers must be proactive 
and deliberate when building their 
management systems to create the 
environment for the team to thrive 
and perform at its best,” she added. 

Benefits and concerns
A clear sign of a positive work culture 
would be team members who enjoy 
coming into work, Doan said. 
 Beyond that, “probably the biggest 
(sign of a positive work culture) is 
retention. If (companies) have a good 
work culture, people are not going to 
want to leave,” explained Goldsbor-
ough. “Organizations are going to 
have low turnover and productive, 
happy employees who are good 
ambassadors for the organizations.”
 Watson agreed.
 “A positive work culture will 
attract and retain the best talent, 
therefore contributing to business 
performance,” she said. “An effective 
work culture is a culture where the 
people involved feel valued and 

trusted with an 
opportunity to 
perform and 
grow.”
 A culture of 
respect and 
inspiration will 
help keep 
employees 
loyal to a 

company and attract new talent. 
 The ability to retain and empower 
employees is particularly important 
in agriculture because “attracting 
employees can be difficult,” Goldsbor-
ough explained. 
 The work can be hard, dirty or 
seasonal but, “when you have a good 
work culture, you have happy em-

ployees who tell their friends.”
 Building a positive work culture 
can have tangible outcomes for 
productivity and the bottom line. 
Happy employees feel valued, and an 
atmosphere of cohesive culture and 
common goals makes them feel 
invested in the operation. 
 Those employees are efficient, 
determined and productive, and “the 
organization is going to build a 
reputation in the industry,” Goldsbor-
ough said. 
 Through productivity improve-
ments and company reputation, work 
culture can translate into detectable 
changes in a company’s bottom line.   
 The “tangible effect is sheer 
corporate profitability,” Hawkins 
added. 
 Problem-solving or conflict 
resolution is another situation in 
which a positive work culture (or the 
lack thereof) may become apparent. 
“You can hear it in tone and involve-
ment and a desire for the business to 
succeed,” Hawkins said. Work culture 
is reflected in “free and open commu-
nication” and “respect for other 
people’s opinions.
 “A lot of issues that come up can be 
solved by understanding who fits 
where and the defined goals for the 

operation,” he added.
 Conversely, a negative work 
culture can have tangible conse-
quences for business operations. 
 “Dysfunctional work culture can 
result in the inability to attract talent, 
underperforming employees and 
employee turnover, which can 
severely impact the performance, 
sustainability and growth potential of 
the business,” Watson said.   
 Poor work culture can even stunt 
business growth. 
 “Those (businesses) that don’t 

necessarily 
foster a 
healthy culture 
and open 
relationships 
tend to (reach) 
a certain size 
and then can’t 
manage 
anymore 

because they can’t establish teams,” 
Hawkins added. 
 In addition, as people learn of a 
company’s poor work culture, they 
are less likely to want to be associated 
with the business – either as an 
employee or a customer. 
 “When you have an organization 
with a toxic work culture, word gets 

Dan HawkinsHeather Watson

Happy employees feel valued, and an atmosphere of cohesive culture  
and common goals makes them feel invested in the operation.
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out – especially in this age of social 
media,” Goldsborough said. “You 
start seeing high (employee) turn-
over.” It becomes harder to recruit 
staff. 
 And consumers don’t want to 
patronize companies that treat their 
employees badly, she added.

Shifts in ag 
The ag industry is unique because of 
how readily people identify as being 
passionate about farming and food 
production, Doan said. 
 While that dedication opens 
opportunities for building an excep-
tional workplace culture, it can also 
present challenges. 
 “One of the unique aspects of work 
culture in agriculture is the tie to 
family, legacy and tradition. In total, 
98 per cent of (Canadian) farms are 
family owned and operated,” Watson 
said. 
 “Work culture is closely linked to 
family culture passed down through 
the generations. This can be an 
advantage to some farm families. 
(But) it’s a disadvantage to others 
where work culture clashes with 
changing values and belief systems 
brought by new generations and 
people on the farm.”   
 Younger people are also more 
likely to be conscious of the concept 
and effects of work culture. 
 “Younger generations are more 
educated than we’ve seen in the past,” 
Goldsborough said. “Young people 
are learning about things like work 
culture at the university level.”
 They take this knowledge back to 
the farm and look at different indica-
tors of business success, she added. 
 Indeed, younger adults in agricul-
ture bring a fresh perspective to 
businesses, Hawkins said. 
 “I’m seeing it in the younger gener-
ation – they’re thirsty for knowledge, 
they want to do things that they’re 
good at, and they will seek help in 
areas they feel they’re not strong in. 
It’s the changing of the times,” he said.  
 Those changes may necessitate a 
shift in work culture. 
 “As farming becomes more 
complex and requires more and 
diverse team members, these work 

cultures can be further challenged by 
newcomers to the farm. It’s important 
to reflect on the work culture on your 
farm and the opportunities and 
limitations it may bring now and into 
the future,” Watson said.  
 The industry isn’t the only thing 
that’s changing; a shift in workforce 
attitudes is also occurring. 
 New generations “still have the 
same values, but how they prioritize 
things has changed over the years,” 
Goldsborough said. Younger people 
often think “it’s not worth me losing 
my health and precious personal time 
for the sake of running the farm or 
making money.
 “Young people have different 
expectations,” she explained. “Millen-
nials want things like work-life bal-
ance and they want to be involved in 
decisions. If you can create a work 
culture in the farming industry that 
takes all of that into consideration, 
you’re going to have employees who 
are looking for new and innovative 
ways to run the farm.”

Invest in your work culture 
Farming is a high-pressure and 
time-consuming occupation so, 
traditionally, “self-development in 
the ag sector isn’t necessarily top of 
mind on a lot of farms,” Hawkins 
said.
 But most farms “are multi-million-
dollar enterprises,” he added. “Take 

lessons from other businesses outside 
the ag industry and implement (those 
learnings) in your operation.”
 So, how do you build an effective 
work culture that feeds a positive and 
productive business environment?
 “The best way to get buy-in is to 
get people involved,” Goldsborough 
said. “Talk to your employees” to find 
out what is and isn’t working. 
 “When people are able to give their 
opinion, they feel good,” she added. 
“People want to be asked, not told.”
 “Clear expectations, good commu-
nication, and a willingness to invest 
in your business and your employees” 
are also important elements, Hawkins 
said. 
 All the experts interviewed 
stressed communication is a key 
component of culture-building. 
 “One of the most important things 
a farm manager can do is establish a 
clear process for communication – 
between the management team, 
employees and other stakeholders,” 
said Watson. “Communication will 
help the team build trust with one 
another as expectations, concerns and 
ideas are voiced in such a way that 
decision-making is efficient and 
effective.”
 Some farmers or business owners 
may be thinking “‘We’ve always run it 
this way, why change?’ Well, because 
your workforce is changing,” Golds-
borough said. “It’s never too late.” BF

“The best way to get buy-in is to get people involved,” Janice Goldsborough 
said. “Talk to your employees” to find out what is and isn’t working. 
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Cold weather and snow storms 
greeted North American farmers as 
they began the 2019 harvest season. 
 October brought historic blizzards, 
extreme cold and wet weather to 
most of the North American crop-
intensive regions. Harsh winter 
weather hit the U.S. Midwest and 
Northern Plains, the Canadian 
Prairies, Ontario and Quebec, 
delaying harvest. 
 And 2019 was one of the slowest 
harvests on record for farmers across 
North America. As of Nov. 24, 
American producers still had to 
harvest about 13 million acres of corn 
and 4.5 million acres of soybeans. 
These acreages equated to roughly 2.1 
to 2.3 billion unharvested corn 
bushels and 200 to 220 million 
unharvested soybean bushels. 
 Since producers still had so much 
of their crops in the field, the U.S. 
Department of Agriculture extended 
its weekly crop progress reporting 
into December. Normally, the 
department releases its last crop 
progress report at the end of Novem-
ber, as harvest is typically finished 
then. 
 Canadian farmers also faced 
significant harvest challenges.
 In Ontario, as of mid-November, 
farmers had harvested 80 to 85 per 
cent of their soybeans but only 20 to 
25 per cent of their corn. 
 In Western Canada, frequent rain 
and untimely snowfall caused a long 
and frustrating harvest season. The 
Prairies had between 2 and 4 million 
acres of canola buried under snow, 
market analysts estimated. In Novem-
ber, meteorologists predicted a long 
and frigid winter for Western Cana-
da, meaning producers would likely 
have to wait until the spring to 
harvest any remaining crops. 
 Those North American harvest 
conditions alone may have been 
enough to cause stress but the corn 
crop that many farmers struggled to 

harvest matured late as a result of the 
delayed and difficult spring planting 
conditions. 
 Without sufficient heat late in the 
growing season, the corn crop dried 
down slowly. In Ontario, growers 
reported moisture levels over 30 per 
cent. In the United States, moisture 
levels varied by region; in the north-
ern areas, for example, moistures 
were typically 20 per cent or higher. 
 So, farmers across North America 
had to dry this high-moisture corn. 
 But, as winter set in much earlier 
than expected, the propane industry 
faced significant demands. In addi-
tion to the high demands for corn 
drying, people needed propane to 
heat their homes and their barns. 
 The increased demand from a 
colder-than-normal fall coupled with 
higher-than-normal corn-drying 
needs resulted in late-November 
propane prices that were 20 per cent 
higher than the month prior. 

 Reportedly, some U.S. producers 
had to wait up to a week before they 
received propane for grain drying as 
companies had to supply propane for 
household and livestock and poultry 
barn heat first. In late November, 
multiple states were drying corn at 
the same time and total national 
propane use was up two or three 
times higher than the same period a 
year ago. 
 The typical household uses two to 
three gallons of propane per day for 
heating. New, larger dryers – which 
have the capacity to process 2,000 
bushels of grain per hour – can burn 
between 15,000 to 18,000 gallons. 
This daily dryer usage equates to two 
transport loads. 
 Between late October and mid 
November, regional propane short-
ages in the U.S. Midwest caused a 
total of nine states to make emergen-
cy declarations. 
 The states were Iowa, Minnesota, 

FARMERS FACED A  
2019 PROPANE CRISIS

Logistical problems, coupled with weather challenges, sent ripple effects throughout the ag industry.
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Early in the harvest season, farmers, suppliers and  
distributors all underestimated the demand for propane. 
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Wisconsin, North Dakota, South Dakota, Illinois, Kansas, 
Missouri and Nebraska. 
 No U.S. propane production shortage occurred; indeed, 
American propane supplies were near a five-year high. 
Propane distributors simply could not keep up with 
demand. Early in the harvest season, farmers, suppliers 
and distributors all underestimated the demand for 
propane. 
 And the early onset of winter did not help the shipment 
logistics, as reports indicated truck drivers sometimes had 
to wait 24 to 48 hours for safe road conditions. In short, 
the propane industry had a logistical nightmare.  
 Plenty of supply existed in Canada, too, but the CN Rail 
strike, which lasted from Nov. 19 to 26, caused delivery 
delays and stoppages. 
 In Canada, manufacturers mainly produce propane in 
and around Alberta, and they transport this fuel by rail to 
Ontario and Quebec. The latter province, for example, 
receives about 85 per cent of its annual propane by train. 
The ongoing truck driver shortage in Canada further 
exacerbated the logistical challenges, as trucks also help to 
deliver the fuel. 
 In some senses, the CN Rail strike in Canada caused 
more concern among farmers than the issues in the 
United States because the strike affected the total Canadi-
an propane distribution system. Quebec’s provincial 
propane inventory ran dangerously low and many Ontario 
producers had to delay harvest until the strike was 

resolved. In the U.S., the propane shortage was almost 
exclusively felt by the farm sector. 
 Typically, we have spikes in demand and prices on 
propane and natural gas every year around November. 
The situation seems to become severe every five years or 
so. To mitigate your risks, book your needs at the end of 
August to avoid a lack of supply and higher prices. BF

Maurizio “Moe” Agostino is chief commodity strategist with 
Farms.com Risk Management and Abhinesh Gopal is head 
of commodity research. Risk Management is a Farms.com 
company, as is Better Farming. Visit RiskManagement.
Farms.com for more information.
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The most “cultivated” auction of the year is back! 
Help support AALP’s legacy of excellence by 
joining us for an evening of excitement.

Saturday, Feb. 29, 2020    
Delta Guelph Hotel, Guelph, ON

Buy your tickets today! 
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In Ontario, as of mid-November, farmers  
had harvested 80 to 85 per cent of their soybeans 

but only 20 to 25 per cent of their corn. 

http://farms.com/
http://farms.com/
http://farms.com/
http://aalpdreamauction.com/
http://www.ruralontarioinstitute.ca/
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DALE

COWAN

C R O P S :  Y I e L D
M A T T E R $

PLAN FOR GOOD    
THINGS TO HAPPEN   

Review your soil tests, field scouting observations and other crop data to assist in your planning for 2020.

We have all heard the saying that 
failing to plan is planning to fail. 
 During the 2019 crop year, envi-
ronmental conditions beyond our 
control may have blown up our best-
made plans. But does this situation 
mean we should stop planning? Of 
course not.
 Planning is a proactive activity 
that should consider all aspects of the 
farm operation, including field ac-
tivities, crop marketing and financial 
planning. 
 This month, we will focus on crop 
production and marketing so we can 
take a deeper dive into the planning 
processes. 

Crop production plans
Planning costs nothing, other than 
your time – which is well spent. 
Planning provides an opportunity 
to tear your processes apart and ask 
yourself a lot of probing questions. 
Why do I complete field operations a 
certain way each year? Does a better 
way exist?   

 Start with a field inventory and 
make a list of fields with current soil 
tests. This data should be from the 
past four years. If you don’t have cur-
rent soil tests for all your fields, plan 
when you will address this gap.
 Soil tests reflect the nutrient status 
of your fields and these results are 
a direct reflection of how you have 
managed your fields since the last test. 
 If soil test levels are decreasing  
over time, then your nutrient man-
agement decisions have likely re-
moved more nutrients than you are 
applying and you must build up 
nutrients. Conversely, if the levels are 
increasing, you may be addressing 
nutrient deficiencies or perhaps you 
are applying more nutrients than nec-
essary for your production targets. 
 By reviewing changes in nutrient 
levels over time, you can adjust your 
fertility programs as necessary.
 Remember, mineral fertilizers 
aren’t the only source of nutrients; 
manure, biosolids and compost count 
too. 

 Another good reason to analyze all 
fields is so you can rank them from 
highest to lowest nutrient needs. 
 You can use this information to 
determine a more targeted approach 
to nutrient applications if cashflow 
dictates reduced spending. In such 
situations, you can reduce expendi-
tures on high-testing fields (or field 
areas if you are practicing site-specific 
management) and maintain applica-
tions on the fields with the greatest 
need. 
 In contrast, arbitrarily cutting back 
on nutrient applications across all 
fields carries risk. If you follow this 
blanket approach, you may unin-
tentionally reduce overall yields and 
income. 
 Often, by undertaking this crop 
production planning with your ag 
retailer, you can help to expedite the 
exercise and incorporate the 4R Nu-
trient Stewardship requirements.
 You can also use a field inventory 
to help establish or review your crop 
rotation sequence, and for seed order 
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Planning provides an opportunity to tear your processes apart and ask yourself a lot of probing questions. 
Why do I complete field operations a certain way each year? Does a better way exist?
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planning. Typically, together with 
your seed dealer, you should match 
yield characteristics with hybrid and 
variety strengths. 
 You should review your field 
observation data for field diseases, 
soybean cyst nematode challenges, 
weed resistance, drainage, compac-
tion and soil health, too. You can use 
this information to choose seed traits 
and treatments, and to plan your 
in-season crop management.
 In my view, resistance manage-
ment is our biggest single threat 
to production agriculture. Weeds, 
insects and diseases can all develop 
resistant biotypes if we do not man-
age our control strategies correctly. 
We need unparalleled stewardship of 
our control measures to maintain the 
longevity of our products.
  You should discuss best practices 
with your input suppliers, as well as 
with your seed and crop protection 
representatives. 

Grain marketing plans
Developing a grain marketing plan is 
also a worthwhile process to under-
take. Let’s take the example of corn 
marketing.
 The corn market involves two 
main components: getting as many 
acres planted as possible and, once 
planted, buying the grain at the lowest 
price possible.
 From January through June, the 
market tries to encourage farmers 
to plant corn through price rallies. 
Between July and the end of harvest 
season, the market tries to buy grain 
at the cheapest price.
 When a production issue arises, 
the market reacts. So, growers need to 
position themselves to take advantage 
of such market reactions. 
 The 2019 growing season provides 
a great example. Because producers in 
the eastern Corn Belt could not plant 
all their intended corn acres, both fu-
tures and basis levels increased. As a 
result, growers had a great opportuni-
ty to market corn at profitable levels. 
The 2019 new-crop corn price peaked 
in Ontario on June 20 at $5.86/bushel 
for grain delivered to the elevator at 
harvest. 
 You can use a good marketing 

plan to help capture the upward price 
moves. Otherwise, you may simply 
sell your grain when you need the 
cash and that timing may not coin-
cide with optimum pricing.

Get started
We’ve never had greater access to 
sophisticated resources to help us be 
better agronomists and better farmers 
than we do today. In contrast to pre-
vious generations, we have superior 
plant genetics, strong crop protection 
products, effective risk management  
tools, cutting-edge precision ag 
equipment, effective integrated 
management systems and useful data 
management tools. 
 We must analyze our operations 
with a critical eye and figure out the 
top three things that are affecting 
profitability. Understandably, many 
people will likely gravitate toward 
the cost of inputs. However, I walked 
many fields this year and saw my fair 
share of production issues. 
 Cheaper nitrogen or potash would 
not have provided the solution to 
these problems. 
 It’s important to stick to only three 
areas for improvement at a time. If 
your list is too long, odds are that you 
won’t capitalize on very many of the 
items on it. 
 Evaluate your needs before we 
enter the trade show season. That 
way, when you attend such events, 
you can seek the expertise you need 

rather than coming home with some-
one else’s idea of what they think you 
need. BF

Dale Cowan, CCA-ON, 4R NMS, is 
a senior agronomist with AGRIS Co-
operative Ltd. and Wanstead Farmers 
Co-operative Ltd. 

You can use a good marketing plan to help capture upward price moves.
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PATRICK 
LYNCH

C R O P S :  T h E  
LY N C H  F I L E S

2019 was quite the year.  
 We had a lot of “experiences” last 
year. I am not sure how much we can 
learn from some of them. 
 For example, some later-planted 
soybeans yielded better than earlier- 
planted beans, and some late-planted 
corn yielded surprisingly well. On the 
other hand, we had some terrible 
crops. Farmers ripped up over 
250,000 acres of winter wheat, 
Agricorp reported. And producers 
had over 275,000 unseeded acres.
 The best answer we can come up 
with for all the unexplainable situa-
tions in 2019 is the weather. 
 Several things that happened in 
2019 – like planting soybeans late and 
getting great yields – are not apt to 
happen in 2020. So, when you make 
your crop plans for 2020, you must 
balance your experiences from 2019 
with your experiences over the last 
few years. 
 I asked several people what 
happened in their areas. What did we 
learn from 2019?
 First, you must be ready to plant. 

More than one farmer told me he or 
she was out planting while other 
producers were making final repairs 
to their equipment. 
 Before some farmers put their 
planters away, these growers get their 
equipment ready to plant the next 
crop. Producers have no reason to 
replace worn cultivator feet in season; 
do this work in the winter, one farmer 
said. 
 Growers with heated shops were 
more ready for the start of the season 
than producers without such work-
spaces, another farmer commented. If 
you don’t have a heated shop, maybe 
you should plan for one.
 Next, let’s look at keeping full-
season hybrids for the duration of 
your corn-planting window. I was 
surprised by the number of acres 
farmers planted with full-season 
hybrids in June. 
 As we were trying to harvest in 
mid-November, growers who 
changed hybrids in the spring and 
could combine in the fall were glad 
they switched. Some growers did not 

change silage hybrids and ended up 
harvesting wet silage in late October. 
 You need to switch hybrid maturi-
ty when planting grain corn or silage 
corn late. Even if a full-season hybrid 
worked this year, it is not a good idea 
for next year. Once we lose heat units, 
we do not get them back. 
 Heat units are measured using 
overnight low and daytime high 
temperatures. Heat units imply hours 
of sunlight and hours of heat. And 
heat units in late September are not 
the same as heat units in early 
August. 
 More hours of sunlight in August 
are associated with 100 heat units 
than hours of sunlight associated with 
100 heat units in September. Thus, 
August heat units are more valuable. 
Corn needs hours of sunlight and 
heat. 
 Maybe those of us who experi-
enced the problems of planting 
full-season hybrids should have been 
more vocal.
 In the spring, manure spreading 
delayed many growers. Growers who 

REFLECTIONS ON        
THE 2019 SEASON     

As we plan for 2020, we need to consider lessons from last year and remember we faced several anomalies.

Never give up on a crop.

http://betterfarming.com/
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did not have to apply manure before 
planting could seed earlier. These 
producers had less compaction and 
their crops got off to a better start. 
 You should have enough manure 
storage so that you never have to 
apply manure in the spring before 
you plant corn.
 Alfalfa fields commonly thinned 
out in Ontario, Quebec, much of the 
northern U.S. dairy areas and the 
Maritimes. Farmers who reacted and 
replanted, instead of waiting to see 
what would happen, were well 
pleased. 
 Fields interseeded with an annual 
rye grass gave good forage yields in 
the second and third cuts. Even I was 
amazed at how well these forages did. 
 Some growers seeded through 
established stands, not knowing what 
was dead and what was alive. Where 
alfalfa was alive, the grass did not 
catch. Where the alfalfa was dead, the 
grass grew. 
 In the spring, I expect we will see 
farmers seeding more poor stands 
with annual rye grass.
 The 2019 growing season also 
reinforced that tile drainage pays off. 
Tiled fields were ready earlier than 
untiled fields. If you have some 
untiled land and are thinking about 

Fields interseeded with an annual 
rye grass gave good forage yields 

in the second and third cuts. 
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either buying more land or tiling, the 
latter option is probably the better 
route to go. Even in a dry year, tiled 
acres yield better than untiled acres.
 In 2019, crop rotation really shone. 
Fields with good rotations handled 
the growing season stresses better. 
This trend was really noticeable with 
soybeans; better rotations equalled 
better yields. We see this result every 
dry year. 
 Growers with full-time jobs were 

at a disadvantage if they could only 
plant on the weekends and the 
window in which they wanted to 
plant was wet. If you are one of these 
producers, you may want to consider 
hiring someone to plant for you when 
the soil is ready.
 In a similar train of thought, few 
“farmers are good with cattle and 
crops. Too often, on livestock farms, 
crops are second to livestock,” 
someone commented. In these 

situations, producers may want to 
consider paying someone to plant for 
them.
 Relatedly, he or she who hesitates 
is lost. Too many growers held back 
when they should have been planting, 
several people said. 
 One producer shared his experi-
ences in the spring. “I was planting 
and the neighbours were waiting for 
it to get drier,” he said. “Later, they 
planted into ground that was just as 
wet as what I planted into. Most years, 
we get 100 hours to get all the spring 
crops in. This year we did not. 
 “You can’t wait for the ideal 
planting conditions.” 
 Having Agricorp’s unseeded 
acreage benefit was a great help in 
2019. It allowed growers to still get 
some returns. Later, some farmers 
could plant alternative crops for cover 
or feed. Everyone should have this 
coverage.
 We also saw that glyphosate-
resistant fleabane is everywhere. 
Some growers may have planned to 
use a preplant herbicide program that 
would control fleabane in the two- to 
three-inch range but, when the 
producers finally made it into their 
fields, the weeds were two-feet high. 
So, these farmers should have 
switched to a program – such as 
2,4-D – that could kill fleabane at this 
stage. 
 Many growers who did not put 
together a weed control program for 
glyphosate-resistant fleabane learned 
the consequences. 
 In the 2020 growing season, every 
soybean field in Ontario must have a 
program to control this weed. Ask 
your neighbours what their programs 
are.
 The last word comes from Ryan 
Benjamins, a certified crop advisor in 
the Lambton area who I asked for 
ideas for this article. 
 “Don’t give up on a crop. We had 
some very impressive yields on 
late-planted crops that, during the 
year, did not look very good,” he 
said. BF

Consulting agronomist Patrick Lynch, 
CCA-ON, formerly worked with 
OMAFRA and Cargill.www.echo.ca

             CS590-18” 

                                                59.8 cc

  Available at these participating ECHO Dealers:

              CS490-16”
 

                                                50.2 cc

    CS620P-16”

                                59.8 cc

    CS501P-16” 

                             50.2 cc

                    Dependable , hard working

                                                        Chain Saws

            Professional or homeowner,
           choose the saw that’s right for you from this

 POwEr  PACKED  LINEUP 
CS355T-14”  

                  35.8 cc

   CS310-14”   

                 30.5 cc

      CS361P-14”

                    35.8 cc

Grassie  .  .  .  .  . Ag & Turf Power Service   .  .  . 905-945-4848
Orillia   .  .  .  .  .  . Allan Byers Equipment  .  .  .  .  . 705-325-2746
Brantford  .  .  .  . Antler’s Equipment  .  .  .  .  .  .  .  . 519-753-6433
Brodhagen  .  .  . B&K Tire and Battery  .  .  .  .  .  . 519-345-2248
New Dundee  .  . Coleman Equipment Ltd  .  .  .  . 519-696-2213
Rockwood   .  .  . Connect Equipment Corp  .  .  . 519-856-9512
Belmont   .  .  .  . Dale’s Equipment Centre .  .  .  . 519-644-0670
Winchester   .  . Dan R Equipment .  .  .  .  .  .  .  .  . 613-673-5830 
Castleton  .  .  .  . Doug’s Small Engines  .  .  .  .  .  .  . 905-349-3027
Meaford   .  .  .  . Earth Power Tractors & Equip   . 519-538-1660

Stayner   .  .  . Earth Power Tractors & Equip .   .  . 705-428-3132 
Creemore  .  . Maple Valley Sales  .  .  .  .  .  .  .  .  .  . 705-466-3138
Walton   .  .  . McGavin Farm Equipment Ltd   .  .  . 519-887-6365
Stirling  .  .  .  . McIntosh Motors  .  .  .  .  .  .  .  .  .  .  .  . 613-395-3757
Limoges  .  .  . Michel Blais Sales & Service   .  .  .  . 613-443-1230
Chesley  .  .  . Robert’s Farm Equipment  .  .  .  .  . 519-363-3192   
Blenheim  .  . Southwest Small Engine Sales   .  .  . 519-676-8938
Warsaw  .  .  . T .G . Quirk Holdings Ltd .   .  .  .  .  . 705-652-8758
Millbank   .  . Zehr’s Sales & Manufacturing  .  .  .  . 519-595-7579   

mailto:andrea.gal@farms.com
http://www.echo.ca/
http://www.echo.ca/


55 Story Idea? Email andrea.gal@farms.comBetter Farming January 2020

by
RALPH 

WINFIELD
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WE MUST PRESERVE OUR 
WETLANDS AND WOODLOTS   
As our farm operations continue to evolve, we need to use best practices to protect the environment.

Over the last 50 years, we have 
removed many fence lines from farms 
as many of us no longer need this 
tool to limit cattle movement. We 
also often square off fields to make it 
easier to operate large equipment.
 Frequently, this process involves 
the draining of wetlands and/or the 
removal of woodlots to increase 
tillable acreage. In order to make 
the land more productive, we often 
systematically drain it to allow for 
earlier planting and easier harvest. 
Many of us recall the frustrating 
experience of trying to seed or 
combine wet fields. 
 However, it is not a good idea to 
reduce tree cover or drain natural 
wetlands. These areas are beneficial, 
as they provide refuge for wildlife and 
hold back overland water flow during 
high rainfall or snowmelt.
 Property tax incentives exist for 
maintaining woodlots and wetlands. 
If well managed with selective 
cutting, woodlots can generate a 
positive cash flow.
 Wetlands create a different set of 
issues. If the wetlands are considered 

provincially significant, landowners 
are eligible to be taxed at a zero 
rate. However, landowners must 
complete paperwork each year for 
the Conservation Land Tax Incentive 
Program (CLTIP).
 Land that is eligible for a 100 per 
cent property tax exemption under 
that designation includes only:
 provincially significant wetlands 
 provincially significant areas of  
 natural and scientific interest 
 habitats of endangered species
 lands designated as escarpment  
 natural areas in the Niagara  
 Escarpment Plan
  community conservation lands
 The land area must be at least half 
an acre in size and the Ministry of 
Natural Resources and Forestry must 
approve eligibility.
 Wetlands are established by a 
relatively high water table. The 
total area might be large, thereby 
connecting wetlands in adjoining 
properties. If you decide to drain a 
wetland, you may face challenges 
with your neighbours if those owners 
want to maintain their wetlands.

Personal experience     
Our 145-acre home farm contains 
two areas with provincially significant 
wetlands. They are both naturally 
occurring because of the lay of the 
land. See the profile map on page 57. 
 The wetland known as the Pitcher 
Plant Bog is adjacent to the North-
South Road. This bog has almost 
year-round visible standing water.
 In 1972, the Ministry of Natural 
Resources planted trees around 
much of the bog. In one large area, 
the ministry interspersed pine and 
black walnut trees. The pine trees 
stopped the walnut trees from 
branching out and becoming 
crooked. 
 The black walnut trees eventually 
killed the pine trees, leaving only the 
now tall walnut trees. However, the 
dead and leaning pine trees are not an 
attractive sight! 
 The pine trees are not large enough 
to harvest but our family could have 
used them for firewood after 1982, 
which was the year the agreement 
terminated. Prior to that year, tree 
cutting was not permitted.

An aerial view of this farmstead shows the desired wind protection by trees at the north end. Previous 
generations planted the initial trees in 1905 when Edmund Zavitz promoted farmstead windbreaks.  

mailto:andrea.gal@farms.com
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 The area is indeed a bog. If you – carefully – jump up 
and down on it, you can feel the wave action underfoot. 
Previous generations used the area as pasture. My father-
in-law told me about having to rescue a horse that had 
broken through the surface.
 The second wetland area is directly south of the central 
water collection channel for farmland surface drainage 
and just north of Kettle Creek, which runs through the 
south part of the farm. 
 Previous generations also used this area as pasture for 
many years. The creek was the major water source for the 
livestock during those years. This practice is not recom-
mended now as it causes serious stream bank erosion and 
pollution.
 At present, our family has just over 19 acres of provin-
cially significant wetlands. This acreage is eligible for the 
CLTIP.
 To maintain eligibility, every year, the landowner must 
declare to the Ministry of Natural Resources and Forestry 
that none of the wetland area has been changed. By the 
way, it is advisable to check the taxed acreage each year as 
many municipal employees do not know about or under-
stand tax-exempted land areas. The acreage does not 
appear on the annual tax bill.
 I just went through the hoops and called the Municipal 
Property Assessment Corporation to verify our reduction.

Replanting trees      
Areas of many farms should be replanted with trees. 
Where steep slopes exist, even minimum or zero tillage 
will not prevent the occurrence of some erosion. Planting 
trees is the answer but the potential economic returns are 
long term and many of us cannot foresee economic 
recovery in our lifetimes.
 In my opinion, the government should consider a tax 
exemption on managed forest areas, not just the reduction 
of taxes to 25 per cent of the municipal tax rate set for 
residential properties. 
 The present tax rate creates an incentive for landowners 
to clear treed areas. Some jurisdictions or municipalities 
in Ontario do not have a tree-cutting bylaw to prevent the 
clear cutting of woodlots.

Other options       
It is noteworthy to see the renewed interest – especially in 
the United States – in contour farming. That practice 
provides constant elevation areas and paths for cropping.
 We are also seeing an interest in the contour placing of 
tile lines in larger field areas with compound slopes. We 
should consider contour farming when the geographic 
conditions are suitable. 
 Some of us older folk may remember when sidehill 
combines were readily available. The maintaining of 
nearly level threshing and cleaning sections of the com-
bine is not new technology. One of the early combine 
manufacturers in California recognized the need for a 
hillside combine over 100 years ago.
 Some of the newer rotary combine technology has 

reduced the need for specially built combines in Ontario. 
 Please do not plant and harvest crops up and down 
hills. This practice encourages soil erosion.

Conservation authorities      
Many conservation authorities in Ontario work with 
landowners to encourage the maintenance and creation of 
wetlands. Conservation authorities may also supply and 
plant trees. Both activities help prevent flooding and 
erosion, and also maintain the desired landscape of 
Ontario. 
 People are covering many acres with buildings and 
pavement every year. These actions contribute to an 
increased peaking of water-flow events in our creeks and 
rivers. 
 Dams can control peak flows. However, natural control 
using wetlands and tree cover should be an integral part of 
Ontario’s water and erosion control program.
 As relatively large landholders, we should support the 
actions of conservation authorities. 
 Some of us are old enough to remember Hurricane 
Hazel in 1954. Many conservation authorities still use that 
event as a standard to which they compare peak rainfall or 
water-flow events. 
 I still have pictures of the extreme flooding events that 
occurred in the Holland Marsh after Hurricane Hazel’s 
arrival. Growers had to remove tractors from the Holland 

Every Ontarian should read 
Two Billion Trees and Counting. 
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Marsh after the water receded and 
then totally rework the machines 
before starting them. Transmissions 
and crankcases were filled with water.
 At the same time, many homes and 
businesses in the Humber and Don 
River Valley areas of Toronto were 
destroyed. Fortunately, officials did 
not permit rebuilding in those valley 
areas.
 In addition to water erosion, wind 
erosion can also occur. 
 In the early 1800s, when people 
cleared significant acreages for 
farming or logging, wind erosion 
created very serious issues in Ontario. 
Many wind-erosion prone areas of 
the province were virtually stripped 
of topsoil. Much of the lighter or 
sandy soils were literally moved into 
fencerows, leaving no soil in fields for 
growing crops. 
 The reforestation of at least 
boundary areas was critical to saving 
our most valuable asset – our produc-
tive topsoil.
 If you want an interesting read, 
please pick up a copy of Two Billion 

Trees and Counting: The Legacy of 
Edmund Zavitz by John Bacher. It is 
available from many bookstores and 
also online. Zavitz spent his life 
actively promoting tree planting 
across Ontario to prevent soil erosion 
by wind and water after the removal 
of significant tree cover by settlers, 
wind and fire in the 1800s and early 
1900s.
 Sparks from steam-powered trains 
that travelled across Ontario in the 
1800s ignited many forest fires. And 
settlers used lumber to build houses 
and barns on their newly cleared 
farmsteads.

Conclusions       
We must support our local conserva-
tion authorities as they work to 
prevent flooding and erosion by 
operating dams, creating wetlands 
and planting trees. Conservation 
authorities also control construction 
in floodplain land areas. 
 If you look down at the bank along 
a waterway, you will see the effects of 
erosion over the years. BF

Ralph Winfield is a retired professional 
engineer, farmer and technical writer.

This profile map of our family 
farm shows wetlands, tree cover 

and Kettle Creek that runs through 
the southerly part of the farm. 

Fortunately, previous generations 
pastured most of the steep slopes 

rather than clearing them. 

B&G LOUGHLIN TRACTORS
Hallville • 613-989-2636

BOURBONNAIS EQUIPMENT
Sarsfield • 613-835-2623 

FEENSTRA’S EQUIPMENT
Athens • 613-924-2805

G.J.’S FARM EQUIPMENT
Burgessville • 519-424-9374

HAWLEY’S GARAGE
Belleville • 613-969-5525

HIGGINSON FARM EQUIPMENT
Hawkesbury • 613-632-4747

J&H SALES AND SERVICE
Chesley • 519-363-3510

M&P FARM EQUIPMENT
Almonte • 613-253-4957

MARK MCCABE TRACTOR SALES
Lindsay • 705-799-2868

PIC’S MOTOR CLINIC
Fonthill • 905-892-3041

PROFOTA’S FARM EQUIPMENT
Chatham • 519-354-5100

R.E. EGGER TRUCK & MACHINE
Dunnville • 905-774-1060

YURKE SALES & SERVICE
Comber • 519-687-2209

Kettle Creek Conservation Authority photo

http://www.mccormick.it/as/
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Chicks do not need experience to 
know what to do in the event of a 
threat, a recent study showed. 
 Rather, these animals are born with 
the knowledge to protect themselves 
from predators, researchers found. 
 Newly hatched chicks fled from 
approaching threats, and slowed 
down or went still to prevent them-
selves from being discovered by 
farther-away predators, an October 
Queen Mary University of London 

release said. Researchers from Italy’s 
University of Trento also 
contributed to this study.
 “These findings clarify 
(that) we are not born as 
blank slates, but with 
sophisticated mecha-
nisms that enable us to 
use specific strategies in 
front of particular stimuli,” 
Dr. Giorgio Vallortigara, a professor 
at the University of Trento and the 

team lead, said in the release.  
 The scientists will study 

which parts of a chick’s brain 
are switched on by visual 
threats and which brain 
structures are responsible 
for threat detection and 

defensive behaviours, the 
release said. 

 The full study is published in  
the October edition of the journal 
PNAS. BF

HATCHING AN ESCAPE ROUTE TO EVADE DANGER       

SOIL ON MOON AND MARS COULD PRODUCE CROPS        
Crop production in space could 
become a reality, according 
to Dutch researchers and 
NASA officials. 
 Researchers at Wagen-
ingen University and Re-
search in the Netherlands 
grew 10 crops in space soil 
simulant, including tomatoes, 
rye, quinoa and spinach, the release 
said. All the crops produced harvest-
able biomass except for spinach. 

 The soil that researchers used was 
NASA’s simulated Lunar and 

Martian regolith, an October 
release from the academic 
publisher De Gruyter said. 
Regolith is the layer of 
unconsolidated rocky 

material covering bedrock and 
is present on Earth, the moon, 

Mars and some asteroids. 
 The scientists compared plants 
grown in the regolith to plants grown 

in potting soil from Earth. 
 “We were thrilled when we saw the 
first tomatoes ever grown on Mars soil 
simulant turning red. It meant that 
the next step towards a sustainable 
closed agricultural ecosystem had 
been taken,” said Wieger Wamelink,  
a biologist at the university. 
 The full article is published online 
in the October edition of Open 
Agriculture, De Gruyter’s open access 
journal. BF
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Global researchers are working 
together to uncover the mechanisms 
of photosynthesis to increase food 
production.
 As part of this important 
feat, scientists put elite 
wheat varieties to the test 
in Australia and Mexico 
to discover which ones 
best performed photosyn-
thesis, said an October 
release from Australia’s ARC 
Centre of Excellence for Transla-

tional Photosynthesis (CoETP). 
 The top-performing varieties were 
over 30 per cent better than the worst 

performing ones, the scientists 
found. Genes – rather than 

environmental conditions 
– accounted for up to 90 
per cent of the yield 
differences. 

    “The results that we 
obtained from our ‘Photosyn-

thesis Olympics,’ as we like to call 
them, are very exciting because we 

have demonstrated that there is scope 
to make plants more efficient, even 
for varieties working in the best 
conditions possible,” Robert Fur-
bank, a CoETP professor and study 
author, said in the release. 
 “This means, for example, that 
breeders have the potential to get 
more yield from a plant with the 
same amount of nitrogen applied.” 
 The full article is published in the 
September edition of the Journal of 
Experimental Botany. BF

SCIENTISTS PUT THE TOP WHEAT VARIETIES TO THE TEST 

danchooalex/iStock/Getty Images Plu photo

small_frog/iStock/Getty Images Plus photo

NEW CHEMICAL ‘POWERS UP’ DROUGHT-STRESSED CROPS   
Crops could become more resilient to 
drought-like conditions, thanks to the 
work of American and Japanese 
researchers.
 A new anti-water loss chemical 
could better equip food crops like 
wheat to survive in low water level 
growing conditions, an October 
University of California, Riverside 
release said. 
 The chemical is called Opabactin 
or “OP,” which is video game slang for 
“overpowered” and refers to a game’s 

best character or weapon, the release 
said. 
 The team’s previous 
version of OP mimics 
abscisic acid (ABA), the 
natural hormone that 
plants produce during 
drought stress. ABA slows 
plants’ growth and con-
serves water but is too unstable 
and expensive for commercial use. 
 Opabactin is 10-times stronger 
than ABA and works extremely 

quickly in plants, the release said. 
Due to the chemical’s fast efficacy, 

it could give growers more 
flexibility to improve yield 
and deal with drought. 
   The researchers are also 
working on ways to accelerate 

crop growth, as producers face 
growing conditions where such a 

product would be beneficial.
 The full study is published in the 
October edition of the journal 
Science. BF

Saso Novoselic/iStock/Getty Images Plus p
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http://www.linwoodcorp.com/
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*Cannot be combined with any other offer. Rebates and/or financing based on the purchase of eligible equipment defined in promotional program. Pricing and rebates in US dollars. Additional fees 
including, but not limited to, taxes, freight, setup and delivery charges may apply. Customers must take delivery prior to the end of the program period. Some customers will not qualify. Some restrictions 
apply. Offer available on new equipment only. Pricing and rebates in Canadian dollars. Prior purchases are not eligible. Offer valid only at participating Dealers. Offer subject to change without notice. 
See your dealer for details. © 2019 KIOTI Tractor Company a Division of Daedong-USA, Inc.

Kioti.com

0%
Financing

CASH
Back Offers

Unlimited 
Hour

Powertrain Warranty

NX
45-60 HP

*Cannot be combined with any other offer. Rebates and/or financing based on the purchase of eligible equipment defined in promotional program. Pricing and rebates in US dollars. Additional fees 
including, but not limited to, taxes, freight, setup and delivery charges may apply. Customers must take delivery prior to the end of the program period. Some customers will not qualify. Some restrictions 
apply. Offer available on new equipment only. Pricing and rebates in Canadian dollars. Prior purchases are not eligible. Offer valid only at participating Dealers. Offer subject to change without notice. 
See your dealer for details. © 2019 KIOTI Tractor Company a Division of Daedong-USA, Inc.

Kioti.com

0%
Financing

CASH
Back Offers

Unlimited 
Hour

Powertrain Warranty

NX
45-60 HP

BlueWest Equipment
Courtland • 519-688-0909

Bromley Farm Supply
Douglas • 613-649-2457

Coleman Equipment
New Dundee • 519-696-2213

Doug’s Small Engines
Castleton • 905-349-3027

Halnor Farm Equipment
Waterford • 519-443-8622

Kucera Group
Alvinston • 519-898-2961 
Chatham • 519-351-4300

Regional Tractor
Freelton • 905-659-1094

http://kioti.com/
http://kioti.com/
http://www.kioti.com/
http://www.seatainerterminals.com/
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My name’s Andre Ouimet. My grandpa was 
an apple farmer. One season he had a bad 
harvest. The bank he was loyal to for years 
turned its back on him. He lost the farm and 
moved our family to the city. To this day, my 
dad still chokes up as he tells the story of 
how the bank seized our ancestral home. 
I know how hard farmers work. I know 
how hard my grandpa worked. It was NOT 
his fault. He needed a temporary helping 
hand and no one was there to help him. 
Because of my family history, I wanted to 
do something to help farmers, so I became 
a licensed Mortgage Agent with EXPERT 
MORTGAGE. Now I can help farmers 
ACROSS ONTARIO better than the banks 
can because I don’t follow BANK RULES. I 
specialize in agricultural lending. With over 
200 private lenders to back me up, I SET 
THE RULES! 

I HELP FARMERS GET FARM LOANS

Even if you have BAD CREDIT & NO PROOF OF INCOME, I can still help you

FARMOWNERS! Call NOW for FAST, EASY CASH!

Most banks underwrite loans using standard commercial lending 
guidelines that don’t make any sense for farms. Coming from a 

farm family, I understand the farming community.

Many provide 1st, 2nd and 3rd mortgages even with:

THIS LOW?

Call me 7 DAYS A WEEK for  

Toll Free Across Ontario 
1-888-982-7954 
Andre Ouimet - Mortgage Agent 

Talk to me if you’d like to...
• Buy more land or new equipment
• Repair or construct new buildings

• Buy quota

• Up to 80% of FULL farm value
• Up to 30 year amortization
• Operating lines of credit

CALL ME EVEN IF EVERYONE ELSE HAS SAID NO!
With over 200 lenders at my disposal I can get you a mortgage even with...

I REPRESENT OVER 200 LENDERS 

• Horrible Credit
• Bankruptcy
• Unemployed
• Mortgage Arrears

• Property Tax Arrears
• Power of Sale
• Self-Employed
• Pension & Disability

Mortgage Monthly Bi-weekly 
Amount Payment Payments

Licence # 12079

Rates as  of 
Jan. 2020, 
OAC

$200,000 $922.95 $425.98
$250,000 $1,153.69 $532.48
$300,000 $1,384.43 $638.97
$350,000 $1,615.16 $745.47
$400,000 $1,845.90 $851.96
$500,000 $2,307.38 $1,064.95
$600,000 $2,768.85 $1,277.94
$700,000 $3,230.33 $1,490.93
$800,000 $3,691.80 $1,703.92

$1,000,000 $4,614.75 $2,129.90

CALL ANDRE NOW 
to put your mind 

at ease
Send me a question online at www.iHelpFarmers.ca or 
email me at andre.ouimet@expertmortgagebroker.com 

• Bad credit
• Power of sale
• Tax arrears

• Mortgage arrears

http://www.ihelpfarmers.ca/
mailto:andre.ouimet@expertmortgagebroker.com
https://www.expertmortgagebroker.com/andre_ouimet/
http://www.marcrestmfg.com/


10’ HDD INDUSTRIAL 
SNOWBLOWERS

Specs:
• 20”x20” double augers
• 12”x36” fan

CONVENTIONAL 
SNOWBLOWERS

• 3pt Hitch Blower
• 4’ to 10’ sizes available

VERTICAL WING LAND ROLLERS
•  22’-34’ available
•  2 wheel design  

(8 bolt 14 ply 12.5L 16)
•  30 diameter 

rollers 3/8” thick
•  2” main bearings

3 OTHER MODELS AVAILABLE
- UP TO 65’

X FOLD
• 30’ - 47’
• 30” diameter drum
• 3/8 & 7/16 wall
• 2” HD ductile 
 bearings

V I S I T  OUR  WEBS I T E  OR  CALL  US  TO  F IND  A  DEALER  IN  YOUR  AREA !

519-529-7212 • www.smythwelding.comLike us on 

PTO, Hydraulic, 
Front Mount 
& Pull Type 
Snowblowers Available!

Each section of the 12’ 
Main is made up of  

(2) 6’ pieces to form a 
chevron shape 
for easy rolling.

 X-FOLD 
(CRX MODEL)  AND 
CRS CAT II 3 POINT 

HITCH MODELS 
ALSO AVAILABLE

CRIMPER ROLLERS
Smyth “CRV” series land rollers are similar to our “VS” 
series. Benefits of the crimp roller include:
• Cover crop management
• Ideal for organic farming
• Reduces the use of herbicides
• Prevents soil erosion
• Reduces water evaporation from soil
• Saves time

Specs:
• 12 blades per drum (7-3/4” spacing)
• ¼” thick blades
• 30” diameter crimp rollers
• Replaceable 1/4” blades

Optional:
•  Telescopic truck loading  

chute
• Rotating fan housing 
 - side discharge
• Wing edges - fixed or  
 hydraulic steering
• 1,000 RPM Flex hood
• Bolt on cutting  
 edge 
• Orbital motor  
 hood turner
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ADVANCE CONSTRUCTION
Waterloo • 519-742-5878
Harriston • 519-510-5878

HUB INTERNATIONAL
Port Perry • 905-982-1500

HUB INTERNATIONAL
Lindsay • 705-324-6136

REIS EQUIPMENT
Renfrew • 613-432-4133

Winchester • 613-774-2273
St. Isidore • 613-527-1501

BROWNLEE EQUIPMENT
Earlton • 705-563-2212

D&W GROUP 
DOUGHTY & WILLIAMSON

Jarvis • 519-587-2273

NORFOLK TRACTOR
Simcoe • 519-426-1090

BRANT TRACTOR
Brantford • 519-449-2500

RED TRAC
Vineland • 905-562-4136

http://www.smythwelding.com/
https://smythwelding.com/
https://www.jcb.com/en-us
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http://www.mapleleavesforever.com/
http://oneils.ca/


AG & TURF  
POWER SERVICE

Grimsby • 905-945-4848

BLUE SKY MARINE
New Hamburg • 519-662-1461

BRIAN’S SERVICE CENTRE 
Hensall • 519-262-3634

DOUG’S SMALL ENGINES
Castleton • 905-349-3027

E&F SAUDER  
SALES & SERVICE

Wallenstein • 519-669-2192

EASTERN ENGINES
Williamsburg • 613-535-2488

GROULX EQUIPMENT
Astorville • 705-752-2229 
Cache Bay • 705-753-3282

MAPLE VALLEY SALES
Creemore • 705-466-3138

MCINTOSH MOTORS
Stirling • 613-395-3757

NORTH WELLINGTON CO-OP
Durham • 519-369-2415
Hanover • 519-364-4777
Harriston • 519-338-2331
Mt. Forest • 519-323-1271

PARTNER AG SERVICES
Tara • 519-934-2343

PROFOTA’S FARM EQUIPMENT
Chatham • 519-354-5100

64Marketplace Better Farming January 2020

http://www.husqvarnagroup.com/en
http://hydebrothers.com/
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https://www.diamondbargates.com/
http://www.mohawkequipment.ca/home.html
http://www.east-can.com/


HAWLEY’S
GARAGE
Belleville

613-969-5525

MAPLE LANE FARM 
SERVICE 
Mt. Forest

519-323-4289

MCKEOWN MOTOR 
SALES 

Spring Brook
613-395-3883

SHANTZ FARM
EQUIPMENT

 Alma
519-638-3317
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Bobcat of Brantford
Brantford 519-752-7900 

www.bobcatofbrantford.com

Bobcat of Grey Bruce 
Owen Sound 519-372-9100 

www.bobcatoftc.com
 

Bobcat of London 
London 519-455-4900 

www.bobcatoflondon.ca 

Bobcat of Stratford
Stratford 519-393-6040

www.bobcatofstratford.ca

Bobcat of Tri Cities
Kitchener 519-579-9100 

www.bobcatoftc.com
 

Can Am Tractor
Chatham 519-351-4300

www.kuceras.com

McGavin Farm Equipment
Walton 519-887-6365

www.mcgavinequip.com 

http://www.bobcatofbrantford.com/
http://www.bobcatoftc.com/
http://www.bobcatoflondon.ca/
http://www.bobcatofstratford.ca/
http://www.bobcatoftc.com/
http://www.kuceras.com/
http://www.mcgavinequip.com/
http://www.swanstonbobcat.com/
https://www.agcocorp.com/
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http://www.wecover.net/
http://www.barrycullen.com/
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B & G Loughlin Tractors Inc.
Mountain 613-989-2636

Bromley Farm Supply
Douglas 613-649-2457 

Rusty’s Power Washing
Courtright 519-332-9821

Bourbonnais Equipment Inc.
Sarsfield 613-835-2623

Dealers

LS Tractor - Excel in Your Field.
www.LSTractorusa.com

Get more standard features with

Milestone Equipment Ltd,
Millbank 519-595-3157
Vande Goor Ag Service
Norwich 519-424-3574

2019 Dealer's Choice Award
Winner #1 Tractor Manufacturer.

Five. Years. Running.

XR3100 Premium Series - 35-40 HP Mechanical or Hydrostatic Transmission XR3100 Premium Series - 35-40 HP Mechanical or Hydrostatic Transmission

1-866-820-7603 | BAUMALIGHT.COM
Southwestern Ontario | Matt Fallis 519-993-1201

Northeastern Ontario | Tom Habel 613-222-4803
MFG OF MINI SKID STEERS  

AND A VARIETY OF ATTACHMENTS 
BRUSH MULCHERS | STUMP GRINDERS

 ROTARY BRUSH CUTTERS | TRENCHERS
  PTO GENERATORS | AUGER DRIVES

DRAINAGE PLOWS | TREE SPADES
TREE SAWS & SHEARS | BOOM MOWERS

A BETTER FARM
SUCCESSION PLAN

wep
WEALTH ENHANCEMENT P L A N

1-844-833-3463 EXT: 100
D E F I N E S U CC E SS .C A

Succession ReDefined

KINZE 3500 PLANTER
Vac, Fert Ext., HDDP, C/A, Pop 
Monitor, Kinze or Monosem 

Row Unit 941341

KINZE3600 MECH
16@30 Liquid, Res Mgrs.,  
Fert Coulter. Pop Monitor 

Let Us Convert To Dry Fert.

2019 AULARI 2304AM 
FERTILIZER CART

5 Ton SS, Scales, In Cab Rate Adj. 
Stack-Fold Planter & Fert Cltr Ready.

DRAGO 12RN 
NON-CHOP CORN HEAD

Header Height & guidance control
929909

$49,500$49,500

$68,400$68,400 $121,700$121,700

CALL FOR PRICE  CALL FOR PRICE  
& OPTIONS& OPTIONS

http://www.lstractorusa.com/
http://baumalight.com/
http://definesuccess.ca/
http://lstractorusa.com/
http://baumalight.com/en/
https://kearneyplanters.com/
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www.tubeline.ca     1.888.856.6613

• Box Capacity 767 heaped cubic feet
• 5/8” logging chain (Limited Lifetime Warranty)
• Tandem or single axle options
• Overrunning Clutch reduces stress on gearbox
• Torque Limiter reduces driveline damage
• PTO with CV shaft

• Polyboard Floor

@TubelineMFG

866-638-2104

Handles all crops with
power and efficiency

FERTILIZER & CROP TRANSPORT AUGER
• Sturdy removable plastic hopper fi ts under 
  standard hopper wagons
• Hydraulic top drive
• 3-stage telescopic down 
  spout — adds to your �lling 
  convenience
•  Easy to tow

6 Models
CTA 6” X 21’ |  CTA 8” x 21’
CTA 6” X 26’ |  CTA 8” x 26’
CTA 6” X 31’ |  CTA 8” x 31’

UTILITY AUGERS
Available in 
3 ½, 4, 5, 6 and 
8 diameters

Specials for Fellow 
Ontario Farming Association Members.

Steve Jemmett 
Commercial Trucks and Equipment Manager
416-587-1021  
steve.jemmett@newroads.ca

John Orviss 
Commercial Trucks and Equipment Manager 
416-230-6735  
john.orviss@newroads.ca

www.newroadsleasing.com
Your Vehicle and Equipment Leasing Source

Any make, 

any model – 

new or used!
At your 

service for over 
40 years!

FALL/WINTER 2019/2020

*Includes freight, a/c tax etc. – only 1st month payment due on delivery (oac) + $395.00 admin. and $51.00 
Ontario PPSA plus license plates.  Limited time offer. Subject to prices and interest rates at time of delivery. 
Vehicles above may not be exactly as illustrated.

2020 CHEV 2500  
CREW CAB – 

4 WHEEL DRIVE
48 Month Lease = $868.90/mo + HST

Buyback = $13,300.00
Unlimited Kilometers • No $ Down • Freight Included

Open-end Lease – Guaranteed Buyback
*CASH PURCHASE PRICE ALSO AVAILABLE.

• 6.8’ BOX
• LOCKING  

DIFFERENTIAL
• 6.6 LITRE GAS
• SNOW PLOW PREP
• BLUE TOOTH

• POWER LOCK/ 
WINDOWS

• HEATED MIRRORS
• CLOTH SEATS
• H.D. TRAILER TOW
• TRAILER BRAKE  

CONTROLLER

• ALL TERRAIN TIRES
•  KEYLESS ENTRY
• REAR VISION  

CAMERA
• SPRAY IN BOX LINER
• REAR WINDOW 

DEFROSTER

2020 DODGE RAM 
TRADESMAN 1500 QUAD 
CAB  – 4 WHEEL DRIVE

48 Month Lease = $698.46/mo + HST
Buyback = $10,600.00

Unlimited Kilometers • No $ Down • Freight Included
Open-end Lease – Guaranteed Buyback

*CASH PURCHASE PRICE ALSO AVAILABLE.

• 6.4’ BOX
• 3.6 LITRE GAS
• BLUETOOTH
• POWER LOCKS/ 

WINDOWS

• LOTH SEATS
• CLASS IV TRAILER 

HITCH
• TRAILER TOW  

MIRRORS

• TRAILER BRAKE  
ON TROLLER

• KEYLESS ENTRY
• CRUISE CONTROL
• BACK UP CAMERA

No Money
Down!

$86890/mo*
No Money

Down!

$698 46/mo*

Pricing based on factory orders.

http://www.tubeline.ca/
mailto:steve.jemmett@newroads.ca
mailto:john.orviss@newroads.ca
http://www.newroadsleasing.com/
http://www.agsearch.com/weberway-inc
https://www.rjmorris.ca/
https://www.newroads.ca/national-leasing/
https://www.tubeline.ca/
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Emily Gross
Bow Island, AB

Alice Rooke
Alexander, MB

Isaac Ayer
Sackville, NB

Shaylyn Novak
St. Walburg, SK

Faith Emiry
Massey, ON

Marcus Grymonpre
Chilliwack, BC

The next generation of Canadian agricultural leaders is growing, and CABEF is proud 
to support them. Congratulations to these exceptional students who have won 
$2,500 CABEF scholarships. Based on their applications, the future of the agriculture 
industry is in great hands. 

CABEF is a registered charity (#828593731RR0001).  
For more information on all registered charities in Canada under the Income Tax Act, please visit Canada Revenue Agency www.cra-arc.gc.ca/charities.

CONGRATULATIONS!

More $2,500 scholarships  
will be awarded to grade 12 

students in April 2020.

Apply at cabef.org
 @CABEFoundation

Pathways to Agri-Food Scholarships

http://www.cra-arc.gc.ca/charities.
http://cabef.org/
http://cabef.org/


OF THE MONTHDeal
CHECK OUT AG BUYER’S GUIDE THIS JANUARY

B-M Gehl V330, 
Only 980 hrs.

519-323-4375

$39,900

NEW! Dion Scorpion 300 
Forage Harvester

519-669-1051
AM Custom

Sales & Service

Call

Kuhn Knight 1230 Spreader, top 
beater, end gate, floatation tires, 

like new.

519-669-2520
D.M. HORST
& SON LTD

Call for pricing

Demo Bach Run 
1400 silage dump trailer

519-595-4029

$39,900

Case IH MXU135, 4wd, cab, 
7500 hours

519-595-3157

$39,995

Kubota M7-171 Premium KVT, 
Variable Trans, 171 HP, 140 PTO 

Horse Power, 12” LCD Touch Panel. 

519-846-5388

Call for pricing

Case CX36B Mini X 4 Ton, 1290 hours, 
Yanmar 3 cyl diesel. Rubber track, 

dozer blade, Heat, A/C

705-790-7852

$45,000

JD 2017 8295R, 835 Hrs, IVT, 5 
SCV’s Retail: $324,500 Cash Deal/ 

No Trade.

519-352-9480

$292,050 

Massey Ferguson 5612 2015, 4wd, 
Powershift Transmission, A/C, Creeper 

Gear, 4 Rear Remotes, 540 PTO, 3 Point 
Hitch, 420/85 R34 Tires. 2034 HRS 115 HP

519-837-0710

$54,900

Landini DT90 PowerFarm Cab 
tractor, 4wd, with 10ft Bay-Linx 
power-angle blade. 2329 hrs.

905-774-1060

NEW PRICE: $32,000

JCB 527-55 COMPACT TELE-
HANDLER.3100 HOURS, COUPLER, 
FORKS , 6000LB., 18’ LIFT HEIGHT.

519-742-5878

$4950

USED CASE CX55 EXCAVATOR Steel 
Track, Hydraulic Thumb, 24” & 30” 
Buckets, Hydraulic Straight Blade 

519-833-9616

$66,900

519-837-0710

$4,900 

Canadian Hemlock Barrel Sauna With 
Front Porch Interior Light Stainless Steel 
Hoops Tinted full Glass Door 6KW heater 
Sauna Stove and Stones 71” x 71” x 83”

2015 John Deere 5055E Tractor 
H240 loader, 2sets remotes, power 

reverse, cab

613-678-5599

$48,500

HOWE’S FARM 
EQUIPMENT

2017 KUBOTA M6-141, 4WD, Cab, 
M56 ldr, SOFT DRIVE, 3 REMOTES

1-800-265-4773

$89,900

Stock: US2114 SD Id: 5974*EXCELLENT CONDITION* 

0%/60 mo. 
On all in stock used Magnums

519-351-4300

0%/60 mo

OF THE MONTH
Deal

STOCK # 6014DSer#5702

 1999 Gleaner R 52 Combine, 
8/10 Paint,Farmer Retired,25’ 

Grain heads and 6 row corn head 
available. 

 519-870-0367 

$49,000

Versatile 375 2016, 375 hp, 490 hrs, 
mech trans, auto steer ready, deluxe 

cab, great field tractor. Fin. avail.

519-263-2605

$189,000

Fendt tractors many to choose 
from FULLY LOADED. 

Starting $155,000

519-845-3346

0% for 24 Months 

2011 Toyota 6000lb indoor

519-848-3504

$13,900

Houle 484D 4000 gal 
Manure Tank

519-393-6415

$9,500 

http://bryansfarm.com/
http://www.mcgrails.com/
https://eggertruck.com/
http://bryansfarm.com/
https://www.agsearch.com/brian-shanahan-farms
https://www.kuceras.com/map-hours-directions-tractors-mowers-excavators-dealership--hours-chatham
https://robertsfarm.com/
https://stewartsequip.com/
https://advantage-equip.com/
https://www.stoneageequipment.com/
https://deboersequipment.com/en/
http://milestoneequipment.com/
http://cashtownguyz.com/
https://www.northwellingtonliftruck.com/
https://www.farms.com/used-farm-equipment/b-m-agri-parts/
http://bachrunfarms.com/
https://www.farms.com/used-farm-equipment/dm-horst-son-ltd/


72AgCareers.com Better Farming January 2020

CA
RE

ER
S 

IN
 A

G
RI

CU
LT

U
RE

 &
 F

O
O

D
Yo

ur
 C

ar
ee

r C
on

ne
ct

io
n 

- A
gC

ar
ee

rs
.c

om
 &

 B
et

te
r F

ar
m

in
g 

 | 
  C

al
l C

hr
is

 o
r S

am
an

th
a 

at
 8

77
-4

38
-5

72
9 

to
 p

la
ce

 y
ou

r a
d.

 

Candidates are evaluating your 
business as a potential employer 
from the very beginning of the 
job search process. 
     This evaluation begins with 
your job posting and continues 
through your website and social 
media accounts including Face-

book and LinkedIn. 
 Potential candidates may also gather feedback about 
your organization from individuals familiar with your 
workplace. 
 The evaluation process doesn’t end there since candi-
dates are assessing your organization all the way through 
the interview, hiring and even onboarding practices. 
 Are you taking all the steps necessary to ensure your 
business is making a positive impression on candidates?
 AgCareers.com surveyed agricultural job candidates 
and, by far, communication throughout the recruitment 
process was the most important factor that impacted 
their impression of hiring organizations.

Be clear about details 
If your company is looking to hire a new employee, pro-
vide explicit instructions in the job posting. Inform job 
seekers about what they will need during the application 
process, such as references, previous employer addresses, 
education transcripts, employment dates, etc.  
 Specify the job closing date in the posting. Does the 
applicant have a few days to submit their best possible 
application, or do they need to get their application in 
today?

Describe the hiring process
What is the typical process for a new hire? After they 
submit applications, will candidates complete the hiring 
process at your site? Will they be required to answer 
screening questions? Will there be a pre-screen interview 
via telephone? Provide candidates with a basic overview 
of what to expect and what’s next in the process. 
 If your company is not adequately communicating 
specific details about the recruitment process, you risk 
losing potential candidates. Some prospective employees 
may be reluctant to pursue an employment opportunity 
because they are unsure of how long or complicated the 
hiring process may be.

Be responsive
Online recruitment and application processing are here 
to stay, but the nature of the online process can make 
candidates feel invisible. Prospective candidates may feel 
like they are just one small fish in a sea of applicants, and 
may wonder whether anyone really reviews their appli-
cation. 

 In surveys, candidates’ number one pet peeve was lack 
of response from employers. If your company has posted 
a job vacancy, it is important to be responsive and send 
a quick note to confirm receipt of all candidate applica-
tions. Tell candidates how and when you will followup 
and your preferred method of communication. Candi-
dates generally prefer email contact first.

Put yourself in the candidate’s shoes
How long does it typically take for candidates to com-
plete job applications? Don’t assume that job seekers 
simply take a few minutes to recycle old resumes. The 
candidates surveyed by AgCareers.com said it took them 
between 31-60 minutes to submit one job application. 
Almost 25 per cent said it took them more than an hour 
to apply for a job. 
 Other studies have found some candidates spend 3-4 
hours on applications and those submissions may be 
reviewed by an employer for a mere 15 minutes if they 
are under consideration. It is easy to understand why a 
candidate who devotes hours to applying for a job would 
feel frustrated if they never heard back from the poten-
tial employer.

Do your part as a prospective employer
Candidates invest time and energy to make a positive 
impression on potential employers. Make sure your 
company takes the steps necessary to attract prospective 
candidates. BF

Kathryn Doan 
AgCareers.com &  
CareersinFood.com 
@kathryndoan

ARE YOU DOING YOUR PART? 
It is important to remember that job seekers evaluate prospective employers 
throughout the hiring process. Is your company putting its best foot forward?

http://agcareers.com/
http://agcareers.com/
http://agcareers.com/
http://agcareers.com/
http://agcareers.com/
http://careersinfood.com/
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A FIELD SOLUTIONS FARM TECHNICIAN role is available 
with Bayer CropScience in Ennotville, Ontario.  The successful 
candidate will be active in the research program and data 
collection of one of the Field Solutions managers while also 
taking a lead responsibility in the on-going upkeep and 
required safety inspections of field equipment.  With your 
attention to detail and organization for the purpose of data 
collection and management this opportunity awaits!  
Apply Today:  
https://www.agcareers.com/bayer-cropscience-
company-172126.cfm

Pottinger, the leading and most innovative agricultural brand, is 
looking for a SERVICE AND PRODUCT SUPPORT SPECIALIST 
to join their team.  If you have sound knowledge of agricultural 
mechanics and hydraulics and have three to five years of 
experience in customer service in the Ag Equipment Industry 
this could be a great fit for you!  
Apply Today:  
https://www.agcareers.com/poettinger-us-inc-
company-297406.cfm

Richardson Oilseed is one of Canada’s oldest and largest fully-
integrated oilseed processing and packaging operations with 
three facilities across Canada.  Working with Richardson opens 
the door to a world of possibility, and this is a great opportunity 
to join this leading company as a LINE OPERATOR in their 
Oakville location!  Bring your previous experience in a food 
manufacturing environment and basic computer skills to this 
fast paced and physical role.  
Apply Today:  
https://www.agcareers.com/richardson-international-
limited-company-132253.cfm

Are you enrolled in and returning to a post-secondary 
education, preferably in an agriculture field?  Snobelen Farms 
Ltd. an independent, family-owned company located in 
Lucknow is looking for a SUMMER STUDENT FOR THE 2020 
SEASON.  If you are an ambitious self-starter, a confident 
communicator, and a genuine team player come be a part of a 
company you will be proud of.  
Apply Today:  
https://www.agcareers.com/free-internship-account/
summer-student-opportunity-2020-job-751575.cfm

Farmers Edge is expanding worldwide, and they are focused 
on creating a diverse environment of talented individuals.  Join 
them to work with a company whose team is as innovative as 
its products as their new SENIOR SOFTWARE DEVELOPER 
– CLOUD.  In this position you will take a leading role in 
designing, implementing, and managing the software, 
infrastructure and services that stream these datasets into our 
environment.  
Apply Today:
https://www.agcareers.com/farmers-edge-inc-
company-205197.cfm

CANADIAN JOB POSTINGS 
IN AGRICULTURE & FOOD

ANNOUNCEMENT
Meet Pam Emmott,
Sollio Agriculture
Sollio Agriculture is ple-
ased to announce that 
Pam Emmott has joined 
the Sollio Agriculture 
Crop Production – 
Ontario and Atlantic 
team at the Belton, 
Ontario location. In her 
new role as Marketing 
Coordinator, Pam will 
be working with the 
Agromart Group joint 
venture and retail lo-
cations in Ontario and 
Atlantic Canada.

Pam brings over a decade of experience 
working with dairy and goat milk producers in 
Ontario to this role. Her dedication to member 
service, supported by a deep understanding 
of local agricultural practices are key qualities 
which Sollio Agriculture values.  

The 22 Agromart Group locations throughout 
Ontario and Atlantic Canada are leaders in pro-
viding crop nutrients, seed, crop protection 
products, custom application and associated 
services to agricultural producers across Onta-
rio and the Maritimes. Each location provides 
strong, local ownership with an entrepreneu-
rial spirit.    

Pam graduated from the University of Guelph 
and lives in the Princeton area where she and 
her husband and their 2 daughters have a 
small grain farm. Pam can be reached directly 
at pam.emmott@sollio.ag to connect. 

235 Second Concession Rd, 
Princeton, ON  N0J 1V0

519-458-4328

PAM EMMOTT

http://agcareers.com/
http://agcareers.com/
mailto:pam.emmott@sollio.ag
https://www.agcareers.com/bayer-cropscience-company-172126.cfm
https://www.agcareers.com/poettinger-us-inc-company-297406.cfm
https://www.agcareers.com/richardson-international-limited-company-132253.cfm
https://www.agcareers.com/free-internship-account/summer-student-opportunity-2020-job-751575.cfm
https://www.agcareers.com/farmers-edge-inc-company-205197.cfm
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Continuing the family farm oper-
ation is an exciting prospect when 
relatives can pass on a farm to 
the next generation. However, the 
thought of carrying on or establish-
ing a farm operation on a new prop-
erty can be daunting. 
 Farmers can make the process 
more manageable by working with 
an experienced professional to devel-
op a sound financial plan, said 
Joseph M. Hentz, an associate with 
Lerners LLP in London. 
 “A good financial plan is the basis 
of any business plan,” he said to Bet-
ter Farming. Within this document, 
farmers and their advisers should 
address debt obligations, cash flows 
and financing options.
 “And farmers should have a con-
tingency plan built in so they can 

deal with the effects of bad weather 
or poor markets” should these chal-
lenges arise after the farm purchase, 
Hentz said.  
 The first and most significant 
details producers should address in 
their financial plans are their budget 
and financing options, he said. 
 “Farmland is still very much in 
demand (so), if land enters the mar-
ket, buyers get pretty competitive,” 
Hentz said.
 Fortunately, producers have a few 
loan options for farmland purchases.
 Some financial institutions, such 
as Farm Credit Canada “offer loan 
programs for young farmers,” Hentz 
said.
 To assist in the mortgage appli-
cation process with banks or credit 
unions, first-time buyers may “look 

into getting a loan supported by a 
parent or relative,” he added. 
 Purchasers could also ask a 
potential vendor if he or she would 
be interested in a take-back mort-
gage. This option “is a unique kind 
of mortgage where the seller of the 
property extends a loan to the buyer 
to secure the sale of the property,” an 
Investopedia article said. 
 Before submitting offers on farm 
properties, potential buyers also 
need to review the answers to such 
questions as
 Where is the farm located?
 What is the farm type?
 Do any zoning or regulatory 

restrictions exist?
 Does the property have any water 

or environmental issues?
 If buying land is not in the cards 
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THINKING ABOUT BUYING 
YOUR FIRST FARM?                      
The decision to purchase a farm is a big one. Here are some tips to consider when starting the process.

by KATE AYERS

StockSeller_ukr/iStock/G
etty Im

ages Plus photo

Given the competitive nature of the farmland market, it’s important to be prepared.
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when a desired farm becomes avail-
able, leasing may be a better option if 
the vendor is open to such an arrange-
ment with the new producer.
 “Leasing land allows you to expand 
your land base without incurring the 
capital costs of payment for it,” Hentz 
said.
 Leasing “frees up some capital that 
you can spend on equipment,” for 
example. The decision to buy or rent 
land “really depends on your busi-
ness plan and how you see your farm 
moving forward,” he said. 
 Given the competitive nature of 
the farmland market, it’s important to 
be prepared. 
 “These market opportunities are 
rare and, if you’re not prepared to 
jump on them, you might miss out,” 
Hentz said.
 “Work with an accountant to devel-
op that financial plan so you have it 
in place and know what you’re capa-
ble of doing,” he said. 
 Then, you can take advantage of 
purchasing “opportunities when they 
present themselves.” BF
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WANTED ORGANIC CERTIFIED LAND 
Possible long-term lease back or will consider  
transitioning land to organic.

ATTENTION FARMERS/INVESTORS 
SW Ontario large contiguous block of 1700+  
acres available with income energy 
component producing significant income. Call 
for a confidential discussion on this exclusive 
opportunity. 

DORCHESTER 125 acres bare land 
development potential just east of London 
in a small community with a rural feel 
experiencing growth and expansion. If land 
development is your business call us. $3.65 M

LONDON CITY & THAMES CENTRE 125 acres 
bare land development 203 acres with 172.5 
workable. Prime location and prime soils. 5 
seperate parcels and can be purchased as one 
complete block or available separately. Two 
are located in City of London limits and would 
make a spectacular building site on 64 acres 
with quality bush and creek. $6M

ELGIN COUNTY 100 acres with 70 workable 
surrounded by rich farmland, scenic 
countryside just 15 min to Lake Erie, 20 
min to Hwy 401. Solid historic home (1891), 
family owned for 4 generations. Renovate to 
bring back to grandeur or build new. $2M 

ESSEX COUNTY 117 acres with 115 
workable. This farm is located in Prime 
Vineyard Country. Excellent yields on loamy 
soils. Portion of farm would be perfect 
for blueberries. Located just off Lake near 
Colchester. $1.74M. 

MANITOBA 2114 ACRES 1840+/- Workable 
acres in prime potato growing area just SW 
of Portage La Prairie. Fully developed and 
improved yard-site. $12.7M

UNDERUNDER
CONTRACT
CONTRACT

SOLDSOLD

NORFOLK COUNTY 541 acres with 450 
workable. Specialty crops. Available on a 5 year 
lease-back. Ideal investment. $5.67M

HALDIMAND COUNTY 98 acres fronting on 
3 roads of future development potential with 
90 workable acres. 4 bedroom farmhouse and 
several outbuildings. Great location to raise a 
family, invest, farm and/or retire. $3.45M. 

HURON COUNTY 304 acres with approx. 
230 workable acres with 3 road access in one 
block. This is an excellent block to add to your 
existing land base or start up a new operation 
with great location to build. Random tiling 
with some systematic tiling. $3.4M

WANTED 500 – 1000+ ACRE BLOCKS OF 
LAND  with possible long-term lease back.

http://shanahanrealty.com/
https://revarealty.ca/
http://www.bilko.ca/
http://www.justfarms.ca/home.asp
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519-357-6370 
smichie@royallepage.ca 

www.ontarioagrealtor.com

STEVEN MICHIE 
Sales Representative

Royal LePage RCR Realty, 
Brokerage

Independently Owned & Operated

John Jantzi, Sales Representative

Cell: 519-571-3894
jjantzi@netflash.net

www.ontariofarmsales.com

Independently Owned & Operated
a-b Realty Ltd., Brokerage* - Stratford

NEW LISKEARD, ON - 168 acre farm with 70 KG 
producing grass fed milk for a profitable bonus. 
Includes 150 head livestock herd and 4 bedroom 
home with additional land and equipment 
available.

NEW HAMBURG, ON - 97 acre farm with 
brick home including granny suit and newer 
addition! Features numerous outbuildings and is 
conveniently located on paved road not far from 
highway 7/8.

PAISLEY, ON - 100 acre cash crop farm 
systematically tiled every 20 or 30 ft.

BLOOMINGFIELD, ON - Desirable 340 +/- acres 
with 285 +/- workable clay loam soil. Located on 
paved road only minutes from Bloomfield. No 
buildings located on this property makes this a 
prime locations for a new operation or expansion.

PROPERTIES WANTED with or without buildings.

If you are thinking about making a change this
new year and are wanting to sell your property,  

give me a call! New year - new adventure!

Merry Christmas & A Happy New Year

1-888-248-4893 x257

When it’s time
to sell the farm.

50 ACRES COUNTRY 
ESTATE ON THE  
OUTSKIRTS OF 

STRATHROY

$499,900 • CARROLL 
WEST ELGIN, ON

5 Level split w/ over 5000 sq ft living space. 
Extensively upgraded over the past 5 
years including: 2 furnaces, 2 A/Cs, water 
softener, uv water treatment, new kitchen/
dining/sitting room, hardwood. Walkout 
to 2 level deck. 5 Bedrooms, 5 baths (2 
ensuites). Indoor heated pool, hottub & 
sauna. Heated garage, elevator. 30 Acres 
workable land for added income, 2019 
crop belongs to the seller if planted before 
purchase. $1,399,000. Listing #1280.

A great property to add to your acreage, 
an awesome private building site, or go 
organic (in pasture for a minimum of 25 
years, reported to be never cropped, only 
pasture). This property is 7 minutes to the 
401, near West Lorne. Completely fenced 
with Paige fencing and electric fencing 
for your livestock. Municipal water is at 
the road.

FRED BORK, Broker
Office: 519-205-2675 
Cell: 519-317-8488 

fredbork@royallepage.ca  
www.borkrealestate.com

mailto:smichie@royallepage.ca
http://www.ontarioagrealtor.com/
mailto:jjantzi@netflash.net
http://www.ontariofarmsales.com/
mailto:fredbork@royallepage.ca
http://www.borkrealestate.com/
http://www.farmsales.ca/
https://www.homesuitehomerealty.com/
http://ontarioagrealtor.com/
http://www.borkrealestate.com/
http://www.ontariofarmsales.com/
https://adamdegroote.com/
https://www.farms.com/farm-real-estate/
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SUNRISE ANGUS, purebred black 
angus bred heifers, due to calve Mar 
2020, to calving ease bull, good blood-
lines. 519-925-5661.

HERD DISPERSAL, approx, 20 Here-
ford & 15 Char cows bred to start calv-
ing Feb 1, 2-1/2 year old Hereford bull & 
1-1/2 year old Char bull. 519-440-9082.

371 DETROIT DIESEL, w/ rad, best of-
fer. 519-357-5505.

STATIONARY GAS ENGINES, on carts, 
Fairbanks-Morse, M-H, Petter, I-H, St. 
Lawrence, JD LUC. www.deereoldtrac-
tors.ca or 519-665-2303.

USED STORAGE TANKS, Steel & fiber-
glass. Vertical & horizontal, cone bot-
toms. 500 gallons to 25,000 gallons. De 
Jong & Sons Ltd. 519-348-0523.

SHIPPING CONTAINERS FOR SALE OR 
RENT, 20’ priced from $2950, 40’ priced 
from $3950. Brantford Area. Delivery 
Available. 519-535-1312.

STEEL BARRELS, 45 gal, w/ locking 
lids, food grade, no rust, $20ea. Great 
for storage, rain barrels, shipping, fire 
pits, etc. Kingsville Area. 519-839-4741.

WOODEN PALLETS, mixed hardwood 
& softwood skids, mixed sizes to 12’ 
long, ongoing supply, free- prefer-
ence given to repeat pickups. Jason  
519-870-8442.

26’ TRUCK BOX FOR STORAGE, wood-
en floor, slide up door, two side doors, 
has shelves, good cond, no leaks, 
$17000, OBO. 705-344-0141

FREE HALLMAN SILO, 50’ x 16’, black & 
white roof, good cond. You take down. 
705-533-3129.

DRY SHEETING & PLANKS, Elm, Ma-
ple, Oak, Cherry & Ash, 1” & 2”, some 
are 12’ boards; approx 5000 board feet.  
905-885-9219.

USED PLYWOOD SHEETS - $17 sheet, 
5’x5’x1-1/4”, approx 80 lbs each. Good 
condition. Ideal for strengthening barn 
floors. Orders over 200+ sheets are dis-
counted at $15/sheet. Also available 
48”x42” x1” think $7/sheet Loretto Are-
na Call Bob 905-729-2420.

HEAVY METAL RODS, qty 4, 25-
27’ long, hold barns together.  
519-799-5701.

STEEL ROOF 1950’S STYLE, 9’x34” 
sheets, 200 approx, to be removed 
from collapsed barn, steel in good 
cond, $5.00/sheet. 519-857-3896.

YELLOW BIRCH LUMBER, 1500’ 
BF, various sizes, dried inside for 
10yrs, $800 for all. Cornwall Area.  
613-360-3710.

MIXED HARDWOOD LUMBER, air 
dried for 20yrs, approx 4400 board 
feet, $1500 firm. Peterborough Area. 
647-296-4038.

RED OAK BASEBOARDS, 7 1/4” x 12’, 
300’ in total. 705-346-4499.

LOOKING TO OWN A PIECE OF HIS-
TORY, 200 yr old White (Bur) Oaks 
live-edge planks, large selection, each 
rough cut to 2 5/8”, varying width’s, 
many 40”+ & lengths 8’, 10’ & 12.5’. Imag-
ine your new bar-top or that one of a 
kind dinning room table. Priced per bd 
ft. $5-6 depending upon width/length.  
519-786-2033

FOR SALE AFFORDABLE NEW TRAC-
TOR PARTS & Engine Rebuilt kits for 
most makes & models. Also clutches, 
carburetors, crankshafts, manifolds, 
radiators, turbo chargers, starters , wa-
ter pumps, rims, electronic ignitions & 
much more. Service & owners manu-
als & decal sets. Our 48th anniversary. 
www.diamondfarmtractorparts.com 
1-800-481-1353.

2 DODGE CAR RIMS, for antique cars 
from the 40’s. 905-648-3793.

JD 730 STANDARD, diesel, pup start, 
$6300. Cornwall Area. 613-360-3710.

JD 70 DIESEL, pony start, all origi-
nal, runs great, $5800. Cornwall Area.  
613-360-3710.

65 MASSEY TRACTOR, w/ motor, hyd, 
bucket, good tires, gas, $4500. 519-
216-8052 or 519-939-8598.

IH FARMALL ANTIQUE TRACTORS, 
1953 Farmall H & 1952 Farmall M, both 
in show condition. 519-236-4798.

1947 CASE VAC, new paint & refur-
bished. 519-347-2786.

1963 FORDSON SUPER POWER MA-
JOR, mint shape. 519-355-4627.

AC “G”, exc original cond, complete set 
of attachments, $7000. 519-365-4266.

SEVERAL HORSE BUGGY’S, call for de-
tails. 519-365-5725.

INT 414, w/ loader, good tires, good 
cond. 519-372-8696.

JD B TRACTOR; CORN BLOWER, w/ 
pipes. 519-378-4073.

2 - PLATFORM SCALES, on wheels.  
519-378-4073.

MCCORMICK DEERING DROPHEAD 
HAY LOADER, for sale. 519-378-4073.

1961 MF 95 SUPER, diesel, straight tin, 
$4200. 519-379-1131.

1944 JD B, fly wheel start, original 
cond, $2500, OBO. 519-389-0921.

AC D17 TRACTOR, w/ HD Reese loader, 
tractor is common, but real good load-
er. 519-392-6633. Days.

DAVID BROWN 950, (RED), bad clutch, 
good motor, PS, loader w/ 2 controls. 6’ 
wide bucket avail. Best Offer. Brantford 
Area. 519-484-2985.

OLIVER 770, narrow, power steering, 
high/low loader, $5900. 519-521-3323.

AC D17 & CA, good tinwork, run well, 
good working order. 519-537-1802.

HORSE DRAWN ROAD GRADER, 
made in Goderich. 519-237-3305.

1952 FORD 8N TRACTOR, restored, all 
new tires & rims, took a prize at the fair, 
good shape, c/w Ford/Deering 2 fur-
row plow, $4195. 519-301-8668. Leave 
Message.

FARMALL SUPER A, good winter proj-
ect! $600. 519-292-9407.

ANTIQUE TRACTORS, Ford 8N, IH 400, 
IH W6, D21 top link & D21 parts books. 
519-371-0887.

1940 OLIVER 99, older restoration, 
$2800, OBO. 519-389-0921.

FARMALL SUPER C, good running 
cond, $1250. 519-619-8938.

SILVERWOOD’S MILK WAGON, on 
rubber, restored inside & out, usable, 
$3000. 905-765-2321.

BUCKBOARD HORSE WAGON, on car 
tires, w/ 2 dble seats; along w/ both 
single shaves & team tongue, w/ dble 
whipple tree. 519-901-0787.

BELT PULLEY, for a 550 Oliver tractor, 
$150. 613-275-2096.

ANTIQUES

ANTIQUES 1000

POWERLIFT DOORS OF ONTARIO
519-871-7368

The SUPERIOR quality
hydraulic door… since 1992

We work with you every step of the 
way to build, deliver and install your 

new Powerlift door!

Safe, Strong, Zero Maintenance!

www.powerliftdoors.com

BUILDINGS & 
STORAGE

BUILDING 
SUPPLIES 1120

For more information
call us at

866-519-4302

FREE
CLASSIFIED

MEMBERS

STORAGE & 
CONTAINERS 1140

GENERATORS, ENGINES 
& POWER SUPPLY

GENERATORS, 
ENGINES & 
POWER SUPPLY

1400

LIVESTOCK/POULTRY/ 
PETS

BEEF CATTLE 1610
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ALPACAS, dbl reg herd of 25, will sell 
individually, in multiples at sale dis-
counts or entire herd. Gold Star Alpac-
as. 519-866-3790.       

BARLEY STRAW, 6’ lg sq’s.  
613-361-9181.

HAY & STRAW & IND WRAPPED 
BALEAGE, nice, clean, rotary com-
bined, good for TMR. 3x3x7’ bales & si-
lage bales individually wrapped. Huron 
East. 519-292-0138.

CRONIN POURED CONCRETE LTD. 
Since 1976. Liquid manure tanks 
to 200’. Heights of 8’-14’ (1-pour). 
All jobs engineered specifications/
inspections - guaranteed. BEST 
firm quote in Ontario. Mark Cronin, 
519-348-9062. Cell 519-274-5000.  
www.croninpouredconcrete.ca 

WE POUR: liquid manure tanks, bun-
ker silos, foundations & pads. All are 
100% Engineered. Serving Ontar-
io since 1968. De Jong & Sons Ltd.  
519-348-0523.

S&J BARN DEMOLITION - We pay 
the most cash to remove your old 
barn. Fully insured. WSIB. 1-800-
291-BARN or 1-519-800-3681.  
sjbarndemo@rogers.com

ASB INC. AG BUILDER - Drivesheds, 
additions, renovations, dairy, equine, 
poultry. Dependable. Experienced. 
Serving Southwestern & Southcentral 
Ontario. Free Estimates. 519-424-3348. 
Cell 519-532-4760 john@asbinc.ca 
www.asbinc.ca

DOUBLE CUT CLOVER SEED, clean 
55lb bags, $1.50/lb. Niagara Region. 
905-736-1021.

BIOPELLETS FERTILIZER AND 
COMPOST Sale for your crop needs, 
increase organic matter, improve soil 
health. Please call 905-560-0090 or 
email info@aimgroup.ca

HAY / ALFALFA GRASS / GRASS HAY, 
Hay, 1st & 2nd cut, lg sq, 3x3x6; 1st 
cut Alfalfa Grass Mix, lg sq bales, Grass 
hay, meets organic standards, 3x3x6.  
519-449-2690.

1ST & 2ND CUT HAY, 1st cut; mostly 
grassy hay, 2nd cut exc quality, NO rain, 
always shedded. 905-308-1351.

2019 WHEAT STRAW, sm sq bales, 
clean, dry, stored inside, approx 2000 
bales, $6/bale. Port Stanley Area.  
226-378-0317.

HAY AND STRAW, 4x5 round bales, 
stored inside and outside. 4x5 bales of 
wheat and oat straw, net wrapped, del 
can be arranged. 705-444-1073.

HAY MOISTURE TESTER, $150. Corn-
wall Area. 613-360-3710.

HAY & STRAW - Top quality hay and 
also hay with low potassium. All prices 
quoted. Delivered. Call Paul at Deer-
Run Farms 519-848-3442. 

TRANSITIONAL; ORGANIC BARLEY/
PEAS, approx 1300BU’s. 226-924-4208.

TRUCK SCALES - all sizes, new & used, 
electronic & hydraulic, floor, feedbin, 
hopper, tank & bench scales. Digital in-
dicators, printers and load cells. Repairs 
to all makes. Best Weigh Scales 1-800-
770-6668. www.bestweighscale.ca

FLAGPOLES & FLAGS - Ontar-
io Flag & Pole specializing in “Ti-
tan” telescopic flagpoles 15’, 20’, 
25’ ft & all your flag needs includ-
ing custom flags. 1-888-596-0040  
www.ontarioflagandpole.com 

WOOD/OIL COMBINATION FUR-
NACE, in good shape, $350. Stratford. 
519-273-1892.

HANGING NATURAL GAS FURNACE, 
used, 100000 BTU. 519-688-1499.

CENTRAL BOILER OUTDOOR FUR-
NACES – Offers “The Classic”, “Maxim” 
and the new “Edge”. Call for more infor-
mation. Wood Heat Solutions, Frank-
ford & Bancroft locations 613-398-1611 
www.chesher.ca 

CLEAN BURN USED OIL FURNACES 
& BOILERS – Clean burn ‘used oil’ fur-
naces & boilers. Free heat for shops & 
garages. 9 models available. Call 1-800-
824-4115 Web: www.deonsupply.com 

WANTED: Barns to fill organic hog con-
tracts. 226-376-0281.

WANTED: Hog finishing barns 
with 500-1600 head for contract.  
226-376-0281.

2 - BORDER COLLIE PUPPIES, both 
male, parents on site, working dogs, 
ready for pick up in November, $650ea. 
519-375-1387.

RIDEAU RAMS & EWE LAMBS, Geno-
vis tested, parasite resistant breeding, 
high health flock, Breezy Ridge Farms. 
905-478-4280. www.rideausheep.com

PUREBRED SUFFOLK RAMS, born 
in Feb, exc choice for cross breeding.  
519-925-5661.

2 PUREBRED BOER BUCKS, can 
be sold registered, CAE nega-
tive, no CL Orangeville area. De-
livery is available. 519-940-8897  
www.naquabiboergoats.com

POULTRY LIVESTOCK EQUIPMENT, 
1000’ Shenandoah nipple drinkers, 
480’ 8” baffle board w/hardware, 930’ of 
Cumberland feed pans, w/drives, 1120’ 
plasson nipples with 7 regulators, 6-36” 
fiberglass fans, 5-48” fiberglass fans. 
519-503-1009.

BROWN LAYING HENS, 1yr old, $2/ea. 
519-769-2656.

PULLETS - ready to lay, new and used 
equipment, etc. No order too small. 
Pullets Plus Inc., RR 4, Elmira. clarence@
pulletsplus.com 519-669-2225. 

WALINGA FEED BOX DIVIDER, alumi-
num. 519-293-3420.

USED HOG EQUIPMENT, wet/dry 
feeders, flooring, piggie tubs, hutches, 
fans & controller, etc. 519-323-3256.

10 SS HOG FEEDERS, 2’x2’, feed from 
both sides. 519-348-8617.

PORTABLE BEAM SCALE, on wheels, 
1200lb capacity. 519-357-7410.

FARROWING CRATES, bolted to floor. 
519-683-4878.

4 FLOW STAR MILKER CLAWS, 
also boumatic vacuum pump.  
519-881-8966.

MILKING RECEIVING JAR, for sale. 
647-984-6364.

DELAVAL MILK COOLER, 800gal, w/ 
compressor & automatic electronic 
washing system. 905-679-4575.

HORSE TACK, 1 set nylon harness w/ 
pulling hames, 4 pulling collars, 1 pull-
ing doubletree. 705-676-6014.

BELGIUM GELDING, 3yr old, 17.1 
height, well broke, worked on Omish 
farm all summer. 705-878-6578.

APPALOOSAS, mares & geldings, reg-
istered, colour, from champion blood-
lines, US & Canadian; reasonably priced 
- herd dispersal. 519-294-0494.

BLANKET & SADDLE PAD RACKS, on 
casters, six arms of 5 rods each, black 
enamelled steel, arms adj, no assembly 
req, great for drying horse blankets, exc 
hanging storage. 519-294-0494.

MORGAN HORSES, numerous wean-
lings & yearlings, colts & fillies, light 
chestnut to dark bays, seven 2yr old 
colts, purebreds from quality blood-
lines. Starting at $600. 905-355-2689.

70 FANCY BRED HEREFORDS, due 
Mar 1st, bred 1/2 Red Angus, 1/2 
Limo, proven bulls, 30 - Reds Here-
fords and part Herefords/Red Sim-
mental, 40 - Reds, Blacks & Balck white 
faced; part Limo/Angus/Simmetnal.  
519-372-6646.

PURE BRED BELGIAN BLUE BULL, 1 
1/2yrs old, has bred a few cows both 
sire & dam, can be seen as well as half 
brothers & sisters, fancy & have been 
using belgian blue bulls for 20 plus yrs. 
Peterbrough Area. 705-652-7317.

REGISTERED HOLSTEIN BULLS, 
from high record dams, service age. 
Also red and white Holstein bull. De-
livery available. McIntosh Holsteins.  
519-535-4341.

LIMOUSIN - Double & homo polled, 
thick, well muscled, quiet breed-
ing bulls & quality breeding females 
available. Semen tested. Select now. 
Delivery included. Posthaven Limou-
sin. John Post 519-766-7178. www.
posthavenlimousin.com 

ESTATE SALE, 10 bred Charolais & Red 
Angus mix cows, 1 young Charolais 
bull. Teeswater Area. 519-392-6356.

HORSES 1630

LIVESTOCK 
EQUIPMENT 1640

POULTRY 1660

SHEEP & GOATS 1670

SWINE 1680

PETS 1685

MISCELLANEOUS 
PRODUCTS

HEATING & 
FIREWOOD 2040

NEWEST - European true WOOD 
CANDLE GASIFICATION BOILERS 

add up to 24hrs. BURN TIME. 
Orlan Canada 1-514-714-8980. 

www.orlancanada.com

OTHER 2090

FLAG POLES 2050

SEED/FEED/CROPS

FERTILIZERS 3520

HAY 3530

SEEDS 3540

OTHER 3590

STRAW & 
BEDDING 3550

SERVICES & 
CONTRACTING

CONSTRUCTION 
& DEMOLITION 4020

Schmidt’s Farm
Drainage

1990 Ltd. Harriston

Specializing in Farm Drainage,
Backhoeing & Excavating,

GPS includes: mapping grade
control & surveying

GPS Grade Control
Tel: 519-338-3484
Cell: 519-323-6335

Where
Schmidt's go,

the Water Flows!

SERVICES & 
CONTRACTING

DRAINAGE 4060

OTHER 1690
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The Best Price. The Best Readership. The Best Value. Better Farm
ing! Call 888-248-4893 x281 to place your ad. 

NUT TREES - English walnuts, sweet 
chestnuts, hazelnuts, heartnut, edi-
ble nut pines (12 varieties), 15 other 
varieties. Valuable woods. 40+ yrs ex-
perience. Catalogue www.nuttrees.
com. Rhora’s Nut Farm & Nursery, 
33083 Wills Rd., RR1, Wainfleet, L0S1V0  
905-899-3508.

BARE ROOT FRUIT TREES for your or-
chard or backyard.  Many varieties suit-
able for organic production and hard 
cider.  Call 519-804-6060 or visit www.
silvercreeknursery.ca and request your 
free catalogue today. 

NUT TREES: Profitable hazelnuts, graft-
ed heartnuts, sweet chestnuts, plus 12 
other kinds for orchard or woodlot. 
Catalogue: www.Grimonut.com or 
write Grimo Nut Nursery, 979 Lake-
shore Rd, RR3, Niagara-On-The-Lake, 
ON L0S 1J0. 905-934-6887. 

TRANSPLANTING TREES - up to 10” 
trunk diameter w/10,000 lb. root ball. 
44”, 80”, 90” & 100” tree spades. Trans-
plant on your property or we have 
100ac. of trees up to 25’ tall for sale. 
OXFORD INSTA-SHADE, Burgessville. 
1-800-387-0246. Jan Veldhuizen. Email: 
jan@oxfordinstashade.com www.ox-
fordinstashade.com 

RATS! MORE RULE CHANGES! 
- SGS Pest Management agricul-
tural pest control specialists. Ser-
vice & supplies. 1-800-736-9747  
www.sgspestmanagement.ca 

TOWNSLEY BARN PAINTING – All 
farm buildings & houses, seamless 
eaves troughing, liquid rubber coat-
ings, waterproofing, metal, concrete, 
wood, foam, and bin flooring sealing. 
Serving Ontario since 1955. Call 519-
859-0097 or 519-871-0300 townsley-
painting@hotmail.com 

DOUBLE CUT CLOVER SEED, clean 
55lb bags, $1.50/lb. Niagara Region. 
905-736-1021.

For more information
call us at

866-519-4302

FREE
CLASSIFIED

Belong to the OFA?
GET 1 FREE CLASSIFIED AD!

Specializing in
Agricultural Drainage

613 623 8802
Arnprior, Ontario

pneillwms@gozoom.ca

Peter Neill
Water Management Systems Inc.

Schmidt’s Farm
Drainage

1990 Ltd. Harriston

Specializing in Farm Drainage,
Backhoeing & Excavating,

GPS includes: mapping grade
control & surveying

GPS Grade Control
Tel: 519-338-3484
Cell: 519-323-6335

Where
Schmidt's go,

the Water Flows!

SERVICES & 
CONTRACTING

Specializing in on Farm Pest 
Management Serving 

Southwestern ON, 
Golden Horseshoe, GTA

Email: info@sgsltd.ca
519-692-4232

www.sgspestmanagement.ca

SERVICES & 
CONTRACTING

PEST CONTROL 4150

TREE CLEARING, 
MULCHING & 
PLANTING

4160

TRAVEL 4170

• Spain & Portugal • India
• UK, Scotland & Ireland

• Ukraine & Romania
• Alberta Farm Tour

Includes Calgary Stampede and Rocky Mountains

AGRICULTURAL TOURS

1-800-661-4326  www.selectholidays.com

NURSERY/GARDEN 

TREES & SHRUBS 10010

VEGETABLES 10020
PAINTING & 
COATINGS 4140 TOW & BLOW WIND MACHINE, auto 

start tow & blow frost protection ma-
chine, only 25hrs of operation time on 
the unit, $40000, OBO. 519-717-0808.

VEGETABLES & FLOWERS - LAMAR 
GREENHOUSES Specializing in veg-
etable & flower plug plants. Different 
plug sizes. Delivery available. “Getting 
you started right!” rmlambrechtfarm@
gmail.com 519-695-5083.
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JD CORN HEAD, 4R, low tin, $3400. 
519-263-5337.

HARVESTEC 8 X 30 CORN HEAD, w/ 
stalk cutters & poly snouts, $24000, 
OBO. Consider partial trade on manure 
spreader. 519-377-6107.

NEW HOLLAND 722 CORN HEAD, 1R. 
226-228-7588.

JD 612 C CORN HEAD, 12x30”, knife 
rolls, contour master header height 
sensing, hyd adj deck plates, $49500. 
519-437-9247.

1992 JD 843 CORN HEAD, oil bath, w/ 
new cart, exc shape, $10000. Don Skip-
per 519-762-3244.

1998 CIH 2366 COMBINE, 4WD, big 
top, AFX, 4885 eng hrs, 3650 sep hrs, 
rock trap, field tracker, annual Stoltz 
AMI, 1063 cornhead avail, $59500.  
519-216-1641.

NI 801 COMBINE, 818 grain body, 815 
head, new rubber; NI 708 w/ 717 body 
& 813 grain head, all mint shape, many 
spare parts; NI 708 w/ 818 body & 815 
head; 4 corn heads, 2 wide & 1 narrow, 
all are 4R. 519-355-4627.

IH 815 COMBINE, diesel, 820 grain 
flex head, long snout dividers, chaff 
spreader. 519-294-6441.

JD 8820 TITAN 2 COMBINE, 30-32 
radial tires, always shedded, $25000, 
OBO. 519-357-3237 or 519-357-0000.

2000 JD 9650STS 4WD COMBINE, 
2833 eng hrs, 1719 thresher hrs, level 
land machine, 20.8R42 duals on front, 
600/65R28 rear tires, plus JD 930F grain 
head, field ready. 519-436-1775.

JD 3970 HARVESTER CORN HEADER, 
3R, exc cond. 519-529-7765.

MF 850 COMBINE, w/ auto header 
height control, gear drive, very low 
hrs, 4 heads avail, always shedded, exc 
cond, $9900 (complete pkg negotia-
ble). 519-758-4183.

2-CORN PICKERS, avco new-idea, 1R & 
2R, $1000ea, OBO. 519-768-2898.

CASE IH 1420 COMBINE, 2655 eng 
hrs, new front tires & feeder chain, 15’, 
1020 grain head, as new, nice, $7000.  
519-784-2370.

GEORGE WHITE #6, threshing ma-
chine, on rubber, $500. 519-785-0178.

MF 850 COMBINE, hydro drive, corn/
soybean special, c/w 20’ flex head & 6R 
corn head. 519-881-8966.

2 SUKUP ELECTRIC HEATERS, 110V. 
519-995-4450 or 519-975-2949.

MC 600 CORN DRYER, twin burn-
er, 3 phase, w/ phase convertor.  
905-679-4575.

ROSKAMP ROLLER MILL, PTO, w/ fine 
cut rolls for small grains, make an offer. 
519-323-3256.

FROST CUTTER KIT, for Valmetal silo 
unloader, $75. 519-523-9574.

2012 RICHIGER R950 GRAIN BAG-
GER, exc cond, can process up to 
13000 BU/hr, always shedded, $25500. 
519-533-2405.

WESTEEL ROSCO GRAIN BIN, 
3200BU’s, w/ Caldwell aeration system, 
110V, ladder, $400. 519-843-5418.

BRENT 1194 GRAIN CART, 1100BU, 
Digi star scale, scale head, auger/back 
camera w/ monitor, 1250/45/32 tires, 
great tarp, 519-521-1067. joevanquaet-
hem@hotmail.com

BRUNS HOPPER WAGON, 160BU, 
$600. 519-521-3323.

STEEL HOPPER BIN, holds approx 34 
tonnes, $1700. Ottawa Area. 613-314-
2654 or 613-203-2666.

2-WESTCO CORN BINS, 1-5000BU, 
1-9000BU, false floor, aeration fan.  
519-868-4570.

HARVESTER BELT CONVEYOR 
30’ & 120’ belt for a belt conveyor.  
519-475-4328.

WESTFIELD 80-41 PTO AUGER, very 
good cond, $1790. 519-494-1028 or 
519-644-1028.

CONVEYOR HAY ELEVATOR, 25’, 
w/ 2hp motor, made of steel, $250.  
519-525-2616.

2-GRAIN AUGERS, 1- Allied, 40’, 1- 
Westfield, 50’. 519-728-9929.

LITTLE GIANT BALE ELEVATOR, 35’. 
519-263-2404.

WESTFIELD AUGER, 10” x 71’, good 
cond, $4200. 519-276-8151.

HARVEST INTERNATIONAL AUGER, 
10” x 42’, PTO, hopper bottom, like new. 
519-521-3323.

WESTFIELD 851 AUGER, elec drive w/ 
new motor. Retiring. 519-695-6613.

WESTFIELD 741 AUGER, brand new, 
retiring. 519-695-6613.

WESTFIELD GRAIN AUGER EXTEN-
SION, 4” diameter, 10’ long, never been 
used, 3 available, $90ea. 519-848-6934 
janwilive@hotmail.ca.

SAKUNDAIK HD10-1800 CORN AU-
GER, 10” diam, 55’ long, PTO driven, 
hand crank life, good working cond, 
$1500, OBO. 519-868-4570.

LITTLE GIANT HAY ELEVATOR, 40’, 
PTO driven, hand crank lift, good work-
ing cond, $900, OBO. 519-868-4570.

WESTFIELD GRAIN AUGER, 8 x 
46’, 7hp drive, stored inside, $1250.  
519-870-4701.

W70-36 WESTFIELD GRAIN AUGER, 
good cond, stored inside, $950. Call or 
text 519-995-4153.

PATZ SILO UNLOADER, good cond, 
647-984-6364.

WESTFIELD TRANSPORT AUGER, 41’, 
7” diameter, PTO, $1200. 905-263-2060.

DUTCHMASTER TREE SPADE, model 
360i, 36” ball, was mounted on a 975 
Bobcat, exc cond, $10000. John. 416-
458-9289. johnrklecker@gmail.com

SAWMILLS - Canadian made, quality 
SMG portable sawmills, many models 
to choose from, starting at $4,995 in-
cluding freight; available at Clark Code 
Repairs, 905 Sanderson Road; Oxford 
Mills, ON (613) 258-3829; stop in for a 
demo.

ALL STANDING TIMBER - quality se-
lective cutting, free quotes, guaran-
teed workmanship & payment before 
harvesting. Joe Lucan, Langton Timber 
Harvesting. 519-847-5710. 

STANDING TIMBER - hardwood and 
softwoods. Quality workmanship guar-
anteed. B. Kropf Forestry Service Ltd., 
Bruce Kropf, RR 1, Shakespeare, ON, 
N0B 2P0. 519-748-7422. 

JD 624 H LOADER, 4WD, sandblasted 
& painted Nov/19, 16300hrs, good rub-
ber, exc shape. Aylmer. 519-765-2064.

2012 NH 84LB LOADER, off TV6070 
tractor, hardly used, nice shape, 
$10000. Larry, 705-229-7144.

AC 615 INDUSTRIAL LOADER, re-
quires some rebuilding/ reassembly, 
$2900, OBO. Estate sale: long list of 
trucks, equipment, tools. Stouffville 
area. 905-473-3108.

ARC ELECTRIC WELDER, complete w/ 
helmet & cables. 519-294-6441.

BARN/MANLIFT ELEVATOR, used to 
move livestock from one level to an-
other, auto controls, spool, gear box, 
elec motor. 519-348-8170.

TWO 2007 5600i TRIAXLE DUMP 
TRUCKS, w/ C13 CATs, 20’ box.  
519-379-6447.

HYDRAULIC LIFT SYSTEM, (6) lift 
units, (1) 15hp Honda gas pump & 
reservoir controls & lines, 6000lbs ea, 
1.75” rams 32” lift, Best Offer. Jason  
519-870-8442.

OVERHEAD TRACK, for shop, side 
track. 613-473-4131.

SOLO MIST SPRAYER, will fog 40’ per 
pass, good for orchards, Christmas 
trees, nursery trees, or grape vines, not 
PTO driven, $600. 416-458-9289.

25-SCREW ON DROP NOZZELS, for a 
Hardi sprayer, brand new, never been 
used, enough nozzels for a 57’ boom. 
519-529-7174.

SS STORAGE TANK, 2000gal, $2000. 
519-688-8147.

CALSA SPRAYER, 8R, sprayer for corn, 
519-683-4878.

AGRO TREND SPRAYER, 800gal, 60’ 
manual boom, $2800. 519-276-8151.
HARDI 650 TWINSPRAYER, 60’ boom. 
519-312-3147.

GEORGE WHITE TANDEM SPRAYER, 
400gal, w/ 45’ Hardi boom, w/ triple 
nozzels. 519-365-5725.

PRECISION SPRAYER, 500gal, tandem 
axle, 45’ boom. 519-365-5725.

CALSA SPRAYER, 30’, 1000L, pull type, 
$1200. 905-983-9157.

JD 115 BLADE 3pth, 9’, heavy duty, 
$2000. 705-867-2944.

WANTED: Kverneland 3pth stone fork. 
416-737-8507.

HD FRONT WHEEL ATTACHMENT, 
single arm, for Farmall tractor.  
519-294-6441.

BUZZSAW, 28” blade, 40” table, belt 
drive, fits Massey Pony, can be eas-
ily adapted to free standing, $300.  
519-364-2099.

LOADER BUCKET, 33” high, 30 “ deep, 
1/4” thick material; hardened edge on 
bottom, not quick attach, $1000, OBO. 
519-484-2985.

JD SILAGE AND SNOW BLADE, 12’, 
front mount, 4 way, $1600, Best Offer. 
519-765-2064.

HLA STONE FORK, 6’, $900.  
519-765-2064.

DUAL CLAMP GRAPPLE, $900.  
519-765-2064.

2-PALLET FORKS, extra HD, 4’ long, 
$300 for both. 519-765-2064.

FORKLIFT TRACTOR MOUNT, w/
hydraulic top link & splitter valve.  
519-849-5428.

2 WIRE HARNESSES, for BR 450 round 
baler, suitable for any tractor. $50 each. 
705-440-0939.

REAR EARTH SCOOP, 3pth, $300. Also 
front blade mount for midsized tractor, 
w/ hyd cyl, $250. 905-852-7292.

ATTACHMENTS

ATTACHMENTS 5000

CHEMICAL/FERTILIZER 
APPLICATORS

SPRAYERS - 3PT     
/MOUNTED 5150

SPRAYERS - PULL     
TYPE 5160

OTHER 5190

CONSTRUCTION & 
INDUSTRIAL EQUIPMENT

OTHER 5290

BACKHOES & 
LOADERS 5210

For more information
call us at

866-519-4302

FREE
CLASSIFIED

Belong to the OFA?
GET 1 FREE CLASSIFIED AD!FORESTRY & 

WOODLOT

OTHER 5390

STANDING 
TIMBER 5380

GRAIN HANDLING /
STORAGE

OTHER 5490

GRAIN DRYER 5430

GRAIN BINS & 
EQUIPMENT 5420

AUGERS /
ELEVATORS / 
CONVEYORS

5410

2012 RICHIGER R950 GRAIN BAGGER 
exc cond, can process up to 13000 
BU/hr, always shedded, $25000. 
519-533-2405.
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The Best Price. The Best Readership. The Best Value. Better Farm
ing! Call 888-248-4893 x281 to place your ad. 

ROVIBEC GRAIN FEEDER, 6 compart-
ments, w/ track, switches & controls. 
519-608-3384.

LUCKNOW STATIONARY TMR MIXER, 
550 cu ft, Digistar scale incl, stainless 
interior, 4yrs old, in great cond, wide 
seed outdoor w/ 4’ conveyor, incl drive 
motors, $26000. 705-647-4664.

48” CHAIN DISCHARGE, for Kuhn TMR 
mixer, never been used. 519-291-0337.

NH 352 MIX MILL, converted to roller 
mill, $1850. 519-368-2407.

MCKEE 1101 SNOW-LANDER SNOW-
BLOWER, front mount, dble auger, 9’ 
wide x 4.5’ opening. 905-679-4575.

SNOWBLOWER, single auger, 7’.  
519-688-1499.

NEW IDEA SINGLE AUGER SNOW-
BLOWER, w/ hydraulic rotation spout, 
$1250. 519-754-6319.

NEW UTILITY BLADE, 7’, 3pth, medium 
duty, $399. 519-758-4183.

BLADE, 7’, 3pth, straight right/left an-
gling, good cond, $400. Kingsville Area. 
519-839-4741.

MCKEE SNOWBLOWER, 8’, double au-
ger, w/ hyd chute. 519-977-3335.

SNOWBLOWER, 6’, single auger, $800. 
613-243-2284.

JD 115 BLADE, 3pth, 9’, heavy duty, 
$2000. 705-867-2944.

ARIENS FRONT SNOWBLOWER, 
for lawn tractor, 48”, exc cond, $700.  
905-852-7292.

JD 270 SNOWBLOWER, (McKee), dble 
auger, hyd spout, 7’ wide, $1200, OBO. 
905-894-4030.

2 WIRE HARNESSES, for BR 450 round 
baler, suitable for any tractor. $50 each. 
705-440-0939.

2 - SINGLE HAY FEEDERS, w/ automat-
ic locking head gates. 519-376-9359.

2 LOBSINGER THRESHING MA-
CHINES, 1 large, 1 small, open for offers.  
519-538-4929.

OLIVER/ COCKSHUTT 415 HAY 
MOWER, hyd lift installed, $750.  
519-683-4672.

HAYING EQUIP, Gehl 1475 round bal-
er, makes 4’x5’ bales, $3500. NH 273 sq 
baler w/ thrower, $2700, INT 990 hay-
bine w/ 9’ cut, $1900. Forage blower, 
$550, Bale buncher, $275. 16’ Hay wag-
on w/ back rack, $1200, 14’ Hay trailer 
w/ back rack, $900. Peterborough Area. 
705-930-8885.

BALE SPEAR, 3pth, heavy built, $350. 
905-382-5995.

2011 JD 520 STALK CHOPPER, 20’, 
$20500. 519-272-5208.

WIC BEDDING CHOPPER, for sm sq 
straw bales 13hp, electric start, exc 
cond, $2800. 519-357-7410.

MEZOGEP PICKUP HEAD, 14’ wide, 
like new, never used, photos avail upon 
request, $8500, OBO. 905-714-9690 or 
meierfamilyorganic@gmail.com

NH 880 HAY/STRAW PICK UP, 6’ for 
forage harvester. 519-529-7850.

6’ HOWSE 3PTH ROTARY CUT-
TER, $550, OBO. 519-769-2613 or  
519-671-8670.

ROTARY HOE, 3pth, 15’ wide.  
519-294-6441.

INT ROTARY HOE, 24’, w/ end trans-
port, teeth like new! 519-365-5725.

GEHL 48” BLOWER, shedded.  
519-523-4538.

KOOLS FORAGE BLOWER, 56”, exc 
cond. 519-276-8995.

FORAGE BLOWER, 60” high x 8” 
wide, manufactured by Dion, $500.  
519-364-2099.

OLDER DION FORAGE WAGON, 
good working order, has a roof.  
519-449-2286.

JIFFY HIGH DUMP, $6000, OBO.  
519-368-2407. Evenings.

GEHL VORTEX FORAGE BLOWER, 
1540 8/10 cond, $3500. 519-291-0106.

AGCO HESSTON 7165 FORAGE HAR-
VESTER, new knives, blower band 
& paddles, elect controls, 2R narrow 
corn head, 7’ pick up head, $4000.  
519-293-3420.

NI 709, w/ 6200 chopper, runs good; 
NI 801 w/ 767 forage harvester; corn 
heads & wide hay pickup for both.  
519-449-2286.

NH 718 FORAGE HARVESTER, 1 own-
er, HD drive line, hyd, pipe turn, mint 
cond, 2R corn & 5’ hay pick up, $2950. 
613-848-6586.

2 NH FORAGE HARVESTERS, Super 
717 & 782, 2R corn head & pickups, fits 
either harvester, good shape, stored in-
side. 905-308-1351.

NH 890 FORAGE HARVESTER, auger 
base, w/ pick up, 3R corn head, lift cyl, 
electric controls, 12 knives, field ready, 
$3400. 905-892-3326.

2 MARTIN WOODEN BALE THROWER  
WAGONS, 20’, good cond, $1700ea. 
Can deliver. Dresden Area.  
519-809-4098.

2-BALE THROWER WAGONS, for sale. 
416-802-6915.

FLAT HAY WAGON, w/ back rack, 
11L/15 tires, 18’ long, suitable for round 
or sm sq bales, $800. 519-216-4048.

2-FLAT RACK WOOD WAGONS, com-
plete w/ running gear, 8’ x 18’, exc sills, 
$500, OBO. 519-357-7410.

NH 1005 STACKLINER BALE WAGON,  
holds 56 sm sq bales, $2500.  
519-577-7155.

STEEL BALE THROWER WAGON, 
10 ton wagon, 20’ long, good cond.  
705-742-6925.

MF 124 SM SQ BALER, 212 hydrau-
lic thrower, great working cond.  
519-234-6639

BALE THROWER FOR 273 NH BALER, 
& bale buncher. 705-652-3874.

NH 273 BALER, sm sq, exc cond, 
$2800. 905-648-3793.

HARVESTING/GRAIN EQUIPMENT, 
540 Massey Combine, w/ pickup & flex 
heads; 20’ Lely tine weeder; several 
gravity bins, grain auger, two Massey 
#36 grain swathers, one 10’ in good 
cond, one 12’ for parts. 519-275-4111.

2005 SPAPPERI TOBACCO HARVEST-
ER, 2R, 4cyl JD eng, 2914 eng hrs, 
fork type, scales, good working cond, 
stored inside, $45000. 226-378-0317 .

2-AMOS ENCLOSED SEPARATOR, for 
soybeans, approx 8 mt/hr. 519-233-
3218 or 519-233-3440.

NEW STRAW WALKER, for 1972 Ford 
combine #642, $200. 519-375-2008.

MF 9120 FLEXHEAD, 20’, $2800.  
519-276-8151.

AGCO 500 25’ FLEX HEAD, off of an 
R60. 519-377-6107.

1998 JD 930 FLEX HEAD, 30’, w/ new 
Horst cart, exc shape, $10500. Don 
Skipper. 519-762-3244.

MF PICKUP HEADER, for Massey com-
bine, exc shape, $450. 519-758-4183.

AC HEADERS, AC 315 flex head, F3, 
mint cond, 436 corn head, F3, 436 corn 
head M or L, 10’ pick up header M3 or 
L3. 905-895-3326.

JD CORN HEAD, 4R, low tin, $3400. 
519-263-5337.

HARVESTEC 8 X 30 CORN HEAD, w/ 
stalk cutters & poly snouts, $24000, 
OBO. Consider partial trade on manure 
spreader. 519-377-6107.

NEW HOLLAND 722 CORN HEAD, 1R. 
226-228-7588.

JD 612 C CORN HEAD, 12x30”, knife 
rolls, contour master header height 
sensing, hyd adj deck plates, $49500. 
519-437-9247.

1992 JD 843 CORN HEAD, oil bath, w/ 
new cart, exc shape, $10000. Don Skip-
per 519-762-3244.

BRENT 782 GRAIN CART, roll tarp.  
519-462-2163.

2005 BRENT 1080 GRAIN CART, 1000 
big shaft, hyd spout, 20” corner auger, 
900/60/32 tractor tires, new roll tarp, 
$31500. 519-765-2064.

2 TURNCO GRAIN WAGONS, 300BU, 
JD bottoms, $2000ea. 905-797-2428.

BRUNS HOPPER WAGON, 160BU, 
$600. 519-521-3323.

GRAVITY WAGON, 15 ton, w/ 
brakes, like new, used only 3 seasons.  
519-533-3391.

INT WAGON, 15” rim, $180.  
519-376-9359.

TWO 500BU GRAVITY WAGONS, c/w 
lights & brakes, stored inside, as new, 
$6200ea. 519-484-2418.

GRAVITY WAGON, 300BU, w/ Tyson 
tarp, on 12 ton Horst running gear, 
truck tires, spring loaded hook up, al-
ways shedded, $2000. 519-764-2700.

GRAVITY WAGON, 300BU, on brand 
new 12 ton Horst running gear, truck 
tires, spring loaded hook up, always 
shedded, $2500. 519-764-2700.

4 - GRAVITY WAGONS, 300BU, on 
12 ton running gear, 2 Horst w/ truck 
tires, $1000-$1500(priced by quality).  
519-764-2700.

GRAVITY BOX, $400, OBO.  
519-843-5418.

HARVESTING

GRAIN CARTS 6040

GRAVITY WAGONS 6050

HEADERS - CORN 6060

HEADERS - FLEX 6070

HEADERS - OTHER 6080

OTHER 6190

HAY & FORAGE

FORAGE HEADERS 6336

BALE WAGONS /
RETRIEVERS 6310
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/BOXES 6340
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/SICKLE MOWER 6360
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6380
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SUNFLOWER 5035 CULTIVATOR, 
28’, 3 bar harrows, 2yrs old, $36000.  
226-923-2219.

KONGSKILDE CULTIVATOR, 3pth, 21’, 
rolling baskets, exc cond, stored inside. 
519-276-8995.

2 - 45IH CULTIVATORS, 12’ pull-
type & 18.5’ pull-type with wings,  
519-529-7174.

SPRINGTOOTH CULTIVATOR, 10’, 
3pth. 519-537-1802.

SALFORD 550 CULTIVATOR, S-Tine, 
36’, buster bar, rolling harrows, leveling 
plank. 519-580-8473.

JD 7200/7300 PLANTER MARKER 
ARMS, w/ sequence valves, good 
shape, $1350. 519-272-4995.

STANHAY 870 VEGGIE SEEDER, 4R, 
3pth toolbar, curently used for aspara-
gus, can work w/ all small seeds, $5500, 
OBO. 519-463-5861.

IH #56 CORN PLANTER, 6R, all new 
fingers, stored inside, great cond, $750. 
519-367-2539.

JD 1750 VACUUM PLANTER, 6R nar-
row, dry fert, monitor, fert auger, in-
secticide boxes, road lights, planter like 
new, $35000. 519-695-6613.

MONOSEM VACUUM PLANTER, 8R, 
30”, on Kinzie lift & turn frame, PTO 
pump, Yetter trash wipes, w/ wavy 
coulter Keeton seed firmers hop-
per, ext on dry fert & seed fert auger, 
$75000. 613-229-5560.

JD 7000-7100 PLANTER UNITS, 
for parts, 3 bushel hoppers & lids.  
519-357-5505.

JD #71 PLANTER UNITS FOR SALE, or 
buy planter w/ 6 rows. 519-377-6107.

WHITE 6100 CORN PLANTER, 6R, 30” 
spacing, liq fert, markers, exc cond, 
$10000. Owner Retiring. 519-591-5781.  

JD MODEL B GRAIN DRILL, grain only, 
16R, hyd lift installed, 2 trips avail, $975. 
519-683-4672.

510 INT SEMI MOUNT GRAIN DRILL, 
13R, for parts. 519-842-4357.

9412 SUNFLOWER DRILL, Yetter 
Coulter Cart, 3000ac on drill, 2000 ac 
on cart, $30000. 519-862-2413.

GREAT PLAINS NO-TILL DRILL, 
model CPH15/1500, small seed box, 
2 bar harrow, field ready. Best Offer.  
705-424-1905.

JD GRAIN DRILL, w/fert & grass box, 
c/w manual, $8000. 705-742-3185.

GREAT PLAINS SEED DRILL, w/ caddy 
& harrows, $12500. 905-263-2060.

2008 JD 1590 NO TILL DRILL, 15’, plain 
grain, 2pth, flotation tires, market au-
ger, JD markers, well maintained, very 
good cond, $39900. 905-570-3797.

NI #52 DISC, 13’, 40 discs, 7” spacing, 
$2000. 905-983-9157.

MH 33 SEED DRILL, dble disc, 
fert, grass box, hyd lift, $1000.  
905-983-9157.

SNAP-ON VALVE REFACER, model 
#4162 serial #VR 200BM. 519-294-6441.

NEW! AEROQUIP HYD HOSE, 5/8”, SAE 
100, approx 100’, $200. 519-484-2633.

WHITE FRONT CONSTANT VELOCITY 
JOINT, 135, 155, 180, new ball type. 
905-892-3326.

TRUCK TOPPER, blue fiberglass, 
81” length, w/sliding front window.  
519-849-5428.

7.5’ X 12’ FLAT DECK, all steel, front 
headache rack, very good cond, $1000, 
OBO. 519-785-0178.

2 REAR RIMS, for W40 INT,  
519-378-4073.

4 - MICHELIN DEFENDER TIRES, 215-
70R-15, set $600. 519-484-2633.

TIRE CHAINS, 14.9 x 28, $100, OBO.  
519-484-2985.

2 JD SNAP-ON DUAL RIMS, fits any 
tractor. 519-683-4878.

TRACTOR RIM, 26, 8 hole, exc shape, 
$50. 519-699-5399.

TITAN TURF TIRES, 44x18x20, on 
Kubota rims. 519-758-4183.

IMPLEMENT RIMS, 8 bolt, 44X18X20, 
like new, $400 each. 519-758-4183.

GOOD YEAR TIRES, on JD tractor 
rims, 11.2/24, exc cond. $250 each.  
519-758-4183.

2 MOTORS, Briggs & Stratton, Van-
guard, v twin, 20hp w/clutch, like new, 
$950. Wisconsin, 18hp, twin w/clutch, 
$450. 519-319-4598.

NEW! MOTOR, 7.5hp, 3 phase, suitable 
for hazardous location, cast iron con-
struction, 208/230/460 V, 1750RPM on 
213T frame, $400. 519-484-2633.

VARIOUS HYD MOTORS & CYLIN-
DERS, for sale. 519-785-0178.

2 BALDOR ELECTRIC MOTORS, 3hp, 
115, 230V, 1725 rpm, single phase, 1” 
shaft. 705-435-7598.

JD MOTOR, 0hrs, rebuilt for 210C trans, 
converter, reverser 239 CU in or will 
separate. 905-892-3326.

BYERS TRACTOR SUPPLY – New & 
used tractor parts. All makes & mod-
els. 1-800-510-5505 or 613-448-3015. 
Open: Mon-Thur 8-5, Fri 8-4. Closed 
Sat/Sun. 

TEESWATER AGRO PARTS - USED 
PARTS – Looking for a used part for 
your tractor or agricultural equipment? 
We have wrecked over 1000 units in 
many makes and models. Call 519-
392-6111 or email: parts@wightman.ca 
Website: www.teeswateragroparts.ca 

48” CHAIN DISCHARGE, for Kuhn TMR 
mixer, never been used. 519-291-0337.

ROW CROP TWO WHEELS, w/ podi-
um, for IH Tractor ie 666, 766 etc, $650, 
OBO. 519-392-6633. Days.

HD PTO SHAFT, 1000RPM, 32-44” 
length, install your own u-joint, choice 
of yoke, $200. 519-484-2633.

WELDABLE BRACKET, for JD quick at-
tach. 519-505-3418.

STANDARD S TINES, for Kong-
skilde cultivator, 22” long, slight-
ly used, $15ea. 519-848-6934  
janwilive@hotmail.ca.

WATER TANK, 5000gal, in exc shape. 
519-853-0138.

DELTA WOOD PLANER, 12”, 220V, sin-
gle phase, $800. 519-375-1387.

PICKETT 6030 ROD PULLER, for sale. 
519-521-0329.

IND GANTRY CRANE, back uprights 
support is an ‘A’ shape frame, front 
support: 2 uprights spaced 12’ apart, 
4x4x.250” sq tubing, 16’ 9” tall, H beam 
on top is 8”x4” & 15’ long, $1000.  
519-484-2633.

FOOD GRADE GREASE, 120lbs Cyg-
Nus Grease #2, manufactured to USDA 
standards, H1 Quality, #21CFR178-
3570, $150. 519-484-2633.

TIP HOPPER BINS, brand new, 2 yard, 
$1525ea; 1 yard, $1025ea, other sizes 
& delivery available. Brantford Area.  
519-535-1312.

WHITE BEAN EQUIP, puller, windrower 
and planter. 519-683-4878.

DYNAMOMETER, 550 PTO for check-
ing hp up to 100, reasonable offers 
considered. 519-786-5933.

1 FAIRBANKS PLATFORM SCALE, that 
sit on the floor. 519-799-5701.

FUEL TANK, 500 gallon. 519-853-0138.

CIRCULAR SAW SAWMILL, PTO driv-
en, hyd carriage, $3500. Barrie Area.  
705-728-3454.

BUZZ SAW, $200. Barrie Area.  
705-728-3454.

SILO PIPE, 24’ of approx 8”, used 
very little for sawdust, make an offer!  
905-648-3793.

TRIMBLE 750 YIELD MONITORING 
SYSTEM, monitor & wires, $11500.  
519-754-6319.

AUTOFARM GUIDANCE SYSTEM, 
serial #B8010172525, like new.  
519-799-5701.

GRAIN MOISTURE METER, DICK-
EY-JOHN GAC II, grain analysis 18, 
computer & printer. 519-983-6848.

BRAND NEW HOT WATER PRESSURE 
WASHERS, diesel fired burner, 15hp 
gas engine runs pump, 4000 PSI, $3250. 
Brantford Area. Delivery Available.  
519-535-1312.

HONDA TRASH PUMP, 11hp, mod-
el WT40X, c/w 4” inlet/outlet piping, 
$1900. Kingston Area. 613-385-2462.

NEW, T-TAPE, 1 roll, 4100’ long, 5/8”, 
inside diam 15mil, wall and thickness 
& drippers are 12” a part, $200, also 
selection of 2” & 1 1/2” PVC fittings.  
519-484-2633.

TRITON SAND FILTER, comes with 1.5” 
in and out & control valve, 20gal/,min, 
$200. 519-484-2633.

MEYER MANURE SPREADER, 7200 In-
dustrial, $11500. 519-229-6333.

NI 245 MANURE SPREADER, good 
floatation tires, $4000. 519-276-8151.

HOULE VACUUM MANURE PUMP, 6”, 
PTO, $800. 519-323-3256.

LIQUID MANURE TANK PUMP, for 
sale. 519-348-8617.

NI 213 MANURE SPREADER, older 
model but works well, good cond, 
$700. 519-357-7410.

5LOS NH MANURE SPREADER, 
stored inside, will consider offers.  
519-461-1674.

DRAG HOSE PUMPS, heavy duty, effi-
cient performance. 519-502-2727.

JD SLURRY PAN, for 780 or 785 ma-
nure spreader, $350. 519-818-8859.

BSM SS FEEDERS, 13 wet/dry, 2’ dou-
ble sided, feeds approx 40; 13 feeders 
will feed 500 pigs, exc cond, no metal 
fatigue, will consider del. Best Offer. 
519-275-1442.

SLANT BAR FEED GATE, 14’ x 5’, brand 
new, $150. 519-347-2451.

MCKEE CORN HOG, push up pipe 
incl, good working cond, $600, OBO.  
519-462-2928.

BELT FEEDER, 120’, belt only.  
519-475-4328.

STABLE CLEANER, Houle chain, 280’, 
hook & eye, reg 18” RH, Beatty stable 
cleaner drive oil bath, green unit, load-
ed reverse bend/reverse bend, Farmat-
ic push augers & drives. 519-527-1482.

SUSPENDED FREE STALLS, 7’, adj 
width, good cond. 647-291-3264.

SKIL-WAY SQ BALE CHOPPER, electric, 
good cond. 705-526-1473.

FEEDERS/
WATERERS/BARN 
EQUIPMENT

6560

MANURE 
HANDLING/ 
SPREADERS

6580

For more information
call us at

866-519-4302
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Belong to the OFA?
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TIRES, DUALS, 
RIMS & CHAINS 6740

PLANTING & SEEDING

PLANTERS 6830

OTHER 6890

DRILLS & 
CADDIES 6820
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The Best Price. The Best Readership. The Best Value. Better Farm
ing! Call 888-248-4893 x281 to place your ad. 

1975 JD 4030 TRACTOR, diesel, fac-
tory open station, all orig, $13500.  
519-331-0040.

KUBOTA M95X, FWD, cab/air, 85hp, 
PS, 16spd hyd reverser, narrow rub-
ber, 1600hrs, exc cond, $40000.  
519-401-4304.

CASE 430, triple range gas, c/w loader, 
mint cond. 613-362-5713.

MINNEAPOLIS MOLINE G950, 98hp, 
3100hrs, cab, tires 23.1-34 & 1100-16, 
exc cond, field ready. 613-866-6155.

MF 255’S, both diesel, 8spd, one w/ 
236 loader, 3500hrs. 705-377-6696.

2015 JD 6175R TRACTOR, 920hrs, 
H380 loader, 40k IDT, 7” display, 3 re-
motes w/ power beyond, power mirrors, 
winter package, dual entry, 520/85R42 
rears, 420/90R30 fronts, $197500.  
905-570-3797.

JD 6400 TRACTOR, 7400hrs, cab/air, 
runs great, $26000. 416-802-6915.

165 MASSEY TRACTOR, w/loader, 
very good cond. 519-939-8598 or  
519-216-8052.

885 CASE TRACTOR, w/ loader, good 
cond. 519-216-8052 or 519-939-8598.

MF 165 TRACTOR, diesel, high clear-
ance model, 5940hrs, exc cond, $7500. 
519-319-4598.

JD 3130 TRACTOR, open station, good 
cond, $5900. 519-272-5208.

MF 285 TRACTOR, 5100hrs, canopy, 
good cond, $7800. 519-276-8151.

IH 414 DIESEL, high clearance, 38” rear 
tires. 519-294-6441.

FORD INDUSTRIAL LOADER TRAC-
TOR, gas engine, good rubber, 
fresh paint, exc cond. $4500, OBO.  
519-347-2451.

WHITE 2270 TRACTOR, 140hp, duals & 
quick hitch. 519-347-2672.

INT 340 TRACTOR, runs good, 
missing a few pieces of tin, $2900.  
226-627-0074.

444 IH TRACTOR, cab, rebuilt en-
gine(100hrs), 2 hyd remotes, PTO, 
hyd front guard avail, 6’ McKee snow-
blower, pic on farms.com, $6800.  
519-376-9359.

FORD 5610 SERIES 2 TRACTOR, cab, 
air/heat, 6000hrs, new: rad, start-
er, & battery, good cond, $11000.  
613-243-2284.

2010 JD 7930, MFWD, IVT, 4600hrs, 
$125000, OBO. 613-353-2850.

RADIATORS, David Brown 1200 
& 990, both brand new, $400ea.  
613-473-4131.

2010 CASE 435, 3200hrs, above av-
erage shape, next to new 710/42 Mi-
chelin radials, Pro 700 w/ auto steer, 
$165000. 705-229-7144.

MF 35 TRACTOR, w/ flail mower, 
works well, no issues, exc rear tires, 
gas contiential motor, $3700, OBO.  
705-344-0141.

FORD 7710, black stripe, 16spd, 4WD. 
519-347-2672.

640 UNIVERSAL TRACTOR, 4WD, 
w/loader, quick attach bucket, re-
cent overhaul, newer tires, $8500.  
519-368-2407.

KUBOTA M 7500DT, 80hp, 4x4, die-
sel, K600 loader, new tires, 5800hrs, 
$11500. 519-820-8184.

CASE 2470 DIESEL TRACTOR, Traction 
King, exc cond, $16500. Call or text 
519-995-4153.

WHITE 285 TRACTOR, 4WD, w/ duals. 
$14000. 905-263-2060.

WHITE 2-62 TRACTOR, 2300hrs, Iseki 
motor, QT Frey loader, 1 remote, cano-
py, $13500. 519-638-7712.

2355 CIH LOADER, came off a 986 INT, 
almost new 8’ utility bucket w/ valving. 
519-806-2393.

JD LOADER, #E 0052, all cyl, 2 way in-
dustrial 80” bucket. 519-294-6564.

2005 NH TV145 TRACTOR, w/ 9414 
loader, bidirectional, exc shape, low 
hours. 519-379-6447.

MF 165, diesel, good rubber, straight, 
runs well, $5100. 519-484-2418 or  
519-761-9258.

AGCO WHITE 6065 LOADER, 4WD, no 
cab, canope, $16500. 519-577-7155.

2006 MAHINDRA 7010, 80hp, 4x4, 
diesel, w/ cab, air, PS, loader, 1600hrs, 
$26500, OBO. 519-820-8184.

1994 FORD 250C INDUSTRIAL LOAD-
ER, diesel, 2WD, cab, PS, 3pth, 2000hrs, 
chained tires, snow blower avail, 
$12900, OBO. 519-820-8184.

RJ DUCTILE PACKER, 29’, X-Fold, well 
maintained, $13500. 519-272-4995.

4 ROW ALLIED SCUFFLER, good 
shape, w/ rolling shields, $700, OBO. 
Stratford. 519-273-1892.

CROWFOOT PACKER, 14’ wide main-
frame, pull behind, 2-6’ pups, $2495. 
519-319-5008.

JD 200 SEEDBED FINISHER, 45’.  
519-462-2163.

SET OF 7 JD DIAMOND HARROWS, w/ 
stretcher. 519-595-8946.

SPIKE TOOTH HARROWS, old style, 
$30/section. 519-758-4183.

FLEX COIL PACKER, 7’. 519-791-2163 
or (519-326-1262 evenings).

SUBSOILER, 3PTH, ripper, single tine, 
$100. 905-382-2927.

SCHULTE STONE PICKER, ground 
drive. 519-200-2167.

HINIKER 1000 ROW CROP SCUFFLER/
CULTIVATOR, 8R, 22” rows, w/ extra 
complete row unit. 519-523-9574.

CORN SCUFFLER, 4R, 3pth, w/ guage 
wheels. 519-294-6441.

ROW CROP CULTIVATORS, all sizes, 
most are guaranteed like new, will have 
several hydraulic fold units available. 
519-365-5725.

6R ENVIRO-EASE SCUFFLER, 100 
acres, like new, $1500. Lucknow Area.  
519-395-3438. After 8pm.

SUKUP 4200 ROW CROP CULTIVA-
TOR, 12R, single shank. 519-521-0329.

PONY TRAIL HARROW, 20’.  
519-365-5725.

ROLLING BASKET HARROWS, 10” 
diam, 6’ long, smooth edge, 1 piece 
only! $175. 519-484-2633.

ROTARY HOE, JD model 400, 15’ wide, 
$1250. 905-382-5995.

KVERNELAND BB 115 PLOW, 6 fur-
row, vari-width, original mould boards, 
#9 bottoms, mint cond. $20500.  
519-636-6750.

JD 2700 PLOW, 5 furrow, good cond, 
$4000. 226-921-1112.

JD 2800 PLOW, 6 furrow, auto reset. 
519-200-2167.

WHITE 508 PLOW, AR, 4 furrow, 
16”, exc cond, $2500, OBO. Stratford.  
519-273-1892.

JD 1450 PLOW, 4R, 18”, exc cond, 
stored inside. 519-276-8995.

KONGSKILDE PLOW, 6 furrow, 12-18” 
manual spacing, good shape, open to 
offers. 519-301-2260.

KILLBROS CRUMBLER, 37’, dual 
wheels, lights. 519-765-2064.

OVERUM PLOW, 4 furrow, 16”, spring 
coulters, $2500. 519-264-2919.

OVERUM CXL 7 FURROW ROLLOVER 
PLOW, very good condition, well main-
atined. 519-274-4180.

KUHN 152 VARIMASTER ROLL-
OVER PLOW, 5 furrow, fully mounted.  
519-312-3147.

SUNFLOWER 5035 CULTIVATOR, 
28’, 3 bar harrows, 2yrs old, $36000.  
226-923-2219.

KONGSKILDE CULTIVATOR, 3pth, 21’, 
rolling baskets, exc cond, stored inside. 
519-276-8995.

2 - 45IH CULTIVATORS, 12’ pull-
type & 18.5’ pull-type with wings,  
519-529-7174.

SPRINGTOOTH CULTIVATOR, 10’, 
3pth. 519-537-1802.

SALFORD 550 CULTIVATOR, S-Tine, 
36’, buster bar, rolling harrows, leveling 
plank. 519-580-8473.

TILLAGE EQUIPMENT, 10’ cultivator 
3pth $650, INT 4 furrow plow, $750, 
harrows 23’ pull-type on cart, fold 
up for transport, $800, JD seed drill 
15 run w/ grain box & 2 grass seed 
boxes, $1200. Peterborough Area.  
705-930-8885.

SUNFLOWER 1234 DISC, 21’, 2yrs old, 
Rock Flex, $39500, OBO. 226-923-2219.

JD DISC MODEL 220, 23’ wide, 
22” discs, new scrapers, $4500.  
519-319-4598.

OLIVER DISC, 16’, w/ 2’ wings, tandem 
axle. 519-365-5725.

10’ COCKSHUTT WHEELED DISC, 
good cond, $1500. 519-375-2008.

AC 2600 DISC, 21’, $1000.  
519-748-8515.

JD 630 26’ DISC, 9” spacing, front 
blade 20”, rear 21”. 519-765-2064.

SALFORD 5119 HIGH SPEED DISC, 24” 
discs, hardly used, new condition, best 
offer. Essex County. 519-796-3200.

2017 EZEE-ON 1275 OFFSET 
DISC, 28” blades, 100ac, $32500.  
613-353-2850.

DISCS, Kverneland 3 furrow match 
plow, 13” bottoms, everything good 
cond. White, 10’ trailer disc, good cond. 
705-652-3874.

GLENCOE SOIL SAVER, 9 shank, spring 
cushion disc, good shape, stored in-
side. 905-852-5568.

JD 7200/7300 PLANTER MARKER 
ARMS, w/ sequence valves, good 
shape, $1350. 519-272-4995.

STANHAY 870 VEGGIE SEEDER, 4R, 
3pth toolbar, curently used for aspara-
gus, can work w/ all small seeds, $5500, 
OBO. 519-463-5861.

SNAP-ON VALVE REFACER, model 
#4162 serial #VR 200BM. 519-294-6441.

NEW! AEROQUIP HYD HOSE, 5/8”, SAE 
100, approx 100’, $200. 519-484-2633.

WHITE FRONT CONSTANT VELOCITY 
JOINT, 135, 155, 180, new ball type. 
905-892-3326.

TILLAGE

DISCS 7010

OTHER 7090

PLOWS/RIPPERS 7040

ROTARY HOES 7050

FIELD 
CULTIVATORS 7020

MULCH 
FINISHERS 7030

ROW CROP 
CULTIVATORS 7060

TRACTORS

4WD 8100

OTHER 8490

LOADER 
TRACTORS 8200

83Better Farming January 2020 Classifieds

http://farms.com/
http://maybridgeharrows.com/


2 LIVE BOTTOM TRAILERS, 4 axle, SPIF 
compliant. 519-379-6447.

JT CONSTRUCTION TRAILER, w/
ramps, 12’ long, completely over-
hauled, $2800. 519-577-7155.

2 TOMATO WAGONS, 1 steel & 1 wood, 
always stored inside. 519-728-9929.

TRI AXLE TRAILER, 16’x8’, heavy duty, 
$2500, OBO. 519-791-2163 or (519-
326-1262 evenings).

SNOW KING SNOWMOBILE TRAILER, 
repair required, $150. Wingham Area. 
519-357-7410.

79 & 80 YAMAHA SNOWMOBILES, 
model EX 440, good shape, lots of new 
snowmobile parts for sale. 519-392-
6633. Days.

SCORPION SNOW SUITS, small; ladies 
& large mens two piece. 519-799-5701.

2018 CUB CADET, 750 cc, side by side 
UTV, 40 hrs, gas, 4WD, winch, exc cond, 
$12000. 519-328-6344.

ARGO 8x8, liq cool, lightly used, for 
hunting only, new chains & bear-
ings, 2 winches, exc shape, $5299.  
519-758-4183.

2-ATV’S, 1999 Honda 300 FourTrax, 
elec start, reverse, $1600. 2005 Yamaha 
400 Kodiak, 4 by 4, elec start, reverse, 
$3500. Snow plow attach avail for it. 
519-820-8184.

1995 VW PASSAT, diesel, 5spd, body 
fair cond, exc on fuel, $1200 or willing 
to trade. 519-328-6344.

FIBERGLASS TONNEAU COVER, for a 
Dodge Dakota Quad cab pickup, will fit 
numerous yrs of the same body style. 
519-791-2163 or (519-326-1262 eve-
nings).

HUBCAPS, 2 sets of 4; 15” from 1956 
Ford & 1968 Ford. 905-336-1146.

RADIATOR, from 1973 Mustang Mach 
I, good cond, may need cleaning.  
905-336-1146.

1972 FORD LOUISVILLE DUMP 
TRUCK, w/ 18’ wooden/steel box, sin-
gle hoist, wood racks. 905-818-2864.

1998 FORD BUCKET TRUCK, 2 
buckets, winch, Cummins engine, 2 
sets of outriggers, good shape, BO.  
519-301-2260.

2007 WESTERN STAR, heavy spec 
tractor. 519-379-6447.

4 DIESEL VOLKSWAGENS, range in 
yr; ‘02-’04, range in price from $1800-
$2300; all safetied, from 300km - 
400km. Cornwall Area. 613-360-3710.

MISKA 20’ DECKOVER TRAILER, as 
new cond, tandem, 7000 GVW, 4’ bea-
vertail & ramps, $3999. 519-758-4183.

HUDSON BROTHERS 10 TON TRAIL-
ER, 25’ long, deckover, triaxle, heavy 
built, 4’ beavertail w/ ramps, $4500. 
519-758-4183.

33’ ALUMINUM COBRA TRIAXLE 
DUMP TRAILER, new mesh tarp, grain 
chute, plastic liner, $7500. Orangeville 
Area. 519-941-0738.

24’ DUMP TRAILER FOR SILAGE, 8’ 6” 
wide, 6’ high sides w/ single axle Joe-
dog, call for details. 519-365-5725.

16’ DUMP BOX, on 10 ton running 
gear. 519-365-5725.

ROCK TRAILER, 25 ton, 26.5/25 tires, 
swivel hitch, $25500. 519-614-3468.

ROCK TRAILER, 30 ton, 23.5/25 tires, 
swivel hitch, $32500. 519-614-3468.
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For more information call us at 866-519-4302

FREE
CLASSIFIED

OTHER 8590

TRAILERS

DUMP TRAILERS 8510

LIVESTOCK 
TRAILERS 8550

FLATBED TRAILERS 
/EQUIPMENT 
HAULERS

8520

WANTED: Versatile 555 & other mod-
els, for parts. 519-377-6395.

WANTED: 6-8 loads of blue clay. Forest. 
519-383-4343.

WANTED: 150-200 large bales of straw. 
519-383-4343.

WANTED: 100 bales lg 1st cut hay; in 
rounds or squares. 519-383-4343.

WANTED: Cab for a Steiner 420 tractor. 
519-427-4083.

WANTED: DO YOU HAVE THIS TRAC-
TOR? 1965/1966 Ford 3000 diesel trad-
ed in to London Ford Equipment Sales 
in 1975, manual steering, power adj 
back rims, factory front bumper, slight 
damage on back left fender. If you have 
it, please call 519-463-5861.

WANTED: Hardi LB255 orchard mist 
blower, 3pth, diaphragm pump, for 
parts or whole. Or small trailer orchard 
sprayer, tow behind. 519-484-2633.

WANTED: Certified organic wheat, 
corn, soybeans & barley for feeding 
hogs. 519-501-7553.

WANTED: Looking for Deutz-Allis 7120 
4WD tractor, must be in good cond. 
519-523-4909.

WANTED: NH 358 Mix Mill, either hyd 
auger or gear driven. 519-529-7174.

WANTED: Side panels or tins for 88 Ol-
iver. 519-529-7174.

WANTED: 6” pipes & flexible elbow for 
Kongskilde grain sucker. 519-529-7174.

WE PAY CASH FOR YOUR SURPLUS 
FARM AND HEAVY EQUIPMENT, run-
ning or not. Brantford Area. Please call 
or text 519-535-1312

WANTED: Pool table. 519-538-4929.

SEARCHING FOR 1952 FARMALL H 
& MCCORMICK W4, serial number 
390038 (Farmall), purchased from a 
Bruce County mechanic in the Chep-
stow area. 519-881-0399.

WANTED: Broiler chicken barns & 
other truss buildings for dismantling.  
519-580-0505.

WANTED: 9818 White or 15’ interplant 
planter. 519-580-8473.

WANTED: JD or Int 3 furrow plow, 
manual lift, 14” bottoms. 519-762-0338.

WANTED: 54” mower deck for JD 725 
front mount mower. 519-786-5933.

WANTED: Galvanized hog penning 
panels. Southwestern Ontario only. 
519-786-5933.

WANTED: Round bale grapple to fit an 
ALO loader. 519-769-2656.

WANTED: Grill for Cockshutt or Oliver 
1250 Tractor. 519-770-7551.

WANTED: Set of manifolds for MH 55, 
4 cyl gas, 382 cubic inch. 519-786-5933.

WANTED: Looking for a grill for MF 
4335 Tractor. 519-901-0787.

WANTED: Narrow front end for Cock-
shutt 35, 40 or 50 tractor. Call or text, 
613-305-3413.

WANTED: Shank & spring assembly for 
a Graham chisel plow. 705-487-5633.

WANTED: Dion threshing machine, 
22x38 or 28x48, prefer w/ straw shred-
der. 905-983-9331. Evenings.

WANTED: Kverneland 3pth stone fork. 
416-737-8507.

WANTED: Working Taarup Model 307 
discbine, must be located in Eastern 
Ont/QC. 877-538-3018. ken_herm@
sympatico.ca

WANTED: Belarus tractors, model 
400/420, 520/720, 4WD, has to be lo-
cated Eastern Ont/QC. 877-538-3018. 
ken_herm@sympatico.ca

WANTED: Old Canadian coins & cur-
rency, jack knives, hunting knives, 
bayonets & oil cans. Leave a Message. 
519-338-5851.

WANTED: McKee round baler.  
519-338-5851.

WANTED: Guns, any type in any work-
ing cond. 519-348-8170.

WANTED: Snowblower for NI combine. 
519-355-4627.

WANTED: Kongskilde plow or parts for 
600 series, 6 furrow. 519-355-4627.

WANTED: For parts, Ford F800, F900, or 
similar. Also any old truck with auxiliary 
transmission. 519-377-6395.

2013 COLUMBUS 320 RV, 5th wheel, 3 
tipouts. 519-301-0540.

RV ROOFTOP A/C, $150. Cornwall 
Area. 613-360-3710.

88 FORD F350, diesel, electric hoist, 
engine runs well, clutch has issues, 
good for parts. 905-689-2205.

1998 FREIGHTLINER, day cab, N14 
Cummins, 350hp, ready to go $6000. 
519-866-3370.          

16’ TANDEM AXLE PUP TRAILER 
FRAME, w/ hoist, 72” spread, $4000 
OBO. 519-349-2453.

TRUCKS & 
AUTOMOBILES

OTHER 8690

CONVENTIONAL 
TRUCKS 8620

CONVENTIONAL 
TRUCKS WITH 
SLEEPER

8630

FARM/GRAIN 
TRUCKS - HEAVY 
DUTY

8640

RECREATIONAL 
VEHICLES 

RVs 9400

SNOWMOBILES 9500

ATVs & UTILITY 
VEHICLES 9100

WANTED

WANTED 9800
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People commonly refer to the 740 as the 700 Ford and the  
tractor may even have that model number on the hood.

The Ford 740 offers a good value for 
light chores but really shines as a 
pulling tractor. 
 The model designation of this 
tractor can be confusing. The 740 is 
the only tractor in Ford’s 700 series, 
so the designations 740 and 700 are 
often used interchangeably. 
 Ford produced the 700 series 
from 1954 to 1957, before replacing 
it with the 701 Workmaster series. 
 Ford offered the 740 with option-
al power steering. The company 
produced a few LP gas models but 
most of these tractors are gasoline. 
The tractor has a fuel-efficient 2.2 L 
Ford four-cylinder gasoline engine. 
The 740 also has a basic non-live 
PTO and a six-volt electrical system. 
 If you are looking for a basic 
farm tractor that’s reliable and easy 
to repair, the Ford 740 is a good 
choice. You’ll find no shortage of 
parts and advice, since Ford 
produced more than 100,000 of 
these tractors. Many of the parts on 

the 740 are interchangeable with 
later models in the 701 Workmaster 
series, too. 
 I admire Ford tractors for their 
straightforward designs and ease of 
repair, and the 740 is no exception. 
 The 740 truly shines, though, as a 
pulling tractor. My dad calls the 740 
a terror. That’s his highest praise 
and I agree! 
 The tractor is a great option 
because its bare-bones design, 
narrow front and lightweight frame 
allow you to add a powerful motor 
(such as the Ford 172 or 192 power 
units) while still fitting into a lighter 
weight class. The transmission is 
solid enough to handle the in-
creased power for pulling without 
too much trouble. 
 The 740 makes for a very eco-
nomical and fun tractor. BF

Rachel Gingell works alongside 
her father, repairing and re-selling 
tractors. 

IN THE SHOP WITH RACHEL
THE FORD 740: 
A ROCK-SOLID TRACTOR       
by RACHEL GINGELL

Brindley Auction Service Ltd. photo

ONTARIO’S EARLY 
BATTLE WITH A 
POTATO BLIGHT   
by BARRY MARSHALL            

The Great Irish Famine in the 1840s 
was a terrible ordeal that led to drastic 
population decline and the same po-
tato disease that caused the famine hit 
Ontario in 1885.
 The potato blight, caused by the 
mould phytophthora infestans, spread 
throughout much of southern Ontario 
and several American states, a Janu-
ary 1886 article in the newspaper The 
Rural Canadian said. 
 The difference between North 
America’s bout with the potato blight 
and Ireland’s famine was that poor 
Irish farmers on small holdings relied 
on potatoes. In Ontario, farms were 
much larger and potatoes were one of 
many crops, the article said.
 Professor Volney Morgan Spalding 
from the University of Michigan con-
ducted a considerable amount of re-
search on the disease, making the link 
between the Irish and North American 
blights. Infected leaves and stems ex-
hibited blotchy black spots and much 
smaller white spots, the article said. 
 As the fungus spread through the 
plant, the blight caused decomposi-
tion which produced a foul smell. The 
disease could be spread by air.
 To help combat the blight, produc-
ers should store potatoes in dry cellars, 
regularly check the bushels for decay, 
plant only healthy potatoes and rotate 
their crops each year, Spalding said. 
 Over a century later, researchers 
continue to study the disease in an 
attempt to predict and eliminate the 
risk of this late blight. BF
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by
CAMPBELL 

CORK

R U R A L  R O O T S

You could hear the ruckus coming 
down Mitchell’s main street from a 
block away.
 It was the 1920s. The world was on 
a roll, the stock market was booming, 
and everyone was full of optimism. 
 Perth County was no different and 
the commotion on Mitchell’s main 
street was the work of a local charac-
ter by the name of Dick Thorne. He 
knew how to promote local events 
and he was a sports nut. 
 Dick convinced a local man by the 
name of Monk Whiting to hang a 
sandwich board over his shoulders. 
Then, Dick asked Monk to walk 
through town ringing a bell and 
generally doing whatever he could to 
draw attention to an upcoming 
sporting event. It could have been 
hockey or lacrosse or ball – Dick 
didn’t care as long as it was a sport.
 Just in case the townsfolk failed to 
notice the hubbub on the street, Dick 
added a goat on a leash to heighten 
the excitement.
 The goat, for his part, was less than 
thrilled with his role in the promo-
tional stunts. The animal’s protests 
only attracted more attention. 
 If nothing else, Dick knew how to 
drum up attention.
 He would go to almost any length 
to make sure sporting events were 
sell-out successes, said Dean and Judy 
Robinson in their history book titled 
Mitchell: A Reflection.
 In 1927, local officials asked Dick 
to run the Mitchell High School’s 
hockey team. It was a hard-fought 
season but Dick knew he had a 
winning team on his hands. Such a 
winning team, in fact, that he had to 
do some creative coaching when it 
came to the two-game western 
Ontario district semi-final against 
Wiarton.
 The teams played their first game 
in Wiarton and Mitchell took off to a 
quick 10-0 lead.
 Now, this situation would delight 

most team managers. But not Dick. 
 During the second period, he 
stared at the lopsided scoreboard with 
dismay. He could already see the 
empty arena in Mitchell for the return 
match. Who would come out to see 
such a one-sided game?
 In Dick’s world, the only thing 
worse than losing a game was losing a 
game before an empty house.
 He devised a plan. He decided he 
would ensure that the first Wiarton 
game was a close one. Between 
periods, he went to his goalie and 
offered him 50 cents for each goal he 
let the Wiarton team score. Dick’s 
plan worked a little too well that night 

because Mitchell wound up losing the 
game by one goal.
 But that outcome was OK with 
Dick Thorne. As soon as he got his 
team back to Mitchell, he had his 
players start spreading the word 
around town about what a tough 
team Wiarton was.
 For Dick Thorne, the second 
semi-final game that night against 
Wiarton was what he would call 
perfect. The Mitchell arena was 
packed to the rafters and the home 
team beat Wiarton 21-0. BF

Campbell Cork lives and writes in 
Mount Forest.

AN EXTRAORDINARY    
SPORTS PROMOTER  

Dick Thorne used unorthodox methods to draw in the crowds for sporting events in Perth County. 

Stratford-Perth A
rchives photo

Monk Whiting poses with the “hockey to night”  
sandwich board and his less-than-eager companion.
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